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Gold Membership Medal Presented by the American Numismatic Society to Elizabeth, Queen of the Belgians, 
on Her Recent Visit 





(See Text on Page 91.) 
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Two Masterpieces by the 
Same Master Mind 


“The End of the Trail,” by James Earle 
Fraser, to be perpetuated in bronze in 
heroic size, has been selected to mark the 
Pacific end of the Lincoln Highway which 
joins San Francisco to New York. This 
fine example of Mr. Fraser’s work won 
the admiration of many hundreds of thou- 
sands of people when it was exhibited at 
the Panama-Pacific Exposition. 


—and now this great sculp- 
tor has designed for Alvin 


The New Victory "Pattern. 


Beauty of design is a striking feature of 
all Alvin Long-Life Plate. It is made 
to look and feel like sterling. Alvin 
Plate is finished in every detail just as 
carefully as sterling silver. It is made 
by expert silversmiths who are accus- 
tomed to working on sterling silver flat- 
ware, as Alvin makes both sterling and 
plated ware. 


ALVIN SILVER COMPANY 
20 Maiden Lane New York 


NAWV/IV SILVER 


The Long-Life Plate 
-€ ALVIN 7s PATENT) 
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The Topaz the Birthstone of November 








Its Varieties, Peculiar Characteristics and Talismanic Virtues Which Give an 
- Added Interest to Its Wearers 


By Estelle Arnold 




















HE ancients called it the “Golden 

Stone,” for when we speak of the topaz 
generally we refer to that variety the col- 
orings of which are typical of a beautiful 
golden moon. 

The Hindu made it symbolic of Jupiter, 
god of the heavens, to whom they looked 
to brighten every dim path in their mys- 
tical faith. Its brilliancy, which is in- 
tense, they believed to have been taken 
from the sun. What sweet comfort in the 
ancient tradition, that if the radiance of 
a topaz brightens your dreams no harm 
can befall you. 

It is only the ill omens that should be 
derided, to help make the world beautiful 
one must cherish the best in mystical lore, 
and as at no time has there been a differ- 
ence of opinion as regards the topaz as 
November’s natal gem, it may be truly 
regarded as a gem of romance. To ac- 
quire the favor of the man higher up has 
been the weakness of every age, and as 
far back as the thirteenth century a topaz, 
engraved with a falcon, was worn to ac- 
quire the good will of kings, princes an 
magnates. , 

TOPAZ “TO SEEK.” 


From the Island of Topazos in that vol- 
canic district of Egypt near which is the 
Jebal Sabara, where numerous ancient 
topaz mines have been rediscovered, it is 
said to have derived its name. The word 
means “to seek.” ’Twas said that the 
Egyptian kings jealously guarded these 
possessions. This beautiful gem was said 
to have been sought only after nightfall 
when it was revealed by its radiance, the 
spot marked and the stones collected by 
day. 

Beautiful specimens of Egyptian topaz 
are today seen in the notable collections 
of Europe, that of the Morgan Collection 
at the American Museum of Natural His- 
tory, New York City, and in Higinbotham 
Hall of the Field Museum of Natural His- 
tory, Chicago, IIll., but the fine Egyptian 
topaz is a thing of the past. Today it is 
found in many countries and as it is the 
most familiar of yellow stones, the name 
is often applied to other minerals of the 
same color, but specimens known as pre- 
cious topaz, are a distinct mineral, a fluo- 
silicate of aluminum of a specific gravity 
ranging from 350 to 357. Real Topaz is 
not always yellow; some of it is blue and 
some green. The name is applied to qual- 
ity such as the clear saffron yellow stones 


found in Ceylon as “Indian Topaz.” The 
gold yellow variety is especially prevalent 
in the Brazilian topaz. 

Among the collection of minerals in the 
British Museum is a perfectly colorless 
and transparent Indian Topaz of great 
beauty, and while fine specimens are found 
as small as a pin’s head, this same collec- 
tion boasts of a crystal topaz two feet in 
length and one hundred and thirty-seven 
pounds in weight. This was found in 
Saetersdalen, Norway, in 1901. 

Such a crystal in the cutting, owing to 
the perfect cleavage of the topaz, has a 
tendency to develop plane, even fissures, 
and as they are often indicated by bril- 
liant iridescent colors, these detract con- 
siderably from the beauty and value of the 
stone. 

The mineral species to which mineral- 
ogists apply the name “Topaz” includes 
not only the stones known as precious 
topaz, or as Brazilian, Saxon, Siberian or 
Tauridan, another name for Siberian 
topaz, but also red, blue and colorless 
stones to which are often attributed other 
names. 


DISTINGUISHING TESTS THAT INDICATE REAL 
TOPAZ. 

A fine specimen may be readily distin- 
guished from other stones which may re- 
semble it in general appearance by heating 
and allowing it to slowly cool, though ex- 
cessive heat is apt to change its color to a 
degree, its natural electric charge will be 
retained for many hours. This is also ap- 
parent when rubbed, as this stone becomes 
at such times strongly, electrified and is 
capable of attracting any light bodies, such 
as shreds of paper. 

Then there are other tests. Topaz is a 
comparatively heavy material, the colored 
gem being often lighter than the purest 
variety, which is perfectly colorless, often 
transparent. Those that are found in 
Brazil of this variety are known as “pingus 
d’agoa” (drops of water), the French also 
call them “drops of water” (goutte d’eau). 

Topaz are often called “Slave Dia- 
monds,” and the “Bragganza,” a supposed 
diamond among the Portuguese crown 
jewels, weighing 1680 carats, is believed by 
some authorities to be nothing more than 
one of these pebbles of unusual brilliancy 
and beauty. : 

Brazil, as before stated, is an important 
locality for the golden yellow topaz, which 
are very abundant here, while the darker 
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shades of blue, the topaz being usually 
pale, are referred ‘to erroneously as “Bra- 
zilian sapphire.” 

Its similarity to aquamarine is specially 
noticeable in those from the district about 
Nerchinsk in Siberia, and as the aqua- 
marine is more abundant than the topaz of 
same color, we here have . case where the 
rarer mineral is passed for one less rare. 

When the yellow topaz is likely to be 
taken for yellow sapphire, specific gravity 
plays an important role, as it also does in 
distinguishing the colorless topaz from the 
colorless sapphire. 

Another topaz, the transparency, color 
and lustre of which makes it a very beau- 
tiful gem, is the “rose topaz.” It is a 
peculiarity of the brownish yellow stones 
from Brazil that the color is altered by 
heating to a lovely rose pink. 

Like some other gems, topaz change by 
exposure. Some of the finest stones that 
come from the Uralga. River, Siberia, 
change by exposure to sunlight so as to 
make them very unattractive, and the finest 
topaz crystals in the British Museum that 
come from this district are kept from light 
exposure for this reason. 

DIFFERENT COUNTRIES, DIFFERENT VARIETIES. 

It is interesting to note the various col- 
orings of the deposits of this stone in 
which it is found today. 

The Russian topaz is remarkable for its 
size and beauty, and one in the Russian 
Imperial collection weighing twenty-two 
and a half pounds, was found in the Ural 
Mountains in Siberia. Those found in 
Siberia run from the colorless specimen 


‘to blue, yellow and fine blue green. 


Specimens of decorative art in the 
“Green Vaults” at Dresden bear witness 
both to the exceeding beauty and favor 
in which this gem was at one time held in 
Saxony. There is the greenish yellow 
stone known as the “Saxon crysolite,” as 
well as crystals of a pale wine color, col- 
orless or white, however, the dark wine 
color is sometimes met with and the 
darker the more valuable the stone. Dur- 
ing the eighteenth century “Schnecken 
topaz,” the name from the the town of 
Schneckenstein, were systematically mined 
and placed on the market. The largest 
and purest were referred to as ring stones,,. 
the next quality as buckle or clasp stones. 
and then there were the inferior stones. 
that were used accordingly. 

The land of cherry blossoms and chrys- 
anthemums, Japan, yields the white, light 
green, blue and orange, approaching a 
red, which latter by the application of ar- 
tificial heat, are changed to what is termed 
“pink topaz.” 

In a moment do we travel in thought 
thousands of miles, and in the neighbor- 
hood of Victoria and New South Wales, 
that rich mining district do we also find 
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This is found here associated 
with the cassiterite (tin-stone) and dia- 
mond in the stanniferous gravels of the 

ite region. 

e aod a do we dream of home, our 
own United States. Here it is widely dis- 
tributed, both east and west, in all vari- 
eties. In some districts in Colorado they 
are found in the solid rock or loose on the 
ground, the weathering of the rocks in 
which it occurs, that of old crystalline 
silicate rocks, in gneiss, as well as in gran- 
ite, causing the latter. Perhaps the finest 
stones are found in the State of Utah, and 
this country might be truly said in the 
race when topaz weighing 125 and 193 
carats after cutting, are shown to its 
credit. ; 

We see what we see and record it, but 
it is left to the Far East to dream dreams, 
as so highly did the Hindu and the Bur- 
mese regard the topaz that in the Kapla 
Tree of the Hindu religion, composed en- 
tirely of jewels, a symbolic offering to the 
gods, mythical, of course, a great section 
was composed of this stone. 

ITS USES, ANCIENT AND MODERN. 

St. Hildegard recommended it to 
strengthen a dimming vision. The topaz 
moistened with wine in which it had been 
placed for three days and three nights, 
would be rubbed on the eye so that the 
moisture might touch the eyeball... This 
when retiring to sleep would insure a 
brighter vision on awakening. How well 
do I remember my mother rubbing a sty 
on my eye with her wedding ring. 

That faith means much as a curative 
power is noted by a topaz which belonged 
to two popes, Clement VI and Gregory 
II, respectively. This stone was said to 
have wrought wonderful cures during a 
plague that visited Rome in the 15th cen- 
tury. No doubt that it had been possessed 
by two great Pontiffs had much to do with 
hastening the recovery. 

However, the strongest minds will at 
times yield to superstitution. It was said 
of Pericles, that great Greek statesman, 
that he wore suspended from his neck an 
amulet given him by the women of his 
household, as a guard against a plague, 
but this did not save his life, showing what 
is meat for one may be poison for an- 
other. 

The many lovely colors of the topaz and 
its peculiar qualities, no doubt holds a 
certain fascination for a fanciful mind and 
to such does November’s natal gem breathe 
a power mystical. Its meaning, “To Seek,” 
also “Friendship and Happiness,” must 
have a certain charm for us all. 

Undeniably beautiful, enhanced by an 
oriental setting, or a jewel setting of 
pearls, especially the precious topaz in all 
of its shades from the beautiful wine yel- 
low to the deepest tones of russet gold, 
holds the eye and not even November’s 
drear landscape is sufficiently powerful to 
dim the radiance of thought imbued there- 
from, and so we smilingly wear it as a 
talisman that it may seek for us friend- 
ship and happiness inherent with it. 


the topaz. 








R. A. Dunlap, a jeweler on No. 2nd St., 
Blytheville, Ark., has moved to 224 E. 
Main St., in the room formerly occupied 
by the Blytheville Sales Co. 


THE JEWELERS’ 
JEWISH WELFARE WORK 





Secretary Baker Expresses Gratitude to Col. 
Harry Cutler, Chairman of Jewish 
Welfare Board, for Activities 
of the Organization 

ProvipENce, R. I., Oct. 4.—Col. Harry 
Cutler, of the Cutler Jewelry Co., of this 
city, who is national chairman of the Jewish 
Welfare Board and who spent several 
months during the war in France, Ger- 
many, England, and Italy in connection 
with the development and supervision of 
the work of this organization as well as 
Newton D. Baker in the investigation and 
special representative of Secretary of War 
examination of welfare work among the 
troops in those countries, has been advised 
by Secretary Baker that steps are being 





COLONEL HARRY CUTLER. 


taken for the final demobilization of the 
various civilian organizations that were 
formed during the war for general wel- 
fare work with the military and naval 
forces of this country. 

Recently Col. Cutler, in a conference 
with Secretary Baker, suggested that these 
civilian welfare organizations be demo- 
bilized at as early a date as possible, but 
that the work that has been conducted 
by them be continued under regular army 
auspices and regulations. In a communi- 
cation to Col. Cutler, the Secretary of War 
announces that this suggestion has been 
favorably considered by the War Depart- 
ment and that it would be carried into ef- 
fect as soon as arrangements therefor could 
be completed. 

Secretary Baker takes occasion to com- 
ment upon the work of Col. Cutler and the 
Jewish Welfare Board for the assistance 
given during the war period and while an- 
nouncing the taking over by the regular 
army through the establishing of an or- 
ganization within the General Staff, of mat- 
ters that pertain to the education, recrea- 
tion and moral training of the officers and 
men in the service, the Welfare Board is 
requested to continue for the next few 
months work with the troops in places out- 
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side of the continental limits of the United 
States. 

In his letter to Col. Cutler, Secretary 
Baker says: 


My dear Col. Cutler: In contemplating 
the final demobilization of our emergency 
army, and before actually undertaking the 
establishment of a peace time programme, I 
should be remiss in my duty were I not to 
express to you my sincere personal and offi- 
cial gratitude for the untiring efforts of you 
and your associates in the Jewish Welfare 
Board. 

Your breadth of vision, your solicitude for 
the entire armed forces and your insistence 
upon proper methods of welfare work, have 
endeared your organization to the heart of 
every member of the United States army 
who has come in contact with it. 

In order that the example set by the vari- 
ous civilian agencies during the emergency 
may not be lost to the regular army I have 
instructed my military associates to estab- 
lish an organization within the General Staff, 
to be charged with the development and su- 
pervision of matters pertaining to education, 


‘recreation and moral training of officers and 


men in the service. This organization will 
undertake the functions of the seven affili- 
ated welfare societies Nov. 1, 1919, as far as 
they relate to the military establishment 
within the continental limits of the United 
States. : 

You are requested to continue your work 
with the troops in France, Germany, Siberia, 
the Panama Canal Zone, the Hawaiian Isl- 
ands, the Philippine Islands, and Alaska, for 
a further period of three or four months, or 
until such time as the army is in a position 
to undertake the responsibility. 

The War Department in the future, as it 
has in the past, will feel free to call upon 
the Jewish Welfare Board for advice, counsel 
= active assistance, whenever the need de- 
velops. 








American Numismatic Society Pre- 
sents Gold Membership Medal 
to Belgian Queen 





Queen Elizabeth of Belgium was made 
an honorary member of The American 
Numismatic Society Oct. 4—the first’ 
woman to be elected to that distinction. 

At the reception in the Public Library 
in New York to the King and Queen rep- 
resentatives of the society presented the 
Queen with one of the honorary member- 
ship medals, which had been struck in 
gold especially for the occasion. King 
Albert has been an Honorary Member of 
the Society for several years. The Bel- 
gian Ambassador to Washington also is 
a member. 

The medal given to the Queen is three 
inches in diameter. It is the work of the 
American sculptor Gutzon Borglum. 

The medal was presented by a commit- 
tee composed of Edward T. Newell, Pres- 
ident of the Numismatic Society; How- 
land Wood, John Reilly, Dr. George F. 
Kunz, the famous gem expert, and S. P. 
Noe. 


In the thriving town of Andrews, about 
57 miles from Charleston, S. C., there has 
been opened recently two jewelry stores. 
This town, center of the Seaboard railroad 
shops for this division, had been without 
a, jewelry store until E. A. Watts and W. 
G. Copp came. Mr. Watts had been in the 
jewelry business in Lake City, but seeing 
a brighter field at the new town of An- 
drews he sold out toa Mr. Strickland and 
opened up in the railroad shop center that 
has a record for growth that surpasses the 
mushroom growth of many mining towns. 
W. G. Copp, the other jeweler in this bust- 
ling little town, has been made watch in- 
spector for the Seaboard for this division. 
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68 Nassau Street, New York 
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Most Modern and Complete 
136-146 W. 52nd St., New York 
Long Island City, New York 














a 


| 
WHUCCUUUNNRCUUUUYUUEAUUAUUNQUQUUECHUAUYOUDOCEQUNDCLOENEANOUCQUUOUULOEALRL 














November 26, 1919. 


Pretty Hair Ornaments Seen in Paris 
Noted in Paris by ErLeen ELyce. 


HE hair Dame Fashion still demands 
T shall be dressed very simply. Many 
women have this season cut their lovely 








Fic. 1. 


locks short but this mode has only had the 
small success it merited. La coiffure simple 
but the hair ornaments may be as costly 
and elegant as possible. 
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Fig. 1 is a hair clasp or barette in the 
shape of a bow of a neck-tie in gold or 
tortoise shell, the center in tiny diamonds 





BIG). 3; 


with the two ends encrusted with pearls. 

Fig. 2 is a smaller clasp in the form 
of a butterfly’s wings in gold tapisee’s with 
tose diamonds. 


Fic. 4. 


In Fig. 3 is a pin in mother-of-pearl 
adorned with diamonds held on a wire 
passing through the middle which forms a 
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rose in the center and a crescent at each 
side. This pin can be equally well carried 
out in jet for mourning wear. 

A plain substantial pin in horn bariole is 
shown in Fig. 4. It is for ordinary wear 
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Visit a Fifth Ave. Jeweler 
The King and Queen of the Belgians 





[N her shopping tour on Fifth Ave, New 
York, Oct. 27, the Queen of the Bel- 


or for sports, as often when playing ten- ; gians, escorted by the King, visited the 
jewelry establishment of Dreicer & Co, to 
inspect their collection of rare jewels, 


nis or golf the stones fall out or when row- 
ing or fishing the gold or metal combs be- 





QUEEN OF THE BELGIANS LEAVING FIFTH AVE., NEW YORK, JEWELRY SHOP ESCORTED BY 
MICHAEL DREICER, THE PROPRIETOR. 


come tarnished by the contact of the sea 
air. 
Fig. 5 is a platinum or white gold clasp 











Fic. 5. 


in the shape of a crescent. The ornamenta- 
tion of diamonds forming roses of different 
dimensions. This barette can be equally 
well wern by a blonde or brunette. 








A charter of incorporation was granted 
at Albany, N. Y., recently to Marlette & 
Son, authorizing them.to deal in gold and 
silverware in Buffalo, N. Y. The capital 
is placed at $5,000 and the incorporators 
are A. S. Marlette, Alice Marlette and J. 
M. Wark, all of Buffalo. 


The snapshot herewith shows the Queen 
escorted to the door by Michael Dreicer, 
head of the jewelry house. 

During their stay in the metropolis the 
royal couple were the center of much in- 
terest and admiration, but were able to 
get about alone on one or two occasions. 








The U. S. Employment Service of the 
Department of Labor has on hand a clas- 
sified list of young men discharged or 
about to be discharged from the Army, 
who have a special desire to enter the field 
of Foreign Commerce. Some of these men 
were in the export business before enter- 
ing the Army but the majority of them are 
college graduates who took spcial courses 
on commercial subjects at the University 
established by the American Expeditionary 
Forces at Beaune, France. A letter ad- 
dressed to the U. S. Employment Service, 
19th & D Sts., N. W., Washington, D. C., 
will bring full particulars. 
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Jewelry and Silverware in Cuba. 





General Review of the Market, by Trade Commissioner S. W. Rosenthal. 
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(Continued from issue of Nov. 19) 
WHOLESALE PRICES. 

Cuban jobbers do not have a uniform 
pasis for figuring profits, although many 
report that it is customary to add gross 
profits ot 40 to 50 per cent. to the cost 
of goods delivered on the island; but this 
rule is more honored in the breach than 
in the performance. Cases are by no means 
infrequent where 100 per cent., 200 per 
cent and even greater profits have been 
charged. Gold link buttons that cost $2.10 
a pair were marked by a substantial jobber 
at $9, less 10 per cent; another wholesale 
firm reported an active trade in men’s rings 
at $6 per dozen that cost at the factory 
$1.25. 

It is generally figured that the cost of im- 
portation, including postage, insurance, cus- 
toms duties, etc., is 20 per cent. of the in- 
voice price of gold jewelry, and on the 
other goods 20 to 40 per cent. Following is 
a copy of a French invoice in which the in- 
cidental expenses are itemized: 


Francs 

WEGECHOHGISO. osiieie 6ohd celeaie saseva ds 3,607.90 
COMMMESION 6s.6.o.sowideisdicc edie ea 144.30 
Packing and mailing.............. 15.65 
URSA GC aos. 3S seosaicndddineariiee 10.50 
Consular invoice .............065.. 13.65 
3,792.00 

To which add customs duties..... 408.75 
(5G: | Satan nC eo neCeOe ie SNORE knee 4,200.75 


RETAIL PRICES. 


Jewelry shops throughout the island have 
no fixed prices in spite of conspicuous signs 
proclaiming “precio fijo.”| Bargaining about 
prices is universal. Usually store tags have 
three code marks—cost, minimum selling 
and asking price. 

GOODS IN DEMAND—BOXING. 

The Cuban market prefers cheap, showy 
goods, made of light stock, but substantial 
in appearance. While the bulk of the 
jewelry belongs in this class, there is also 








1 PLEGC POR CORREO CERTIFICADO. 


Pedido 3 de Junio. 
Gargantillas Oro 730 0/00 
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article. This is important, except for the 
cheapest lines of electroplated goods, be- 
cause suitable cases are not readily obtain- 
able in Cuba. The attractive display of 
jewelry is even more important than in the 
United States, since goods are usually 
bought as gifts, and the Cuban is fond of 
show. Boxing in Europe has developed 
into fine art. The use of papier-maché 
for the body of cases enables them to make 
endless shapes, which are lined in a large 
variety of harmonious colors. White dis- 
play cards are seldom used on the island 
for showing jewelry. Velvet pads for dis- 
playing a dozen gold-plated chains or other 
trade-marked article are in favor. Plain 
cardboard boxes are preferred to cards for 
cheap jewelry. 


MARKET FOR PARTICULAR ARTICLES OF 
JEWELRY. 
RINGS. 


Rings are relatively as important a jewel- 
ry item in Cuba as they are in our country. 
Practically every type and style of ring 
that is used in the United States is in 
demand in Cuba, in qualities from electro- 
plate to 18 k., as well as in platinum 
There is little demand for rings made of 
silver. The shanks of women’s. rings must 
usually be made of very thin and narrow 
stock. Ring sizes for women average from 
¥Y% to 1 number smaller than in our country. 
Prior to the war gold rings were imported 
mostly from Germany, while platinum rings, 


Cap° Mate 60 c/m. Peso. Oro. Hecha. especially the better grades, came from 
213 6 .Gargaritillass Mate: «cei sess scsi saiens 100.00 263.00 61.50 324.50 France, Germany introduced in this market 
1770 6 Gargantillas mate .........cseeecees 81.20 213.55 79.50 293.05 a hollow ring, as well as one made of thin 
9800. 6 ~GargantiHas Mate oicssesswednecores 88.10 231.70 55.50 287.20 ld stock flushed with chemical compo- 
2060 6 Gargantillas mate ......+..sseeseees 87 gr. 228.80 60.00 288.80 gol usned w chemica mp 
182 6 Gargantillas mate .......esseeesees 91.20 239.85 69.00 308.85 sition. 
213 4 Gargantillas pul.........s.sseecseees 65.10 171.20 41.00 212.26 Platinum rings are to-day being made in 
1770 4 Gargantillas pUls.c..ccicccccc decsisicasee 53.50 140.70 53.00 193.70 Habana from French designs. These are 
: 2 150.45 37.00 187.45 gns. Ps€ are 
2330 4 £Gargantillas pul........ccecsscoseces 57 20 
2066 4 Gargantillas pul..........sceeeeeeees 57 gr. 149.90 40.00 189.90 sold at very reasonable prices, because of 
102 4  Gargantillas: pillsc...cc civ cicadieciessies 59 gr. 155.15 46.00 201.15 the comparativelv ‘ow cost of labor and the 
743 6 Garg. cuerda hueca 3 m/m ¥%......+- por ae pe a o— small overheard expense of the local shops. 
yarg. cuerda hueca 4 m/m %......+- 43. . é 2.499.958 % " & 
739 4 Garg. cuerda hueca 4 m/m 1% Engagement and wedding rings—Plain 
Gentleman Oro 730 0/00 33 c/m. y : 
1.30 Z gold band rings, such as are worn in our 
390 1 Gentleman mate......cccccscesccves 15.70 41.3 9.50 50.80 : ddi é P llv 
182 1 Gentleman mate .....scccccccccves 13.70 36.05 8.50 44.55 country as wedding rings, are universally 
1501 1 Gentleman mate ......+sseseseseeee 13.50 35.50 8.50 44.00 used in Cuba by men, women and children 
110 1 Gentleman mate ......sseeecsceoees 15.70 41.30 9.75 51.05 as articles of adornment without any cere- 
105 1 Gentleman mate ...0.....-eereeeece 17.60 46.30 10.50 56.80 colet deste Th Id i 
101 1 Gentleman mate ......++seeeeeeeees 17.60 46,30 10.25 56.55 MONS! SIGHIMCARCE. ey are sold in prac- 
M4 2 «Gentleman Mate. .xcccciesciccccsa000s 14.20 37.35 8.75 46.10 tically all widths, the most popular being 
141. 1 Gentleman mate y pulido............ 16 gr. 42.10 9.00 51.16 from 4 to 6 millimeters. 
1000 1 Gentleman Mate 0 ..cscsciesecceewnee 19.20 50.50 11.00 61.50 It is customary for the prospective bride 
1031 1 Gentleman mate .....ceeeceececeees 16.50 43.40 10.25 53.65 ; id z 
ee & . GN MIRE sis cua cavnaedsraee 18 gr. 47.35 11.00 58.35 and bridegroom to exchange rings at the 
a7, A. Gentleman: attnte: sa siredc:s ovjenseuias’es 17.70 46.55 10.00 56.55 631.00 time of engagement. These are plain gold 
Como Muestres. flat-band or half-round rings, such as we 
Brazaletes Oro 18k. (750 0/00). use as wedding rings. The same rings are 
1881 1 TRFAMRIGUE TABLE. 6.6. ..5 6.6.5. 6:68 6 diesienaeres 5.80 15.65 $.75 21.40 used at the weddin when the date of that 
1882 1 Brazalete mate y pul.........0.+ 7.20 19.45 8.25 27.70 pros ag lagged oo stat aeRO 
1883 1 Brazalete mate .....ccccccovcccce ees «©6640 17.30 6.75 24.05 aly © g . . ; 
1884 1  Brazalete mate y pul..........eeeee 7.80 21.05 9,25 30.30 the best grades of society the fiancée is 
1885 1 BraQalete MAte: 6.000. cicecdecesecaeee 9.50 25.65 pay 34.40 presented with a solitaire diamond ring, 
1886 «1 PERRNINNS GEE: oncikdcic ca adevewseeeeue 11.80 31.85 11.25 43.10 = while the wedding ring is often a narrow 
3,607.90 platinum band ring circled with brilliants. 
Peso del oro c/papel: 1k090. Commission 4 per CEN... eee eee 144.30 Plain band rings are made in Habana 
Peso bruto del pliego: 1k600. 1 a age _ A eee po and sold for the value of the gold plus $2.50 
Seguro Fcos; 4, 4 per cent...... 8 ‘ r - 
Legalization consular .............00- 13.65 per dozen for workmanship, making it al- 
aa most impossible for our manufacturers to 
NOB ncnicesag tains wa neat 3,792.00 compete. In Habana and vicinity about 











Declaramos que somos los vendedores de 
las mercancias relacionades en la presente 
factura y que son ciertos los precios y de- 
mas particulares que en ella se consignan. 

Paris 4 de Setiembre 1913. 

The charges on this invoice are as fol- 
lows: 


a demand for goods in the same wide range 
of prices that prevails in the United States. 
If an article is adapted to the taste of the 
country and shows value, its price will 
hardly interfere with its sale. 

European manufacturers have been fur- 
nishing attractive jewelry boxes with each 


half of these are sold in Roman finish, 
and the remainder in 14 k. bright finish. 


SET AND SIGNET RINGS. 
Single-stone rings—These are worn by 
both men and women, Belcher settings be- 
ing generally preferred to Tiffany. They 
are usually set with brilliants or other 
white stones. Gypsy settings are also popu- 
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F. VITELLI & SON — 


277 Broadway, New York 
The House of Cameos 





The illustrations in these pages are 
reproductions of some of the exclusive 
cameos carved in our studio. 
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The typical Cuban ring for 


ith men. : : 
lar with -prong Belcher ring with a 


split shank. 


Twin-set rings.—Rings with two stones 


are worn almost exclusivesly by women 
and have no very great sale. One of the 
stones is usually white, while the other is a 
pearl, sapphire, emerald, ruby or other col- 
ored stone. 

Three-stone rings.—In the form of gypsy 
rings these are popular with men. Usually 
one or two.of the stones are brilliants or 
imitations. 
are rings—There is an active demand 
jor men’s signet rings, American styles be- 
ing preferred. This market requires a ring 
that is plain in design; the shanks especially 
should have little ornamentation. Those 
with enameled designs have a good sale. 
Practically all the types used in the United 
States, except the Japanese signet, have a 
good sale in Cuba. 

Men’s fancy stone set rings.—There is 
an active demand for these, usually with 
one large flat or cabochon stone. Flat 
stones required are generally bloodstones, 
onyx, sardonyx and ruby, while cabochons 
are sapphire, carbuncle and lapis lazuli. 
Stones are often faceted with three facets, 
or with a table and faceted in the usual 
way. 

Women’s fancy rings.—These have a good 
sale in almost every conceivable style and 
type. Gold rings have usually been im- 
ported from Germany and are very often 
of typical German designs. These are pre- 
ferred with fancy openwork mountings set 
with small colored stones. They are sold 
in 10 k., 12 k., and 18 k. 

Cluster and dinner rings—There is an 
active demand for diamond cluster or din- 
ner rings made wholly or in part of plati- 
num. Bezels are in every form which we 
use in our country. Most popular are oval 
and rectangular shapes studded with bril- 
liants, but occasionally a fine Oriental pearl 
or colored stone is set in the cluster or 
small colored stones are used to carry out 
a design. The colored stones used are al- 
most invariably sapphires, emeralds and 
rubies in the order named. 

In cluster. rings millgrain settings are re- 
quired, claw settings being entirely out of 
fashion. While there is some demand for 
exquisitely hand-wrought platinum filigree 
rings with one, two or three brilliants, this 
market much prefers cluster rings. 

Keeper rings.—There is an active demand 
for this type for both women and children. 

Children’s rings —These are used in very 
much the same styles as in our country, 
excepting that there is a more active de- 
mand for fancy pierced settings. German 
manufacturers have introduced a Jine in 8 
k. and 12 k., the shanks of which are made 
of very thin stock and flushed with chemi- 
cal composition. 

Cameo rings——These have very little 
sale, since they are bought almost exclu- 
sively by tourists. ‘ 

CHAINS. 

Chains are relatively a more important 
item in this island than in the United 
States because of the popularity of the re- 
ligious charm, which requires a neck chain, 
as well as the fact that lorgnette chains 
are in fashion. Not infrequently women 
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wear two chains, to one of which is at- 
tached a religious charm. There is very 
little sale for cable chains, since these are 
in demand only as fine neck chains for 
children. 

Curb chains are by no means as popular 
as in our markets, with the exception of 
those used as Waldemar chains. These are 
preferred filed and are often beveled on 
both sides. There is an active demand for 
curb Waldemar chains in hammered ef- 
fects. This type of chain is extensively 
made in Habana, and at such low prices as 
to make importation impossible. 

Fancy chains are preferred for all pur- 
poses, and as a rule are required to be 
larger in size than those to which we are 
accustomed. Fancy filigree chains for wom- 
en are frequently 7 and 8 millimeters wide. 
These larger sizes are often made of hol- 
low wire, and if our manufacturers could 
turn these out at reasonable prices they 
could do a subsiantial business. 

Before the war almost all gold chains, 
both machine-made and hand-made, were 
imported from Germany. Some fine plati- 
num chains were brought from France, 
while a limited amount of electroplated and 
gold-filled chains were brought from our 
country. Practically all types of gold chains 
are now being made in Habana by hand, the 
cheapest labor being ‘employed. One of 
the local jewelry factories reported having 
ordered a chain machine. 

European manufacturers have been selling 
all types of chains to the Cuban trade by 
“weight and fashion,” weight being charged 
for according to the quality of gold and 
fashion according to the amount of work 
involved in a particular pattern. 

Waldemar chains—In Habana and some 
of the other large cities there is a demand 
for the same type of Waldemar chain as 
we use. While fancy links are preferred, 
filed curbs and curbs in hammered effects 
meet with ready sale. The latter are always 
in Roman finish. Swivels are required to 
be of small or medium size. The Cuban 
market prefers chains with large, fancy 
links. 

Dicken’s chains—About 10 years ago 
there was fashionable in Cuba a Dicken’s 
chain known as “Leontina dos Ramales,” 
with a large spring ring instead of a bar, 
and a toggle chain for a charm. There is 
still an active demand for these in the east- 
ern side of the island in the rural sections 
and with the cheaper class of trade in Ha- 
bana. The spring ring is usually 15 to 20 
millimeters in diameter and there is a me- 
dium-sized swivel at both ends of the chain. 
This type is preferred with large fancy 
links. One popular style is made of silver 
finished in niello, sometimes with alternate 
links gold plated. These were formerly im- 
ported from Germany and Switzerland, the 
supply in January, 1918, being practically 
exhausted. 

Lapel chains.—These were introduced by 
our manufacturers and have had an excel- 
lent sale in the last three years. 

Vest or pony chains—These have been 
out of fashion for many years and have 
very little sale. Those found in the market 
have a large spring ring of the same size 
as those used for Dickens chains. 

Chains for children.—Fine curb and cable 
chains 13 and 15 ‘nches long find a ready 
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market, but as a rule chains for children 
are much heavier than those used in the 
United States. 

Chains for women.— Neck chains for 
women are usually 18, 20, 22 and 24 inches 
long, the last size being used for filigree 
chains with wide links. The greatest de- 
mand is for fancy hand-made filigree chains 
of either solid or hollow wire. These were 
furnished by Germany in endless varieties 
of patterns, frequently with the outside 
parts of the links Roman finished, and the 
filigree work in a contrasting color. 

Lorgnette chains.—There is an active de- 
mand for these, which are used to suspend 
lorgnettes, watches or fans. They are 
usually 55 to 60 inches long. Slides are not 
worn with them. 

Rosary chains.—These have a ready sale, 
especially in silver, electroplate and gold 
filled. The cheaper varieties are usually 
preferred with colored beads. 

Bead neck chains—There is practically 
no sale for these chains. 


EARRINGS. 

Earrings are decidedly more important in 
Cuba than in our country, since fully 90 
per cent. of the women and children wear 
them. 

Pendant types are by far the most popu- 
lar, all lengths up to 40 millimeters being 
used, those from 25 to 32 millimeters having 
the best sale. All earrings must be made 
in such a way as to sway readily in the 
ear and to be flexible, advantage being 
taken of every joint to use a connecting link 
or pivot to help in this style of construc- 
tion. 

It is customary among all classes in Cuba 
to pierce the ears of the female infant. 
Pierceless types of earrings, therefore, are 
not in demand and are practically unknown. 
Scrw and nut earrings find very small sale. 
Two types of wire arrangements are gen- 
erally used, one with a snap lever, usually 
called “French patent,” and the other con- 
sisting of a bent wire hinged at the bot- 
tom that is variously called Spanish st-le, 
“antigua” (old fashioned), and somet 3s 
Portuguese wire. 

Gold plated and filled earrings in gene1| 
follow the styles of those made of gold. 
Several jobbers in Habana assemble ear- 
rings made of gold-filled wire and colored 
stones. The material is purchased in our 
country. 

Hoop earrings.—These find ready sale in 
18 k. in sizes from 5 to 8 millimeters in 
diameter for infants. They retail for $1 or 
$1.50 a pair and cost in Germany before the 
war from $3.75\per dozen up. 

Hoop earrings for women have a fair 
sale in the eastern end of the island, but 
very little in the other parts. 

Children’s earrings.—There is a large sale 
for children’s small fancy earrings in die 
patterns finished in bright Roman. These 
are frequently set with a small stone and 
have the Spanish wire arrangement. 

Gold earrings for women, as a rule of 
German design, are used in both short 
and pendant type. These are generally of 
gold stampings. Efdless patterns, very of- 
ten conventionalized articles of nature, are 
used, such as flowers, seashells, horseshoes, 
etc. In one popular form the earring is 
suspended by means of a single small stone 
in an ornamental setting with a single link 
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A. Word Of 
Appreciation 





We wish to thank our friends who have helped in build- 


ing up our business while We were engaged in the manufacturing 
of platinum mountings and mounted diamond goods. 


We are now in the 


Diamond Business Exclusively 


and our policy of pleasing and serving our customers will continue 
as heretofore. 


It will be our pleasure to give the same careful and per- 
sonal attention to the needs of all our customers requiring loose 
diamonds as has been our custom in our former business during the 
past twenty-five years. 





Pitzele & Hamburger 


26 W. 36th Street 
New York 


al (l/HtUU0GVG6é6_([([(}Ii «ttt 











November 26, 1919. 


ning. Figure 5 gives a general idea 
There is practically no demand 
with a single stone unless that 
1 pearl or. diamond. 
Platinum earrings—The most popular 
of platinum earring 1s a cluster of dia- 
preferably round or oval, suspended 
from the ear by an ornamental platinum 
nnection, set with meléé. This connec- 
rt is of floral design, bowknot, or other 
suitable pattern. Occasionally a cluster is 
spended by three or four brilliants in col- 
- settings. The cluster consists prefer- 
ably of diamonds, but sometimes emeralds, 
pearls, sapphires or rubies are in the center. 
This type of earring is extensively made in 
the shops of Habana. 
Mourning earrings have a fair sale in 
poth bright and dull imitation jet. Both 
short and pendant types are used. These 
are mostly in a good quality of gold filled, 
there being a limited sale for solid gold 
ones, usually for permanent wear. 
(To be continued) 


IMPORTS AND EXPORTS 


Figures of Interest to the Jewelry Trade 
During 1918 

A recent issue of the Daily Consular and 
Trade Reports contained an interesting 
item showing the imports into and domes- 
tic exports from the United States during 
the calendar year 1918. The figures were 
arranged in a table according to interna- 
tional classification. In speaking of these 
figures the Daily Consular and Trade Re- 
ports states that the quantities are shown in 
United States denominations and values in 
dollars and in “Pan Americanos,” a pro- 
posed international money of account equal 
to one-fifth of a dollar, the use of which 
in Latin American countries is being advo- 
cated by the International High Commis- 
sion to facilitate comparisons. 

The import values represent the whole- 

‘ gale price of the merchandise at the time 
of exportation in the foreign countries from 
which imported, including the value of con- 
tainers. 

The table of figures show that the United 
States value of “stones, precious and semi- 
precious, uncut or simply cut, but not 
mounted,” imported into this country for the 
calendar year 1918 reached $24,272,000. In 
“Pan Americanos” these imports are valued 
121,360,000. 

Other stones imported had a United 
States value of $196,834 and figured in “Pan 
Americanos” 984,170. Marble and alabas- 
ter, including onyx and manufactures of 
not including alabaster imported were 
worth in United States $258,493 and “Pan 
Americanos” 1,297,465. Gold and _ silver 
and manufactures of United States, $873,- 
987, “Pan Americanos” 4,369,935; jewelry, 
including gilt, silvered, nickeled and plated 
ware: United States, . $185,939; “Pan 
Americanos” 929,695; clocks and watches 
and parts of: United States $9,975,793; 
“Pan Americanos” 49,878,965 and gold and 
silver in ore, bullion and coins: United 
States, $133,418,447; “Pan Americanos,” 
667,092,235. 

These figures were prepared by the Divi- 
sion of Statistics, Bureau of Foreign and 
Domestic Commerce. 
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Some Interesting Facts on Platinum and Its Uses* 





Statistics as to the Production, Prices, Imports, Etc., with Figures as to Its 
Occurrence in Various Parts of the World 
Prepared by Dr. George F. Kunz for ‘‘Mineral Industry’’ 




















W HILE during the great war the use of 

platinum for catalyzing purposes in the 
production of concentrated sulphuric acid 
for the manufacture of explosives, for de- 
hydrating nitric acid, and for airplanes and 
other war machines has been made espe- 
cially promihent, the wide employment of 
it in electric and other appliances is of 
equal importance. Large amounts of it 
have been used for dental work, because of 
its durability and its resistance t> the ac- 
tion of acids. The latter reason has made 
it of the greatest possible value for various 
chemical vessels, such as crucibles, retorts, 
etc. Within the past ten or fifteen years 
it has been employed by manufacturing jew- 
elers in many ways, for watch cases and 
for other of the smaller ornamental pieces, 
and for precious-stone settings, more es- 
pecially for diamond settings. The cutting 
off of the Russian supply, the principal 
source of the metal, the imperative need of 
it for war purposes, and the consequent 
stringent measures taken by the various 
governments to restrain its exportation and 
its use, have operated to restrict these 
greatly, and have also induced an active 
search for substitutes which might prove 
more or less satisfactory. To this end 
alloys of gold and palladium, of gold and 
osmium, or of gold and nickel have been 
used with fairly good results in many 
cases. Of the 5,000,000 or more ounces 
of platinum in existence, it has been esti- 
mated very conservatively that catalyzing 
processes have claimed 500,000 oz., dental 
uses 1,000,000 oz., chemical apparatus 
1,000,000 oz., electrical devices 500,000 oz. 
and jewelry 500,000 oz. These estimates 
are probably set rather too low in 
view of the fact that the total pro- 
duction of the metal has probably been as 





ports of unmanufactured platinum, and of 
bars and ingots, into the United States, 
have had a total weight of 54,482 kg., or 
1,751,673 troy ounces, and a total value of 
$53,931,634. To this must be added im- 
ports of crucibles, retorts, etc., worth $2,- 
316,461, giving a total value of platinum 
in all forms of $56,248,095. Of .course a 
good proportion of the imports was crude 
platinum. 

There is no doubt that the governments 
of England and the United States both had 
the foresight to secure platinum enough 
for several years’ use if the warfare had 
continued, and now that international nego- 
tiations are such that war seems to be at 
an end for the time being, the use of plat- 
inum has been relieved of restrictions and 
the metal has been released in small quan- 
tities from time to time, so as to keep the 
market stable and prevent a crash in prices, 
The United States Government offered its 
surplus platinum in the open market at a 
minimum price of $105 an ounce, and 
iridium at a minimum price of $200. Of- 
fers for less than 10 ounces are not ac- 
cepted, and no more than 1000 ounces will 
be sold to a single purchaser, should it not 
a change in this ruling. Cost must~ be © 
be that exceptional circumstances warrant 
paid in advance, and as far as possible, 
the delivery will be made in person to the 
purchaser. The platinum will be delivered 
either in grains or as platinum sponge. By 
July 23, 1919, 25,000 oz. had been taken by 
dealers, and it was stated that if the Gov- 
ernment had been able to offer another 25,- 
000 ounces the market would quickly have 
absorbed it. 

The scarcity of platinum stimulated quite 
a demand for the rarer, allied metal, palla- 
dium, which was but infrequently used 











AVERAGE MONTHLY PRICES OF PLATINUM AT NEW YORK. 


(In Dollars Per Troy Ounce.) 


1910. 1911. 1912. 

FORMAT YS icv awinweries 29.00 39.06 46.00 
POUTUALY —0.6:6:ceenwee% 28.75 39,31 45.68 
EDR, or pie-siare eitilere cavers 29.13 41.00 45.50 
PEN Sean é aes bays 29.25 41.35 45.50 
NEG so bibsie, Rare eiaacs ce 29.55 42.81 45.50 
CN ei bite ta ho. Satla oie esis 31.38 42.88 45.50 
TNO 55S ers casei ober ieveita 33.00 42.95 45.50 
EME 6 Siiaioie saiciasaes 33.00 44.38 45.50 
September .......... 33.63 45.31 45.50 
OIE EP ciciia cavers 37.50 46.25 45.50 
INGVOIINED © 6s-sacnaciere 39.44 46.13 45.50 
DCCEMIDER © 6:6:0is.0:0506.0% 38.75 46.00 45.50 
bk) A ee 32.70 43.12 45.55 





1913, 1914. 1915. 1916. 1917, 1918. 

45.50 43.38 41.10 90.05 87.83 105.92 
45.50 43.50 40.00 90.00 103.75 107.68 
45.50 43.50 39.50 90.75 104.33 108.00 
45.50 43.50 38,63 83.10 103.77 108.00 
45.50 43.50 38.50 80.50 105.00 106.27 
45.50 43.50 38.00 78.13 104.75 105.00 
45.50 43.50 38.00 63.60 103.88 105.00 
44.90 50.20 39.25 62.56 104.55 105.00 
43.96 50.00 50.00 84.25 104.13 105.00 
44.00 49.50 54.50 89.75 104.00 105.00 
43.70 45.45 62.63 101.25 104.52 105.00 
43.45 42.10 85.50 86.87 104.38 105.54 
44.88 45.14 47.13 83.40 102.82 105.95 








much as 6,000,000 oz.; indeed some author- 
ities have placed the total Russian produc- 
tion alone as high as 7,000,000 oz. Of 
course, this was crude platinum and would 
furnish only about 5,800,000 oz. of the 
refined metal. 

In the period from 1900 to 1918 the im- 

*Extract from “Mineral Industry,” 
1918. McGraw-Hill Book Co., Inc. 


Vol. 27, 


prior to 1914. The price rose rapidly until 
the troy ounce commanded as much as 
$165, when the Government interposed and 
established a maximum price of $135 an 
ounce. While the quantity sold in 1915 was 
but 958 oz., the figures for 1917 show that 
above 3300 oz. were disposed of in that 
year. This of course stimulated produc- 
tion, that of 1918 being some 75 per cent. 








THE JEWELERS’ 


CIRCULAR 


November 26, 1919 





ee, 





atEE Or 6 
° ) 





.) 


ss3™ 


TRADE mann 


Crentec 





Cristcd . 


Beyond Compare 
me NUFACTURER Seat 





65 Nassau Street 
NEW YORK, N. Y. 





Above illustration is our advertisement in Vogue. 











November 26, 1919. 


than in 1917. A very considerable 
ty of palladium has been secured 
from the copper matte of the Sudbury 
ickel-copper mines in Ontario, Canada, 
per the production from this source could 
increased. 
Rar ocinge prices for palladium in the 
United States are reported to have been as 
follows in dollars per ounce, for 1917 and 
1918; the slight decrease in December, after 
the removal of the Government restriction 
of $135 per 0z., will be noted and, of 
course, indicates the future trend: 

The lot of crude platinum brought to the 
United States from Russia by Mr. F. W. 
Draper, had been collected during the year 
1917 by the Russian-English Bank; it was 
delivered to the United States Government 
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THE JEWELERS’ CIRCULAR 
STATISTICS OF PLATINUM IN THE UNITED STATES 
Imports. 
Year Production. (a) 
Unmanufactured. (b) Manufac- 
tured. 

1901 1,408 $27,526 85,438 $1,673,713 $24,482 
1902 94 »814 105,450 1,950,362 37,61 
1903 110 2,080 114;521 1,921,772 135,889 
1904 200 4,160 103,802 1,812,242 105,636 
1905 318 5,320 104,196 1,985,107 188,156 
1906 1,439 45,189 137,556 3,601,021 187,639 
1907 357 10,589 74,208 2,509,926 175,651 
1908 750 14,350 50,768 1,096,615 134,119 
1909 638 15,950 118,851 2,557,574 410,997 
1910 773 25,277 120,478 3,320,699 333,965 
1911 940 40,890 122,390 4,722,752 135,842 
1912 1,005 45,778 104,683 4,334,488 159,995 
1913 1,034 46,530 117,947 4,938,706 105,553 
1914 3,430 154,350 72,267 2,934,580 39,143 
1915 6,495 322,347 61,437 2,340,476 71,532 
1916 21,518 2,044,801 53,484 3,138,396 18,923 
1917 33,009 3,393,985 30,316 2,414,773 382 
RUD ciety ia Se OTT ES 54,962 4,949,755 14,225 





; (a) Statistics of the U. S. 
ingots, bars, plates, etc. 


Geological Survey. Recovered by refiners. 
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Total. 


$1,725,721 


1,989,794 
2,059,741 
1,922,038 
2,178,583 
3,833,849 
2,696,166 
1,245,084 


5,809,140 


(b) Includes 


























1917. 1918. 1917. 1918. Alaska, it is interesting to note that palla- 
January veeeeeeeeeeeeeeeees $73.00 RIN Now cicero bine taliseewidawysns 113.60 135.00 dium is reported to have been obtained 
BEE ocuncinsesseccesiens 88.32 IE cis vcnshrsveoctneawas 120.00 135.00 f th f the Salt Ch 
7 88.05 144.04September ...............5. 123.44 135.00 rom the copper ore of the Salt Chuck 
Age .orceeeverccasescocses 93.70 INS hx.0 9422 be nacisn.aKoxaes 121.92 135.00 Mine, near Kotchikan in that Territory; 
ETA anne eae aeeans 104.00 TAA SUNGCOIINEE: 0 iiciiecccaescwcsce TA6R0 135.00 : Jati 
sso evaee 108.29 135.00December ..........000..0.. 130.60 128,60 | Some platinum was also recovered. From 
June ..+:- Dime Creek in the Koyuk district of Sew- 
Uae ard Peninsula more platinum was taken 
SECONDARY PLATINUM AND ALLIED from gold placers in 1918 than during the 


early in 1918. At the New York Assay 
Office the exact weight of this material, 
which consisted of grains and nuggets, was 


previous year, the amount secured being 
56 oz. A little of this, however, came from 
Bear Creek, in the Fairhaven district.’ A 


METALS SOLD, 1915-1917 
(Troy ounces) 





nd to be 20,922 oz. From this were ob- Year. Platinum. Iridium. Palladium. : : - 
a Ci a. den end oe. 42,149 863 958 rich platinum find has been credited to the 

. » Sl kt on: of bitten ant ane _. 45,156 1,535 1,284 Gum and Nome group of claims on the 
palladium, . : SRR ES 59,007 9,832 3,347 south fork of the Kaslo River. 


oz. of rhodium. Hence the crude material 
as imported contained 85.725 per cent. of => a ae ais 7 As 
the platinum metals, this being above the typorTs OF THE ALLIED PLATINUM METALS INTO THE UNITED STATES FOR 
usual average of 83 per cent. As the value THE YEARS 1916-1918 





























of all this refined product, making due al- 1916 
lowance for the rhodium, was about $',900- Aver Per Aver. Per 
- F 2 Oz. Troy. Grams. Value. Oz. 
000 at Government maximum prices, the  tridium 3,346 104,071 $250,706 S743 = 
$2,000,000 said to have been paid. for the Oemiridtum halen 414 12,877 17,241 41.46 1.34 
consignment of the crude material does not + A aeemeaneanammneaRE 6.bi3 208,695 ints ‘Ca “¥ 
seem to have been at all an undue price. site nie none 1917 ene ieiiai 
: : . ridium ’ ’ ’ ’ . 

All the platinum acquired by the United  Osmiriaium 25 8,056 25,456 98.28 oie 
States Government comprising crude plat- Osmium pr 23,359 58.40 1.88 
inum, scrap platinum, and platinum sponge, PTI aisscsicssccnseccosees 38,537 ome 117,192 94.60 3.04 
was refined at the New York Assay Office, Iridium 34,400 $126,282 $114.18 $3.67 
the total weight, including the Russian ship- a — season 108.48 3.49 
ment, being over 60,000 oz. Palladium... 7,465 36,853 3153.55 4.93 








Arizona.—Very careful investigation of 
samples taken from various localities in the 
Grand Canyon, Arizona, where the exist- 


IMPORTS OF PLATINUM INTO THE UNITED STATES DURING THE FISCAL YEAR 
ENDED JUNE 30, 1918, BY COUNTRIES OF ORIGIN 
Ingots, 











Unmanufactured. Bars, Plates, Etc. Ps wre ence of platinum had been reported, has 
Country —. — VT 4 etorts, failed to verify the 2s 
Whence Shipped. Troy Oz Grams. Value. Troy Oz. Value. Value. k “ ¥ L 1 she tity Two samples 
eI 166 5,163 $18,142 814 $78,674 a 1a taken by F. L. Ransome, of the United 
Netherlands ...........0c0 secece wire ae ae wars ndsalboghe $165 and were submitted to the Bureau of the 
BE. s¥00evcsavonenenes 1,073 33,370 80,834 357 29,614 teats States Geological Survey, in the Summer of 
>) ’ 
— Ss edereessescnneves B. Pye Prices rece —_ Beas 1918, were each divided into three parts, 
oo 9 "280 749 oie aii Mint, the Bureau of Standards, and the 
SL Hassasersen ee ceanses: tease asta Smdiict 3 260 United States Geological Survey, respec- 
eat Ee eae ae . ee — veeedes sie eseee eer. tively. The results were negative, as had 
eee sania 2,112,211 1665 129,533 700 also been the case with a sample taken in 
Tr i a 3 93 300 a (Ne rages 1911 by Mr. Ransome from near Indian 
semawecta 2 ists beat tinlste ee po Ray _ Garden. In 1915, samples were taken from 
PET eee ere Le ee ’ id ; 7 ; 4 = 
Russia in Asia............ 21,000 653,100 2,000,000 eases ea eee this last-named locality by H. G. Fer 
British South Africa...... ...... nant Pisa 25 2,344 guson of the Survey, and thirty of them 
—- : were assayed for platinum by Ledoux & 
48,745 1,515,969 = $4,308,518 3,117 $264,096 scat Co., of New York, five other samples being 


tested by E. E. Burlingame & Co. of Den- 


1Eng. Min. Jour., 107, No. 2. ‘ : 
“Mineral Industry,” 26, 535, 550 (1917). hee but no platinum was found in any 
instance. 


= . : = 5 (To be continued.) 
Sources of Platinum in the United States The firm of Fussel & Wells at Indepen- 


Alaska—In connection with the pros- dence, Iowa, has dissolved partnership, Mr. 
pects of mining for the platinum metals in Fussel continuing the business. 

















This gives an average value of $83.39 per 
troy oz. of the unmanufactured platinum. 


— 


1H. C. Meyer, Eng. Min. Jour., Jan. 11, 1919. 
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In Eight Cuts 


to 1,000 to the Carat 


From 20 to the Carat 


We Specialize 
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maY ESTABLISH “DEAD LINE” 


Walnut Street Business Men’s Association 
Seek Greater Protection from 
Thieves 


PHILADELPHIA, Pa., Oct. 25.—Alarmed at 
the frequent hold-ups- of jewelry stores 
within the central section of the city, the 
Walnut Street Business Men’s Association, 
embracing in its membership many jewel- 
ers and diamond setters, has urged the es- 
tablishment of a dead line for convicted 
criminals between the Delaware and 
Schuylkill Rivers and the north side of 
Arch St. to the south side of Walnut St. 

This suggestion came at the monthly 
Juncheon of the association held on Wed- 
nesday last at the Bellevue-Stratford Ho- 
tel. The establishment of the “deadline,” 
somewhat similar to the one established on 
Fulton St. New York, by Inspector Pat- 
rick Byrnes, was urged in the form of a 
resolution adopted at the business session. 
It was introduced by Charles J. Maxwell, 
a jeweler, of 16th and Walnut Sts., and if 
the police department takes it up and puts 
it into operation, it is the idea of the asso- 
ciation to have a deadline extend around 
the section of the city which marks the big 
jewelry centre. 

This area would also take in the 
two blocks on Sansom St. between 7th 
and 9th, which is familiarly known as 
“Philadelphia’s Maiden Lane,” because 
nearly every business on the street deals in 
precious stones. 

Mr. Maxwell said that if the zone is es- 
tablished by the police any convicted crim- 
inal caught within its confines could be ar- 
rested on sight and sent away for a long 
period. 

A similar “deadline” was established be- 
tween rivers in New York some years ago 
and the dividing line was Fulton St. In- 
spector Byrnes, the originator, served no- 
tice upon the crooks that if they crossed 
the line and were found in the finan- 
cial district of lower New York, it 
would go hard with them. While Byrnes 
was in power the order was obeyed, but 
of late years the order has not been re- 
spected and hundreds of thousands of dol- 
lars’ worth of bonds have been stolen with- 
in the financial district within the past 
three or four months. 

In adopting the resolution, the Walnut 
Street Business Association made it plain 
this action was not taken in criticism of 
the police department but announced that 
the members believe more policemen and 
plainclothesmen in the district are abso- 
lutely necessary if jewelry store robberies 
and crimes are kept to a minimum. 

While the Walnut Street Association 
confined itself to a resolution for better 
service from the police department, the 
Sansom Street Business Men’s Associa- 
tion, which embraces the “Street of Dia- 
monds” have already taken the matter into 
their own hands by employing a private 

Police force and the Chestnut Street Busi- 
ness Men’s Association is urged to adopt 
the same plan by P. J. Cunningham, former 
president, and a piano dealer at 11th and 
Chestnut Sts. 
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“The police are doing everything in their 
power to end this thing,” he said. “I be- 
lieve, however, the business men through 
their organization should get together and 
engage more private detectives. If the 
various associations get busy and co-oper- 
ate, it will help tremendously.” 

Cunningham’s place of business is direct- 
ly across the street from the jewelry store 
of Hollander & Fleishman, which was 
robbed the night before he made his state- 
ment. This, with a similar robbery of a 
jewelry store at 4163 Ridge Ave., brings the 
total of jewelry robberies in the last six 
weeks to nine, with a corresponding loss 
of approximately $90,000. 

Here are the robberies which the police 
have had little success in frustrating: 

Abraham M. Freschie, pawnbroker, 5th 
and Cambria Sts., robbed by seven men in 
automobile; two arrests later: loot $11,200. 

Charles M. Schlach, retailer, Darby, loot 
$500. 

Samuel Haas, retailer, 1738 Market St., 
five men in automobile; driven away by 
Haas without any loot. 

Charles Livingston, pawnbroker, 8th and 
Christian Sts., seven men in automobile; 
three clerks beaten; two arrests later; loot 
$35,000. 

Palace Jewelry Store, 9th and Market 
Sts., loot $25,000. 

Morris Rosenbaum, jeweler, 222 N. 8th 
St.; two arrests. 

S. A. MacQueen & Co., 1427 Walnut St., 
three arrests; loot $16,000. 

Hollander & Fleischman, jewelers, 11th 
and Chestnut Sts.; loot $1,500. 

Mrs. Emma Fischer, jeweler, 4163 Ridge 
Ave.; loot $1,000. 








Stafford Springs Jeweler Dies 


STaFForD Spraincs, Conn., Oct. 21.—The 
body of Levi Arnold, who died in the 
Johnson Memorial Hospital Saturday eve- 
ning, was taken to Belchertown, Mass., this 
morning for burial in the family lot there. 

Mr. Arnold was one of the most pecu- 
liar residents of Stafford. For many 
years he lived in his little jewelry shop on 
Main St., where he had his meals and 
slept. In recent years he had become 
more and more secluded, spending a great 
part of his time reading, and fixing 
watches now and then. He was an expert 
mechanic and found little or no trouble in 
fixing any kind of watches or clocks. 
Whatever he needed he seemed able to in- 
vent, but he never tried to get a patent on 
any of his inventions. He invented a con- 
trivance for holding fish lines in place on 
fish poles and also made paper horns for 
graphophones which did away with the 
metallic sound caused by metal horns. In 
the early years of his business life he had 
a small shop in the rear of his jewelry 
store in which he made all the various con- 
trivances he found himself in need of. 

He was born in Belchertown and lived 
with his parents there while he was being 
educated. He left home while still young 
and finally settled down here, where he has 
made a reputation as a jeweler and expert 
mechanic. 
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TO IMPOSE PENALTIES 





Internal Revenue Department Acting on 
Complaints That Dealers Outside Jew- 
elry Trade Sell Fountain Pens With- 
out Paying War Tax 


WasuHincTon, D. C., Oct. 4—Acting on 
complaints that certain merchants outside 
the jewelry trade were selling articles like 
fountain pens, buttons, buckles, clocks, cig- 
arette cases, etc., without paying the five 
per cent war tax provided by the Revenue 
law, the Internal Rvenue department has 
started investigations looking to the prose- 
cution of such offenders. 

It has been evident that certain small 
dealers (and some large ones) who carry 
side lines covered by Section 905 of the 
Revenue Act have paid no attention to the 
law because they thought it applied to jew- 
elers and not to them. They did not un- 
derstand that the tax is not! levied on any 
class of merchants, but is levied on the 
merchandise that is upon its sale for con- 
sumption and use, whether that sale be 
made by a jeweler, a department store, to- 
bocconist, haberdasher or any other dealer. 

To clear up the situation, particularly as 
to complaints about the sale of fountain 
pens, the Internal Revenue Commissioner’s 
office has just issued the following: 

“A fountain pen ornamented with’ 
precious metals or imitations thereof, or 
even a fountain pen consisting of a plain: 
rubber holder containing a gold pen point 
is subject to the jewelry tax. Dealers who- 
fail to collect and truly account for the tax- 
are liable to a fine of $1,000.” 

This was the statement of the Bureau of 
Internal Revenue to-day relative to com- 
plaints from jewelers that fountain pens, 
cigar and cigarette holders and other ar- 
ticles taxable under the Revenue Act of 
1918 are being sold in tobacco, stationery 
and like establishments without collection 
and return of the tax. 

Section 905 of the act imposes a tax of 5 
per cent on the selling price of jewelry, 
whether real or imitation, and on articles 
ornamented or fitted with precious metals 
or imitations thereof, wherever sold. Such 
articles include cigar and cigarette cases, 
eyeglass cases, pencils, pens, garter buckles, 
purses and handbags, watches, clocks, op- 
era glasses, marine glasses, lorgnettes and 
binoculars. This list, the bureau states, is 
not exhaustive, but merely illustrative. 

Investigation is being made of the jewel- 
ers’ complaint, with a view to the imposi- 
tion of penalties. 








Burglars recently looted the A. E. Trea 
jewelry store at 306 E. State St., Ithaca, 
N. Y., and got approximately $2,000 worth 
of jewelry including diamonds, gold 
watches, rings, bracelets and a _ miscel- 
laneous assortment of other articles. En- 
trance was gained to the store through a 
rear window which had been pried with 
a “jimmy.” It is presumed that at least 
two burglars participated in the robbery and 
once inside the store they turned their at- 
tention to the front window and then 
carefully examined the rest of the stock 
that they could get at. They “jimmied” 
open Mr. Trea’s desk in the rear of the 
store and took a quantity of gold. 
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Rings 
for Weddings! 


How small but how important is a wedding ring. And the 
sentiment that attaches to it throughout the years. 


When buying a wedding ring people are willing and want 
to buy the best. A good wedding ring is one of the easiest 
sales you ever made. 


When a customer feels that they have purchased the best 
in a wedding ring, they will remember the store where they 
bought it, and that store will be their natural choice for 
future purchases. 


Wheeler platinum, platinum and diamond wedding rings 
are as fine wedding rings as can be made. They embody 
not only fine workmanship but diamonds of quality and 
have that wonderful lasting finish. 


This is only natural for they are Wheeler made and any- 
thing made by Wheeler is always well made, which means 
easy and profitable sales for the retailer. 
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Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane NEW YORK 
Factory: Brooklyn 
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pEATH OF WILLIAM F. KING 
weler of Adrian, Mich., Passes 
to the Great Beyond 

Mich., Oct. 20—In the death 
day ct — F. King, . > 
ae, 2 this city loses one of its 
lyaeg ee known merchants. Death 
— after an illness of about one year, 
ye as hastened by an attack of paralysis 
heamtt, from the effects of which Mr. 
King really never survived. 

The funeral services were held yester- 
day afternoon in the Presbyterian Church 
and was in charge of the Grand Comman- 
dery of Michigan and the Adrian Com- 
mandery, both Masonic orders. Follow- 
ing the services the remains were laid at 


Retired Je 


AprIAN, 
jast Thurs 


William F, King was born 87 years ago 
in Scotland. After receiving his educa- 
tion at a school in Stirling, Scotland, Mr. 
King entered a six year’s apprenticeship in 
the watch and clock making business. 

From Stirling he went to Greenock, Scot- 
land, and had about decided to go from 
there to the gold fields of Australia whey 
a letter from a former shop mate who had 
left for America, invited him to come to 
Adrian, Mich., where he could find em- 
ployment. 

He sailed from Liverpool May 21, 1856, 
and landed at New York June 26. 

Upon arriving in Adrian he entered the 
employment of the pioneer jeweler. James 
J. Newell, and in the Fall of 1861 he went 
into partnership with Mr. Newell. This 
firm existed until May, 1863, when Mr. 
King withdrew, subesequently forming a 
partnership with James Thompson in the 
watch and jewelry business. The firm of 
Thompson & King erected the brick build- 
ing on the south side of Maumee St., now 
occupied by Wood, Crane & Wood. Mr. 
King erected a residence on Dennis St., 
and also the one he lately occupied on S. 
Winter St. 

In 1871 he opened a jewelry and book 
store, which he carried on until 1878, whe1 
he sold out his entire stock of books and 
stationery to W. B. Mumford, and then 
paid his attention exclusively to the jewelry 
business until six years ago when he retired. 

He served as a trustee of the Presby- 
terian church in Adrian for over 40 years. 
His Masonic history is a history of Ma- 
sonry in Adrian, for it was he who built 
up the Adrian lodge during the years of 
the Civil War and it was he who obtained 
a transfer of the Monroe Commandery 
to this city. He was made a Master Mason 
in 1858 and entered the Chapter in 1859. 
There was no Commandery in Adrian in 
1801 but a special dispensation was granted 
by which Mr. King and two other candi- 
dates received the orders of Knighthood 
in that year from the Monroe Commandery. 
In 1862 he attended the last Conclave of 
Monroe county and was elected recorder 
and representative in the Grand Comman- 
dery and has been a member of that high 
State body since, his highest title being 
Past Guard Commander. He was elected 
Worshipful Master of Adrian lodge in 1862 
and served in that capacity during the next 
three war years, devoting a great deal of 
time to his work and increasing the local 
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membership to over 100. He served Adrian 
Chapter as high priest for four years and 
he was a charter member and Thrice IIlus- 
trious Master for several years. 

For 13 different terms he was Comman- 
der of the Adrian Commandery. He took 
the Consistory degree with Kalamazoo and 
in 1906, while visiting in Scotland he be- 
came a member of the old Mother Kilwin- 
ning Lodge No. 6. His connection with 
the Order of the Eastern Star dates back to 
1863 when he took an active part of or- 
ganizing that order in Southern Michigan 
and was finally instrumental in the or- 
ganization of the first Grand Lodge of 
Adoptive Masonry in this city. Other 
States followed Michigan’s lead, and Mr. 
King’s activity was eventually responsible 
for the formation of the Grand Chapter of 
the United States. He was elected Asso- 
ciate Grand Patron in 1896 and was elected 
Grand Patron at Detroit in 1897. In the 
subordinate Chapter he held the Patron- 
ship for 15 years and when he declined 
to accept a sixteenth term he was pre- 
sented with a series of resolutions engrossed 
in form and was elected Emeritus Patron. 

Masonic dignitaries from all parts of 
the State gathered in’ Adrian last week to 
pay tribute to the late William F. King. 

During the hours just before the time set 
for the funeral the usual guard from the 
Commandery stood watch over the body, 
and when the funeral procession left the 
house on Winter St., it was escorted by 
six past commanders of the Adrian Com- 
mandery, who also acted as bearers. 

Politically Mr. King was a staunch De- 
mocrat, and was one of the most influen- 
tial members of that party during his more 
active years. He served as mayor of the 
city in the years 1907 and 1908 and served 
two years in the city council as representa- 
tive of the old “bloody fourth.” 

He was a typical Scotch gentleman, a 
raconteur of no small ability and a charm- 
ing guest at any social gathering. At the 
time his son, William F. King, Jr., was 
secretary of the Adrian baseball club, Mr. 
King became a popular favorite with the 
players who met at the jewelry store each 
morning to talk over the game of the day 
before. He was always a most cordial 
host and the younger men spent many 
delightful hours listening eagerly to his 
tales of the “old country.” He was also 
popular with the newspaper reporters who 
used to haunt his store, and he was always 
quick to see and willing to point out con- 
nections and associations between events 
of the present and those of the past. 








An agency is desired by a man in Bel- 
gium for the sale of all dry goods which 
may be sold in large bazaars and novelty 
shops, such as buttons, collars and cuffs, 
hard rubber combs, hosiery, cheap jewelry, 
cheap watches, alarm clocks, etc. Quota- 
tions should be given c. i. f. Antwerp. 
Terms, cash or 90 days preferred. Corre- 
spondence and catalogues should be in 
French. For further information regarding 
any of these items, communicate with the 
Bureau of Foreign & Domestic Commerce, 
at Washington, D. C., and refer to file No. 
30766. 
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DEATH OF MARK R. PILCHER 





Last Call 


Veteran Jeweler Answers the 
After a Long Illness 


Mexico, Mo., Oct. 15—The body of 
Mark Reed Pilcher, one of the oldest jew- 
elers in this part of the State, was laid at 
rest last Friday afternoon. Mr. Pilcher 
had been suffering from a complication of 
ailments for more than two years. He was 
operated on at the Amanda Hospital on 
Oct. 8, but was in such a weakened con- 
dition that he died early the following day. 

The death of Mr. Pilcher was a severe 
blow to his family as well as his many 
acquaintances in this city. Only two days 
before he passed away the jeweler was at 
his store in the uptown part of this city, 
conducting the business. 

Mark Reed Pilcher was born at Flint 
Hill, Va., Oct. 16, 1848. His parents were 
Mary A. Pilcher and Daniel F. Pilcher. 
When about six years old they came to this 
city and settled here. Within a few years 
his father died and he was left as the 
principal breadwinner for a rather large 
family. He went to work in a jewelry 
store here and soon learned the trade and 
in 1868 he established a store for himself 
that has lasted to the present day. 

In 1873 he married Miss Sula Fowles, 
of this city. Three children were born to 
this union: Nell Pilcher, who died in 1907, 
Miss Mabel Pilcher, and Fred Pilcher. 


Mr. Pilcher was one of the oldest jewel- 
ers in this part of the State. He has turned 
out more expert watchmakers and repairers, 
during his career, than probably any other 
man in Missouri. His store which was 
founded when he was 20 years of age has 
been one of the best known institutions 
in this city and section. 

During the civil war he participated in 
minor engagements in this part of the 
country. Although only a lad of 12 years 
of age he served with his uncle, Charles 
Ricketts, in this section for many months. 
Mr. Ricketts was one of the leading Con- 
federates in the State and he centered his 
operations around this county. During 
the bush-whacking days he aided in the 
suppression of these bands and the main- 
tenance of order here. 

The funeral was held at the home of the 
deceased on E. Promenade St. Friday af- 
ternoon at 2:30 o’clock. The pall-bearers 
were S. M. Locke, W. L. Kent, J. D. Me- 
Kee, Wallace Dearing, H. C. McClure and 
John Abbey. 

His wife, Mrs. Sula Pilcher, and one 
sister and two brothers survive him. They 
are: Mrs. E. D. Graham, of this city, E. 
M. Pilcher of St. James, Mo., and Joe C. 
Pilcher, of Wellsville. 

Mr. Pilcher was one of the most prom- 
inent business men of this city and his 
honesty and straightforward manner in 
business won him many friends. One of 
the local newspapers in eulogizing Mr. Pil- 
cher printed the following in its editorial 
pages: In the death of Mark Pilcher 
Mexico loses one of its pioneer business 
men. He came to Mexico in an early day 
and through the intervening years built up 
a splendid business based on honesty and 
service. His death will sadden many 
friends who held him in the highest esteem. 
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A NEW ASSOCIATION 


—_ 


Western Illinois Retail Jewelers’ Club Or- 
ganized at a Meeting Held at Mon- 
mouth, Ill., Oct. 6th 


MowmouTH, I11.—Oct. 16.—Thirty-three 
‘ewelers from the western part of Illinois, 
in addition to H. R. Cox, president of the 
Illinois Retail Jewelers’ Association, | ae 8 
Hagaman_ of Chicago, ex-president, and 
Chas. F. Manahan, Chicago, the secretary- 
treasurer, gathered here this evening for 
the purpose of organizing what was finally 

named the Western Illinois District Jewel- 

ers’ Club. To assist them in ge*ting a good 
start there were representatives of the Mc- 

Donough County District Club, Canton Dis- 
trict Club and the Galesburg District Club. 

It was the most successful organization 
meeting ever held down State. The jewel- 
ers were fortunate in securing a large 
amount of publicity from tke local paper 
and this of the character that will do much 
to educate the public in this territory in 
regard to changes which are taking place 
throughout the trade. Much emphasis was 
laid on the facts that it is very difficult to 
secure watchmakers, jewelers and engrav- 
ers, and that the stores will be unable in 
the future to take in all classes of repair 
work, and find it necessary to charge for 
all engraving of whatever character, re- 
quire very much more time to get out work 
properly and find it necessary to charge for 
many classes of work that were formerly 
considered under the heid “store service.’ 

The newspapers carried these articles 
with large type, front page displays truiy 
interesting, if unpleasant, news for the in- 
formation of the public. 

Messrs. A. H. Frandsen and D. W. 
O’Connor, of Monmouth, and J. A. Miner, 
of Macomb, supplied the energy to bring 
about this meeting, which inciuded a large 
number of jewelers who have never before 
interested themselves in association work. 
The meeting was held in the rooms ef the 
Commercial Club and fol'owed one of the 
best banquets hungry jewelers have par- 
ticipated in for a long time. After the 
banquet, cigars were pissed and speeches 
were made by President Cx, ex-President 
Hagaman and State Secretary Manahan. 

One of the main reas ms for the assem- 
bly was the solving of tke help prcblem. 
Expert watchmakers and engravers are al- 
most impossible to obtain atd the salaries 
paid for help is two and hree times that 
paid a few years ago. JTexclers have taken 
up with State officials the matter of estab- 
lishing an employment ‘ureau at th* State 
headquarters in Chicago. Kv this means the 
jewelers would know when they were get- 
ting real efficient help. 

The Western district was divided into 
four sections—Monmouth, Galesburg, Can- 
ton and Macomb as centers for their re- 
spective divisions. All jewelers are an- 
ticipating the largest holiday business they 
have ever had, and are getting ready now in 
order to meet the public wants at that time. 

The officers of the Monmouth District, 
which includes the towns of Monmouth, 
Alexis, Keithsburg, Joy, Aledo and Strong- 
hurst are: President, D. W. O’Connor; sec- 
retary, A. J. Hughes. . 

Among those who attended the meeting 
here were the following: A. H. Frandsen, 
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H. A. Johnson, W. E. Doane, D. W. O’Con- 
nor, A. J. Hughes, T. H. Smith, all of Mon- 
mouth Geo. H. Chapman, Lester Lawrence, 
George Horspool, C. H. Trask, Wm. Stoffe, 
all of Galesburg; A. E. Fisk, H. L. Mills, 
J. A. Miner, A. E. Rush, L. Stocker, all of 
Macomb; Thos. Hartman, Fred Hartman 
and W. H. Philleo, Aledo; W. P. Reichert 
and J. H. Carithers, Canton; C. A. Smith 
and L. A. Smith, Farmington; P. H. Wat- 
son, Abingdon; W. H. Butler, Table 
Grove; John Poole, Bushnell; Victor 
Roderick, LaHarpe; Nels Jensen, Joy; 
William Ramser, Rock Island; Emil 
Baumlee, Burlington, Ia.; H. R. Cox, 
president, Moline; B. J. Hagaman, ex-presi- 
dent, Chas. F. Manahan, secretary, Chi- 
cago. 








EDWARD J. EISELE DEAD 





Founder of Buffalo, N. Y., Manufacturing 
and Wholesale Jewelry Concern Passes 
Away at Ripe Old Age 


BurraLo, N. Y., Nov. 7.—The trade 
learned recently of the death on Oct. 18 of 
Edward J. Eisele, founder of the King & 
Eisele Co., manufacturing and wholesale 
jewelers, of this city. Mr. Eisele was 
about 90 years of age at the time of his 
death and was for years one of the best 
known figures in the trade. 

Edward J. Eisele was born in Wurtem- 
burg, Germany. At the age of 13 he left 
home, going to Vienna, Austria. There he 
was apprenticed as a journeyman for six 
years with one of the leading manufactur- 
ing jewelers in that city. In 1854 he came 
to America and for three years made his 
home in Brooklyn, N. Y. 

He located in Buffalo in 1857. For a pe- 
riod of years he was the leading working 
jeweler in this city, being employed in that 
capacity by Fred. Oelrich, who was pro- 
prietor of a Main St. store and shop com- 
bined. 

In 1870 the firm of King & Eisele was or- 
ganized. Wm. F. King, now deceased, be- 
came business manager and Mr. Eisele the 
factory head. Their first location was on 
the third floor of the building over 283 
Main St. Besides manufacturing they have 
also developed a wholesale jobbing busi- 
ness, being pioneers in Buffalo and for the 
past 39 years have served jewelers and 
watchmakers all over the country. 


Mr. Eisele spent all his life in the de- 
velopment of his business, and not until 
the death of his partner, Mr. King, did he 
cease to take an active part in its manage- 
ment. Since that time, however, his son, 
Edward A. Eisele, became a partner in the 
concern and assumed the managing con- 
trol. 

He was an active member of the Meth- 
odist church and has on several occasions 
represented that body as delegate to the 
General Conference. He was trustee of 
the Wallace College of Berea, O., and was 
an ex-president of the German Y. M. C. 
A. of Buffalo. He was a stockholder in 
the Union Bank and one of the original 
stockholders in the Erie Fire Insurance 
Company. 

The business career of Mr. Eisele was 
most successful. He owed his success to 
honest and conscientious work, which at- 
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tributes placed him high in the esteem and 
friendship of all his business associates. 
He was married in Buffalo, Oct. 7, 1857, to 
Miss Margaret Hilfinger. His family con- 
sisted of one son, who was connected with 
him in the jewelry business, and four 
daughters. 








DEATH OF EDWARD PIGUET 





Swiss Watchmaker Passes Away at His Home 
in Brassus 


Communications announcing the death on 
October 7 last of Edward Piguet, one of 
the founders of Audemars, Piguet & Co, 
makers of watches, Brassus, Switzerland, 
were received in this country during the 
past week. The funeral was held on Oct. 
10 from his late home in Brassus. 

Through the New York office-of A. 
Wittnauer & Co., sole agents in this coun- 
try for the Swiss concern, it was learned 
that M. Piguet had been ailing for some 
time. 

Edward Piguet was born 67 years ago 
in Brassus, where the concern’s factory is 
located. He was an expert watchmaker 
and was widely known in the watch in- 
dustry not only abroad, but in this country 
as well. 


JEWELERS WIN HONORS 


Iwo Salem, Mass., Jewelry Establishments 
Receive Awards for Window 
Dressing 


SaLeM, Mass., Oct. 10.—Highest honor 
in the front window display connected with 
Merchants’ Week in this city, which began 
last Monday, was awarded to Daniel Low 
& Co., one of the oldest jewelry establish- 
ments in this part of the country and one 
enjoying national reputation. Another 
jeweler, Ezbon Wheeler, was awarded third 
prize in the second class for meritorious 
use of small space. He had a fine dis- 
play of glassware, silver and clocks and 
gave the public an excellent opportunity to 
see the fine quality of goods he carries. 

Daniel Low & Co. had nine windows 
tastefully decorated, with the keynote of 
color midnight blue silk with a touch of 
yellow conveyed by chrysanthemums. In 
the windows were superb goldware, dia- 
monds, china, leather articles, table silver, 
stationery with dainty kewpies holding up 
bridal tulle, while the gold-filled window 
contained all sorts of novelties in jewelry. 
The watch window and the Oriental dis- 
play completed the group. Owing to the 
fact that there were nine windows it was 
impossible to secure a photograph of the 
whole close enough to give in detail the 
various articles exhibited. It was gen- 
erally agreed, however, that the company’s 
contribution was one of the finest ever 
displayed in New England. 

















That an injunction does not lie to pre- 
vent further prosecution of an action of 
law because of an accord and satisfaction 
effected after the beginning of the action, 
is held in Savage v. Edgar, 86 N. J. Eq. 205, 
98 Atl. 407, which is accompanied in 3 
A.L.R. 1021, by a note on the right to 
enjoin the prosecution of a civil action 
because of the matters arising pendente lite. 
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NOTORIOUS THIEF DEAD 


ternational Crook Credited With Being 
yw of Many Jewelry Store Rob- 
beries Passes Away 


perroit, Micu.—Oct. 25—William Burke, 
known as “Billy the Kid,” or “Billie” Burke 

. e familiarly, one of the most famous of 
a ernational crooks and jewel thieves, died 
roar morning, Oct. 25, at the Boule- 
wer sanitarium in this city. Sophie Lyons, 
his wife, and former queen of confidence 
women, was at his side when he died. He 
has been in failing health for several years, 
and it was only recently that the police 
allowed him to come to his wife’s home 
at 42-24th St. to spend his last days. Prev- 
ious to that he had always been ordered to 
leave the city when he made his periodical 
yisits here to see Sophie Lyons, who recent- 
ly wrote a book of memoirs in which she 
said “Crime does not pay.” 

Although never connected directly with 
any great jewelry store robbery in Amer- 
ica, “Billie” Burke was known as the brains 
of many of the craftiest and boldest of the 
jewelry store robbers, and he was credited 
by the police with mapping out many such 
robberies while he remained in the back- 
ground. His greatest jewel robberies were 


abroad. 

Burke was arrested early in 1914 for 
complicity in the theft of $500,000 worth of 
diamonds from a broker in Alexandria, 
Egypt, but the charge was not proven. 
Shortly afterwards he was arrested again 
in Paris in connection with another gen- 
sational jewelry store robbery. Just prev- 
ious to these two arrests he had just fin- 
ished a term in a German prison. 

He was the pal, chum and aid of the 
most famous bank robbers, jewelry store 
thieves and confidence men of modern 
times. His appearance in any city was al- 
ways the signal for doubled police activity, 
and the jewelers always breathed a sigh 
of relief when he was ordered from the 
city. His life story was full of many dra- 
matic scenes and incidents. He travelled 
over all parts of the world, well dressed, 
suave, with a wide acquaintanceship among 
all sorts and kinds of persons, He was as 
well known in Asia as he was in Europe, 
or America. 

Thefts of many hundreds of thousands 
of dollars were accredited to Burke from 
the time of his first trouble in 1882 to 1913, 
when he was released from prison in Swe- 
den for robbery of $11,000 from a Stock- 
holm bank. He was an English plumber 
up to 1882, when he was first arrested for 
complicity in the robbery of $10,000 from 
a bank messenger in Cohoes, N. Y. He 
served six years imprisonment for his ini- 
tial crime. Upon his release he took up 
with Sophie Lyons, then a noted leader 
of the underworld, who has since reformed 
and made a fortune in real estate in De- 
troit. 

How many successful “jobs” Burke got 
away with will never be known. He never 
wasted time on petty jobs. Whenever 
Burke had a hand in a robbery it was 
usually a matter of thousands of dollars, 
or jewels worth a fortune. The only time 
he stooped to petty larceny was when he 
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robbed a New York newspaper office of 
$450. 

Burke was suspected by the local police 
of planning the $60,000 robbery of the 
Ralph Dewey jewelry store on Adams Av. 
in January, 1918, but no evidence was pro- 
duced to directly connect him with that 
famous local robbery. He was a smooth 
worker and rarely left any traces of his 
handiwork. 








Imports and Exports of Platinum and Allied 
Metals During August 

WasuineTon, D. C., Oct. 15.—The total 
value of the iridium, osmium and native 
combinations of platinum, the allied metals 
that were imported to the United States 
during the month of August, was $135,283, 
according to statistics just released by the 
Bureau of Foreign and Domestic Commerce. 
During the same month unmanufactured 
platinum to the amount of $212,731 was 
imported. In addition to this there was 
brought in platinum ingots, bars and plates 
valued at $9,319, 

Detailed figures given out by the Depart- 
ment of Commerce are as follows: 

Iridium, Os- 


mium, Etc., and 
Native Combina- 














tions Thereof Platinum 
with Platinum. Unmanufactured. 
a 
Ounces Ounces 
Countries. Troy Value. Troy. Value. 
France ..c.e« 712 94,361 ie bee in cea 
England ...... 130 29,978 1,132 124,328 
CAMBGR sccces 80 eee «innce eee 
Australia ..... 60 6,264 is wearer mor eee 
Colombia ce. aieawee 2,555 212,731 
TOU: cwasies 982 135,283 3,687 337,059 
267 268 
Platinum, Platinum Vases 
Ingots, Retorts, Etc., 
Bars, Plates, Etc. for Chemical Use. 
——n any 
Ounces Ounces 
Countries. Troy. Value. Troy. Value. 
England ...... 78 ee + eheiiese 
Colombia . 880 
cof: | ae 89 9,319 
Exports—PLaTINUM. 
Unmanufactured. 
775 Manufac 
—~ tured. 
Countries, Ounces Troy. 776 
ne ae 32 $3,398 $1,632 
INICRTAM@UA << c0:6500 praia’ 3 
RSA ere 50 
ED © aieisséanewieccers 339 
DOM Ssvevvucews 32 $3,398 $2,024 








Thieves Escape With $1,000 Worth of Jew- 
elry After Smashing Philadelphia 
Jewelry Store Window 

PHILADELPHIA, Pa., Oct. 25—Diamond 
rings, watches and other jewelry, worth 
$1,000 were stolen shortly after midnight 
on the morning of Oct. 24, from a jewelry 
store at 4163 Ridge Ave. Mrs. Emma 
Fischer, the proprietor, resides at 3608 
Queen Lane. 

Mrs. Ada Walker, Alfred, a son, and 
Mary, a daughter, occupy the second floor 
of the building. Early on the morning 
of the robbery, the daughter was awakened 
by noises from the sidewalk, but, as they 
soon ceased, she did not investigate. 

When Alfred left the house at 6 A. M., he 
found the store window shattered and two 
jewelry trays on the sidewalk. The entire 
contents of the window had been removed. 








J. B. Peterson, Leeds, S. Dak., has sold 
out to R. B. Torgerson. 
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AUGUST EXPORTS 


Statistics of American Jewelry and Watches 
Shipped to Foreign Countries 


Wasuinoton, D. C., Oct. 15.—The Bu- 
reau of Foreign and Domestic Commerce has 
just released statistics of imports and ex- 
ports for August which contain some in- 
teresting figures relating to the exports of 
jewelry and exports of watches. Accord- 
ing to these figures the total amount of 
jewelry exported during the month of Au- 
gust was $57,841 of which the largest ship- 
ments were made respectively to Canada, 
$29,693 and Spain, $11,407. 

The countries to which jewelry was ex- 
ported were as follows: 


Country. Value. 
NNN 2'5.5 Audi onueeweureemeataus $593 
EMMI Sosor ie hess: arch diate wha 'biStos Gu ual hace mee 11,407 
MUON i550 5: 4e2ace-y ener oe alu veieeoe arse 4,412 
UMN 9 as 2 ies ave alate ods «doer eues 179 
ae Kix bs Sale ctewccdudwedoaenels 29,693 
ROMS eins bacin'e eae Saaianscu aks etal 1,579 
Newfoundland and Labrador............ 117 
NO Seo dass Scrtabad he's whee eee ERE 274 
‘SYinided and Tobageics ccc scccccccecsces 1,329 
CRs dO ees clint cad buen edie opens 362 
BRS FCCC iedeeeinhcedus edie 300 
PATIOS o's, ih SS we eR Ocine ne nadnere: 1,564 
Ca Ua dat a heude caine wucicders tia noah 1,420 
SPU EON ON CHIME 3 «604: via'is wed. doe kisare hod 5 
Pree COMIN e.d. 6 6 'elaaicene vida sieececees: 100 
WOMENS Ae a Senators warede alana 190 
CMe Grit euwicacansasians caeweeeee 397 
ENO TUNOM IIS «chien din sladecddeie cee nalusind 1,546 
SHORMIUW SOUMSMICNIE: ocicicc sviccccsccsceoeos 261 
WONG EUG THOR ob 56 0 so.ockxdeesenenc 400 
UIA goss Asailde bene diedokoad wend 150 
NIN 8 deo 01.2 éhderceusewaceeekocune. 1,000 
IRONS 0G ened habe Hosen dee 130 
British South Afric@iesccsccccicesiccvc 300 
EPittees OSE Alesse obi. 0ed éceiadedeiecde 33 
WEE ia wewavde ne Seuseicuskentmuceett 94 

OG had hua daeideadeivawereatanee $57,841 





The countries to which watches and parts 
were exported are: 


Countries. Value. 
POS ie waka ama clei dee nuda ae $80 
LR er ee ae ee ee ee ESS 415 
Tn OO LE Ee AE ES BLED 77,005 
NGI ig d.irs anicicalicind a wesdad ee aes 158 
DUCE a 6.5 0d eho ates dedtonhiad alate 3 
WVICIGM, THOMAWUED: 26 5.6.6. cain ivccadaceseen 157 
MINI asi are sv. ele uaa ou edeee ek ee 87,465 
CONNER © 5 ia ce 8 CRE So EE 50 
CROMER os 0:55:40 Gna sie hme aeaais 143 
MEI S on, ciarcacutari toute car eureea ene, 137 
WR is So uadanaetacs oes cle ators 150 
1, SE CT ee eee ee 673 
Newfoundland and Labrador............. 250 
SOMO adic ud ia pare te eae 19 
Other British West Indies.............. 7 
a sin. ha deicanitane suet sccad uadiaean 5,688 
Dantaly Wet Tite ia 5. cd kc cdooecea 11 
Dutch, West “Inditees. ose .<ascecdatewin ig 
We@nch “Weat) Tngied ss «3:44 <x.60nes4o5eders 17 
PRMD We5h'e KAS ois BRAC aaa ee 7 
MEI Malone 8 Mrccccheedeeadadededed 1,937 
PENI a hes aeyscdsd 2a c- nes Pertrd cae 2,076 
CONE a hcaa cevcuehs dius etebe re ween 491 
BO oi sl aici hase ed oir Ss ROR Sa 581 
Ns aio 55h Ck ae earn tacit wette mateaes 34 
WIMONEN 8c aco ake res © ee Hamad eee tena 3,268 
CNG a 5s crashes pee dear hoe eee eee 10,408 
ee ae me ene on ey 110 
SOPMIEN CTUNONOMN Do <. 6.d6:a:6- s':vka a 6 oud be 640 
DGC ORO TONG io isso ix an hate ceuedece 2,024 
WROMEMOME 6954 0:5: Ke scewep wee Heee aren eweee 474 
OMI > fale Sid voi nit'esdcod unareleeaa na dee Cement 3,723 
OO A EE OP Se ee ee oie 325 
AGMTENE © 6 iccennect ST ay eas | 5,513 
Other British Oceania. ........cccscccces 20 
Pp plRe -IOIGMGD. .< 6.oi.6:60.00 dhs Castes 627 
Dredly West <Altiiheseiess on cccateceteoe 816 
Beteiely <SOmte. ATs... 55 caso ccedcena 178 
CU III 6 0.8 0 e iiss cba iee Rees 168 

oe ee ee oe ee $205,862 
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Oriental Pearl Necks 


From $50.00 to $3500.00 
CROSSMAN COMPANY 


Three Maiden Lane New York 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





TorONTO, CaN., 
the value of imports 
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Oct. 2—The monthly report of the Trade of Canada for July gives 
for home consumption in the jewelry and allied trades as follows: 


Four Months Ending July, 
° "1918 i913 

































































918 
Clocks—__. A a $3,404 * 
ed Kingdom 
From a 4 States : 48,741 : 
Japan p 344 . 
Other Countries 186 
1 ° 52,675 * 
Tota 
Clock and watch keys, clock movements and 
clock cases—_ * 117 ¢ 
nited Kingdom 
“on United States c 3,898 : 
apan casas 
Skee Countries Pe deities * 
- 4,015 * 
ou. ee 
Clocks, clock and watch keys, clock move- 
ments and clock cases— 

From United Kingdom 
United States 13 191 
Japan 42,691 267,384 
Other Countries cones 181 

sath 315 
NE cncccncainneminnte 42,704 268,071 
*Included with “Clocks, clock and watch 
keys, clock movements and clock cases.” 
s— 
my United Kingdom — ‘ pty 2.900 
United States 1,627 3,159 5,091 
Switzerland ’ , 926 : 
Other Countries soconmmeece siaciias 
4,273 5,844 13,692 
Total 
Watch actions and movements and parts 
thereof, finished ee including 
winding bars and sleeves— 2.180 633 5.556 

re ee aa 82,671 73,535 312,017 
France ELS 891 
Switzerland 42,133 61,868 158,035 
Other Countries 447 sce 447 

128,322 136,036 476,946 
Total 
Watch a ane parts thereof, finished or 
unfinished— 7 . 
From United Kingdom “ bed e pa ‘i 318 
j United States ’ ’ ,543 
Switzerland 3,965 4,760 9,951 
Other Countries 310 a 310 
16,629 18,628 55,122 
, a sit oo 
Electro-plated ware and gilt ware, n.o.p.— 

From United Kingdom her i 5,632 
United States , , 52,536 
France 514 7 ,207 
Other Countries tees 96 62 

8,141 23,032 59,437 
; _ Total 

ewelry, n.o.p.— 

From United Kingdom ” — Rp 2,975 
United States ’ , 290,940 
France 669 1,246 1,451 
Japan 333 2,981 2,506 
Other Countries 240 sree 258 

43,456 95,426 298,130 
Silveri ye = 

ilvering or other silverware, n.o.p.— 

From United Kingdom a. 11,805 5,356 
United States , “aa 22,170 
Other Countries seeeesenene 24 

6,789 16,992 27,550 
M f aaa ld and sil 

anufacturers of gold and silver, n.o.p.— 

From United Kingdom 98 x 700 
United States 1,891 8,814 11,177 
Other Countries 54 140 192 

2,043 8,961 12,069 
Total 
a ong ep 55,209 199,051 287,635 
United States aca oaoe sores 
TUMEIORUINNIME citing: one ’ ames 
Other Countries nes scassseem ne 
55,209 208,938 287,635 
Tota z 
Precious stones and imitations thereof, not 
mounted or set, and _ pearls and_ imita- 
tions thereof, pierced, split, strung or 
not, but not set or mounted— 4,775 32,759 12,164 

From United Kingdom 4,233 4,960 26,120 
United States 2,702 5,600 22,854 
France pee 323 i 
Italy 423 874 1,305 
Japan pe ie 302 
Other Countries 

i 12,133 44,516 63,804 
Total : 





$3,715 
192,834 
501 
1,147 
198,197 





143 
11,813 


5 
11,961 





3,657 
11,913 
926 





17,396 











81,925 


12,002 
75,312 
849 
115 
88,278 





6,839 
285,170 
798 
5,061 
374 


307,242 





15,865 
20,044 
932 





36,841 


646 
30,753 
509 


31,908 


578,121 
49,771 
147,416 
68 





782,476 





129,653 
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BIG DIAMOND FOUND 





Cablegrams Announce Discovery of Blue 
White Gem Weighing About 1500 
Carats 


Cablegrams received in this country on 
Oct. 21 contained the information that a 
flawless blue white diamond, weighing 
about 1500 carats, had been found on the 
property of the Premier Diamond Mining 
Co. The advices state that the stone was 
unearthed in the vicinity where the famous 
Cullinan diamond was found. The newly 
found diamond is reported to be worth 
about $500,000. 

The African World, which is published in 
London, England, in reporting the finding 
of this diamond speaks as follows: 

The news is cabled by The African 
World correspondent at Johannesburg that 
another large diamond estimated to weigh 
1500 carats has been found at Premier 
Mine near Pretoria. Though it was ap- 
parently much damaged in the crushers it 
has been one of the leading topics of dis- 
cussion in city circles. The original Cul- 
linan diamond, named after the discoverer 
of the mine, weighed just over 3,000 carats, 
and it was generally assumed by experts 
that it only formed two-thirds of the giant 
gem in its original form. Several other 
large pieces, one of 800 carats, were sub- 
sequently found, but the news cabled this 
week makes it almost certain that the miss- 
ing portion of the magnificent carbon crys- 
tal has been found, even though damaged 
by the heavy machinery it had to pass 
through with masses of diamondiferous blue 
ground. 

The value of such a 1500 carat stone— 
if of the same prime “blue white” quality 
of the great Cullinan—would be to-day not 
less than £100,000 to £150,000, dependent 
chiefly on the condition the stone is in after 
its adventures amongst the crushing rolls. 

On adjoining arms to the Premier sev- 
eral fine diamonds have recently been 
found, and in view of the rising prices in 
diamonds operations on a large scale are 
to be resumed on the Montrose mine, which 
yields many fine colored diamonds yearly. 








Members of Fox River Valley Jeweler’s 
Club Hold Meeting at 
Oshkosh, Wis. 


Osukosu, Wis., Oct. 4—Jewelers of the 
Fox River valley held a meeting here Oct. 3 
and discussed the business outlook, prevail- 
ing styles of jewelry and other features. 

It was agreed that the business outlook 
for the Winter was favorable following the 
slacking up period while the war was on. 
It was pointed out that wrist watches, 
pearls, diamonds and platinum would be the 
most popular features of the trade the com- 
ing year. 

C. R. Chapman, Oshkosh, president of the 
Fox River Valley Jewelers’ Club, presided, 
and some 25 members from nearby cities 
were present. A banquet was served at the 
Athearn Hotel. 








Window smashers recently visited the 
store of the Paul Stecher Jewelry Co. 
Ogden, Utah, and escaped with seven 
watches valued at $200. 
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Members of New Orleans Retail Jewelers’ 
Association Hold First Meeting Fol- 
lowing Organization. 

New ORLEANS, La., Nov. 8.—That steps 
will be taken by the New Orleans jewelers 


fake auctions, to abolish the 
and for protec- 


to eliminate i 
ctice of free engraving, 


pra 





H. K. SMITH, PRESIDENT 


tion against the bad check artist was in- 
dicated at the first meeting of the local or- 
ganization, held yesterday. As the organ- 
ization had not been perfected no official 
action was taken in these matters, but they 
were discussed at length and the attitude 
of the members was clearly evinced. 
Voting on a resolution offered by Julius 
Weinfurter the name New Orleans Retail 





HENRY HAUSMANN, SECRETARY 


Jewelers’ Association was adopted. There 
was some discussion as to whether it 
should be incorporated at once, but a de- 
cision was not reached. It was deter- 
niined that the by-laws shall limit member- 
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ship to only the legitimate jewelers. 

Herbert K. Smith opened the meeting 
with a short address, in which he congratu- 
lated the organization upon its prospects, 
and dwelt upon the benefits to be obtained 
if they show the proper co-operation. 

As the writing of the by-laws was deemed 
important, in view of many questions that 
arose as to the dues, the limit of member- 
ship from each firm and the vote to be 
accredited to each firm represented, it was 
deemed best to have a committee prepare 
by-laws to be submitted at the next meet- 
ing. President Smith was authorized to se- 
lect a committee of five for the task. 

The meeting was held in Kolb’s restau- 
rant, and followed a substantial repast, each 
member: contributing his proportion of the 
cost. Secretary Henry Hausmann will ar- 
range the time and place for the next 
meeting. 

Among those participating in the discus- 
sion were: H. K. Smith, Leopold Jansen, 
Henry Hausmann, Louis Hausmann, J. 
Coci, Arthur G. Palfrey, Charles Wor- 
muth, S. J. Hart, D. R. and Joseph E. 
Miller, Milton Adler, B. Barnett, R. F. 
Granzin, Julius Weinfurter, Henry Frantz, 
William H. Anderson, B. Bernard, J. W. 
Dessauer, P. J. Sterns, W. S. Bender, J. 
Hartman Thompson, Frank Maltry, Arthur 
L. Meyer. 








Plans for Manufacturers Census Completed 


WasuHincton, D. C., Nov. 11.—Special 
effort is being put forth to make the 
manufacturers’ section of the approaching 
Fourteenth Decennial Census the most 
complete and comprehensive inventory of 
the Nation’s manufacturing establishments 
ever taken, according to officials of the 
Bureau of the Census who have this work 
in charge. 

The schedules which will be used in tab- 
ulating the information about the coun- 
try’s industrial resources have already been 
prepared and printed. These schedules 
will be mailed to every manufacturing es- 
tablishment in the United States during 
the month of December so that factory 
owners and managers can familiarize them- 
selves in advance with the questions to be 
answered when the records of the past 
year’s business have been compiled. The 
questions relate to the calendar year 1919. 

In 1914, the year the last manufactures 
census was taken, about 275,000 manufac- 
turing establishments were listed by the 
Census Bureau. This time more than 300,- 
000 establishments will be sent schedules. 
In addition to this it is expected that about 
50,000 mines and quarries will also be re- 
ported. 

The inquiries relating to manufactures, 
as specified by the Act of Congress pro- 
viding for the Census, include the name 
and location of each manufacturing estab- 
lishment; character of organization, 
whether individual, corporate or other 
form; character of business or. kind of 
goods manufactured; amount of capital ac- 
tually invested; number of proprietors, 
firm members, co-partners and officers, to- 
gether with the amount of their salaries; 
number of employes and amount of their 
wages; quantity and cost of materials used 
in each establishment; quantity and value 
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of products; principal miscellaneous ex- 
penses; time in operation during the year; 
character and quantity of power used; and 
character and number of machines em- 
ployed. 

The questions as outlined above will be 
covered by the general schedule which 
every establishment will receive. In addi- 
tion to this a supplemental schedule will 
be sent to the 68 principal industries as © 
classified by the Census Bureau. This sup- 
tlemental schedule will allow detailed sta- 
tistics of output to be set forth under the 
heading “products manufactured.” 

The census of manufactures is limited 
to manufacturing establishments with an 
annual product of at least $500 conducted 
under what is known as the factory sys- 
tem, exclusive of the so-called neighbor- 
hood, household and hand industries. How- 
ever, no establishment is too small to be 
counted by the government if it comes 
within the definition of a manufacturing 
establishment. 

Census Bureau officials emphasize the 
fact that all information gathered by the 
census is strictly confidential, made so by 
Act of Congress, and is for general statis- 
tical purposes only. The same is true of 
the censuses of population, agriculture, 
mines and quarries, oil and gas wells and 
forestry and forest products. 

Many startling figures are expected to 
be shown by the approaching compilation 
inasmuch as the industries of the country 
were for the most part in a subnormal con- 
dition in 1914, the year the last manufac- 
tures census was taken. 





An Explanation Why the Pinkerton’s Sued 
the Manufacturing Jewelers’ Board 
of Trade 
ProvIDENCE, R. I., Oct. 4.—In explanation 
of the item which appeared in THE JEWEL- 
ERS’ CrRCULAR last issue to the effect that 
the Pinkerton National Detective Agency 
has secured judgment for $86.73 against 
the Manufacturing Jewelers’ Board of 
Trade in the Sixth District Court for al- 
leged balance due on book account, Horace 

M. Peck, Secretary of the Board says: 

“In March, 1917, one of our members 
asked us to employ the Pinkerton National 
Detective Agency to locate a trunk con- 
taining samples of considerable value, which 
was in the possession of a salesman who 
had disappeared. The Pinkerton Agency 
did considerable work on the matter, but 
possession of the trunk was finally secured 
without their efforts. The Pinkerton 
Agency rendered a bill for $128.16 but our 
member refused to pay it. Certain items 
on the bill were admitted, and other items 
were not approved. Efforts were made 
by the officers of the Board of Trade and 
the local agent of the Pinkerton Agency 
to adjust the matter, but our member re- 
fused to make a settlement, with the result 
that the Pinkerton Agency started suit 
against this Board of Trade for the full 
amount of $128.16.. This case was tried 
in the Sixth District Court on -Feb. 25, 
1919 and the Court has only just rendered 
its decision. The judgment is for the ad- 
mitted items, and the Court has rejected 
$41.43 of the claims on which suit was 
brought.” 
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TE enportant Decision on Cuff Button Patent 





Full Text of Opinion of United States Circuit Court of Appeals Covering 
Scope of Patent on Separable Link Buttons 

















[_——<—$<—— 

Cuicaco, Nov. 10.—There has been much 
general interest in the jobbing trade in the 
decision handed down by the United States 
Circuit Court of Appeals last month in 
connection with the Barney patent relating 
to a separable link cuff button, and of the 
fact that the Court in the action against 
Frank Lewald & Co., decided that the so- 
called Kum-a-part cuff. button did not in- 
fringe on the Barney patent, has caused a 
number of inquiries from people who want 
the text of the decision of the United 
States Circuit Court of Appeals. 

The action, as previously noted in THE 
JEWELERS’ CircuLar, was brought by C. 
Clarence Barnes as Trustee for J. M. Lyon 
& Co. in bankruptcy, and additional inter- 
est is lent to the case by the fact that in 
the United States District Court the com- 
plainant was successful in having the Court 
consider that the new separable link button 
was within the purview of the claims of 
the Barney patent. However, this is not 
the position taken by the Circuit Court of 
Appeals where the case was argued before 
Judges Alschuler and Evans. The opinion 
was written by Judge Alschuler, and is as 


follows: 

The appeal is from a decree finding infringe- 
ment of United States Patent No. 885,135, 1908, 
to Barney, relating to separate cuff link buttons. 
Infringement is the sole issue. Figures 1, 2 
and 3 of the patent are: 

Fig, 1. shows the button in position, the 
inner flanges having been passed through the 
button holes of the cuffs leaving the button 
faces B, B’ in position, the connecting link 
flexibly holding the two button members in rela- 
tively similar positicn to accommodate the in- 
clination of the cuff ends m, m. In Fig. 2 
link r, r is mounted revolubly in the left button 
member of the figure, its revolution being ef- 
fected by the small cross-piece 1, the head a’ of 
the free end of the link being inserted through 
a slot in the other button member, and by 
means of a quarter turn of the link held by 
engagement with the inner side of the slot plate, 
and withdrawable therefrom only by _ turning 
the link to bring the head in alignment with the 
slot. A pressure spring keeps the link from 
automatically turning, and the revolving of the 
button members themselves (whereby the link 
head might become withdrawn and the button 
members separated) is prevented by the stiff- 
ness of the cuff which holds in place between 
the edges of the button holes the flat connect- 
ing shank between the two flanges of each but- 
ton member. 

Such buttons are useful in that the separate 
members may be inserted through the button 
holes, and the cuff while on the wrist may be 
readliy fastened by the opposite hand,.and un- 
fastexed without need of removing one of the 
button members from the button hole, and 
there is no likelihood when the cuff is not but- 
toned together, of the separate parts dropping 
from the cuff. 

Concededly the device which the patent de- 
scribes is useful only in a stiff cuff, with the 
stiff button hole edges of which, as indicated, 
the device must co-act in order to be effective. 
That this is contemplated by the patent is further 
manifest from that part of the specification which 
treads: 

“Of course the same result (bringing the 
head of the link in alignment with the slot 
so that by revolving the link the head may 
enter or be withdrawn from the slot) may be 
attained by simply turning one or the other 
cf the button members B B’ 90°, but this ac- 
tion is obviously impracticable when they are 
mounted in the button holes of the starched 
cuff.” 


Admittedly the device of the patent could 
not be used for soft cuffs, the button holes of 
which would afford no resistance to the turning 
of the button members, and their consequent 
falling apart; and when in about 1910 soft cuffs 
were coming more in vogue, demand arose for 
a separable link button for that use. The link 
of the then commercial Barney button could not 
be so employed, nor was the special adaptability 
of the described Barney .device to the relative 
inclination of the two ends of the stiff link cuff 
a factor in the soft cuff problem, where there 
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was no fixed relative inclination of the cuff 
ends calling for adjustability or flexibility as 
between the two button members. Thereupon 


appellant brought out, and for some years has 
been making and selling the alleged infringing 
button designed for soft cuffs and consisting cf 
two parts, each having an outside button head 
and an inner flange, with a ball produced from 
the inner flange of one of the parts, adapted 
to snap into and out of a spring socket in the 
inner flange of the other button part, the two 
parts being joined by the ordinary snap joint 
thus formed, and being attached or separated 
by manual pressure. 

Claim 1 of the patent in suit is as follows: 

“As an improved article of manufacture a 

separable cuff-link button, the same comprising 
a pair of independent button members each 
provided with a fixed shank terminating in a 
lateral flange or enlargement adapted to pass 
through a button hole of the cuff and retain 
said member therein, a swinging coupling mem- 
ber or link mounted on one of the button 
members and extending longitudinally beyond 
its flange, and having the free end of said 
link constructed to engage with the fellow 
button member for detachably securing them 
together.” 

Appellant contends that its button is not within 
the purview of the Barney conception, and that 
even if claim 1 were literally readable upon it, 
when construed in the light of the prior art and 
the problem Barney undertook to solve, the claim 
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cannut be held to cover appellant’s device. More- 
cover, appellant insists that in its button there 
is an entire absence of that element in the claim 
set forth as “fa swinging coupling member or link 
mounted in one of the button members.” It is 
appellee’s contention that this element of the 
claim is found in appellant’s device in the ad- 
justability of the parts by reason of the snap 
joint not being absolutely rigid, but subject to 
mere or less of movement; that the claim itself 
does not require the link to swing in the mem- 
ber upon which it is mounted, but that the swing- 
ing may take place in the opposite member to 
which in use it is detachably secured; and that 
even if, by the terms of the claim, the link 
swings from the member on which it is mounted, 
the rigidity of its mounting in appellant’s but- 
ton, and the swinging action in the opposite 
button member, would be but a reversal of the 
operation of the parts, whereby no different re- 
sult is secured, and infringement would not be 
thereby avoided. 

Our study of the record convinces us that 
Barney was dealing only with a problem of cuff 
buttons with detachable part, readily conforima- 
ble to the surface of the stiff starched link cuff. 
He had to have such mobility and flexibility of 
the twe parts as would leave them in relatively 
similar positions, not controlling or influencing 
the shape or inclination of the cuff, but con- 
forming to the cuff surface. This is what Bar- 
ney described—button members which must have 
relatively similar adjustability. Of course the 
old chain or link fastening between the cuff 
buttons left the buttons to conform themselves 
to the position of the cuffs, and where the link 
was rigid to the buttons, the latter were in- 
clined at such angle as would conform approxi- 
mately to the probable inclination of the cuff. 
But Barney was trying to accomplish the same 
result with buttons which might be readily joined 
or separated as indicated, while the wearer has 
the cuffs on, and without likelihood when sepa- 
rated of the parts dropping from the cuffs. It 
is manifest that if instead of the link swinging 
in the member in which it is mounted, it had 
been rigid thereon, Barney’s button would have 
been a failure for use on stiff cuffs, in that 
whatever flexibilitty might have been secured 
through the swinging attachment of the free end 
of the link to the opposite side, there would be 
no adjustability of the member to which the 
link was rigidly attached. If the link were at- 
tached rigidly at right angles to one member, and 
there was mobility only with the opposite mem- 
ker, it is apparent that the rigidly attached but- 
ton would either not lie flat against the cuff, 
or would force that end of the cuff either for- 
ward or backward from the other end so that the 
ends would not be even. 

The scope and !aw of the invention seem to 
be well indicated where, referring to the con- 
necting link, the specification describes “a swing- 
ing spring pressed rotatable central link or tongue 
mounted in one of said front heads and extend- 
ing longitudinally through its shank and back 
head and being detachably connected in a yield- 
ing or flexible manner with the back head of 
the other button member,” thus indicating flexi- 
bility and conformability at both ends of the 
link, 

It seems that about 1910 Barney also went to 
work on the problem presented by the soft cuff, 
and he then brought out his types “‘E,” “F” and 
“G,” which were offered in evidence, and which 
some years later came into commercial use; but 
it is to be noted that while in those types he 
abandoned the revolubility of the connecting link 
as described, in each of them he retained the 
element of the connecting link swinging in the 
member on which it is mounted. It does not ap- 
pear from the evidence that this was necessary 
for the purpose of producing a button effective 
for soft cuffs, but whether Barney was or was 
not aware of this, he still clung to the link 
which swung on the member on which it was 
mounted, and as late as 1918 he licensed another 
model of soft cuff link button which is like- 
wise swingingly mounted on one member, the 
free end, as in appellant’s button, being joined 
to the other member by a snap joint. It does 
not appear that appellee ever conceived or un- 
dertook to make a button wherein the link is 
rigidly held by the member on which it is 
mounted. 

Buttons commposed of separable parts, each 
having two flanges for inserting in different 
garments or parts of garments, to be fastened 
together by the union of the button parts, are 
old. Newman, patent 227,700, 1880, shows a 
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CHICAGO JEWELERS MEET 


r Watchmakers Will Be Opened 
1920—Employment Bureau 
Established 


0, Nov, 20.—The regular monthly 
f the Chicago Jewelers’ Associa- 
h was held on Nov. 18, in the 
m at Mandel’s, was one of the 
snes interesting and well attended monthly 
meetings ever held by the arm" 

After a very substantial luncheon, Vice- 
President Ss. Y. Ball, in the absence of 
President Hardin, called the meeting to 
order for the transaction of business. The 
minutes of the previous meeting were read 
and the treasurer's report submitted. Mr. 
Tice, of Adolph Schwob, chairman of the 
membership committee, reported favorably 
upon the applications of the Bouchard- 
Longden-Geier Co., and the C. & E. Mar- 
shall Co. for membership and moved that 
the rules be suspended and an immediate 
vote be taken upon these applications. This 
was carried unanimously. The assistant 
secretary, Louis Goldman, announced their 
election. Louis Bruns’ application, which 
had been favorably reported at the previous 
meeting, was then elected to membership. 

Mr. Ball, on behalf of the social relations 
committee, reported that Jan. 15, 1920, had 
heen decided upon as the date of the annual 
hanquet of the Chicago Jewelers’ Associa- 
tion and stated further that the committee 
was already making plans for the speakers 
and the entertainment. He said the usual 
announcement would be made from the 
secretary's office. 

B. C. Allen, a member of the committee 
on watchmakers’ and jewelers’ school, re- 
porting for the committee, stated that the 
committee had invited Charles Manahan, 
secretary of the Illinois Retail Jewelers’ 
Association to report the progress made in 
the matter of establishing a school for 
watchmakers in the city of Chicago. 

Mr. Manahan delivered a very interesting 
report of progress made by his committee 
on this same subject. He stated that this 
movement was instituted about a year ago 
at a meeting held under the auspices of 
the Illinois Retail Jewelers’ Association. 
\t this meeting a committee of six was 
appointed representing all branches of the 
trade, This committee held several meet- 
ings with the school board and plans were 
instituted to start a watchmakers school 
for apprentices. The committee also com- 
municated with Mr. Perry of the Federal 
Board of Vocational Schools for Disabled 
Soldiers, and received his offer of support. 
and promise to furnish a large number of 
pupils. Mr. Manahan further reported that 
one of the stumbling blocks has been the 
attitude of trade unions. He stated that 
they are opposed to having anvone but 
legitimate apprentices attend the watch- 
makers school. 

The committee however, made consider- 
able progress, and the Board of Education 
has already purchased the necessary ma- 
terials, sunnlies and equipment. and benches 
have been installed, and provision made for 
opening a-regular watchmakers class at the 
Washburn School, at 14th and Halsted Sts., 
this city, This class will commence on 
Monday, Jan. 5, 1920, and accommodation 
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has been made for apprentices and also for 
soldiers who desire to learn this trade. 
The soldiers will receive compensation of 
$80 per month while training, and in addi- 
tion, the Board of Education receives a 
small sum from the government for each 
soldier pupil. 

A Mr. Hahl, connected with the Armour 
Institute, has temporarily agreed to instruct 
this class, and will continue to do so until 
some permanent man can be obtained. All 
tools, supplies, etc., will be furnished free 
to the pupils. It is planned also to have 
lectures delivered by experts of large watch 
factories. Mr. Manahan suggested that the 
only difficulty to be encountered apparently 
would be to obtain a sufficient number of 
pupils and also to provide for a permanent 
competent instructor. 

Mr. Manahan further stated that the 
Illinois Retail Jewelers’ Association had 
established an employment bureau to place 
watchmakers in Illinois. This bureau is 
located at 366 W. 63rd St. 

Mr. Manahan incidentally also called at- 
tention to the fact that a large number 
of complaints were being received from out- 
of-town jewelers, calling attention to ir- 
responsible watch repair shops which were 
advertising to the trade through the mails. 
It seems that some of these shops, when 
they receive watches from retail jewelers, 
fail to return them, or return them in a 
very poor condition, and only after exorbi- 
tant charges have been paid, 

Mr. Sproehnle reported that the resolu- 
tions committee, appointed to draw up 
memorial resolutions for Wm. G. Andersen, 
deceased, had delivered the resolutions, 
properly engrossed and signed by the 
officers of the association, whereupon the 
committee was discharged. 

The chairman then announced that the 
president’s cup, which had been won by 
John T. Montgomery, of M. A. Meade & 
Co., was to be presented, In a few well 
chosen words the presentation was ef- 
fected and Mr. Montgomery came forward 
to receive the trophy. He responded to 
the chairman’s remarks in a happy vein 
and offered some good suggestions to be 
considered in the golf tournament next 
year. 

The chairman then introduced Louis 
Goldman, who succeeds Frank Hickok as 
attorney for the association and members, 
and assistant secretary, for a few remarks. 
Mr. Goldman thanked the association for 
the honor and pleasure and privilege of 
serving it and assured them that he would 
put forth at all times his best efforts to 
promote the best interests of the associa- 
tion and its members and the jewelry trade 
at large. 








Wm. Haseltine Celebrates Half Century in 
Business 
Koxomo, Ind., Nov. 22—On Oct. 29, Wm. 
Haseltine completed a record of 50 years 
in the business here. During all that 
period, he has not moved his place of 
business more than a square from the 
nlace where he started. He began with his 
brother, the late Ross J. Haseltine, in the 
Pattison & Gates drug store, which was 
in the corner room of the old Union block 
destroyed by fire in 1877. 
There is not a merchant or a manufac- 
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turer in business now who was in business 
when Mr. Haseltine came to town. 


WILLIAM T. WOODRUFF DEAD 











Former President of Seth Thomas’ Clock Co 
Dies at Eighty 

Winstep, Conn. Nov. 6 —William 
Thomas Woodruff, formerly president of 
the Seth Thomas Clock Co., died at his 
home in Thomaston yesterday, after sev- 
eral months’ illness. He was 80 years old. 

Mr, Woodruff, after leaving school, be- 
gan working in the employ of the Seth 
Thomas Clock Co., and by gradual steps, 
rose to the position of president in that 
company, which office he held for 23 years. 

He was a director in many other con- 
cerns. He was a member of the Union 
League and Hardware Clubs, New York, 
and of the New England Society. His wife 
died in 1914. 


A Notable Exhibition of Modern 
French Art 


An exhibition of modern French art, 
brought together under the auspices of the 
French government, with the expressed 
hope of drawing France and this country 
closer together in matters of art, will be 
shown this fall in the large exhibition room 
of the Metropolitan Museum of Art, New 
York, where now the loan exhibition of 
laces and tapestries is installed, and in 
smaller galleries adjoining. It will con- 
sist of paintings, sculptures, and examples 
of the decorative arts, and be representa- 
tive of the best French work in these veri- 
ous branches. 

All arrangements have been made by the 
French Ministry of Public Instruction and 
the Fine Arts, and the organization known 
as the Triennale, which unites the three 
principal societies of artists—the Artistes 
Frangais, the Société Nationale des Beaux- 
Arts, and the Salon d’Automne. Codper- 
ating with these authorities in this country 
are Maurice Casenave, director-general of 
the French Services in the United States, 
and his assistant, Lieut, C. Michaux, in 
charge of the bureau of arts and publicity. 
The selection of the works to be included 
in this exhibition is being made in France 
by a jury appointed by the Ministry and 
the Triennale. “We have the assurance,” 
says the museum’s Bulletin, “that the selec- 
tion, while it will be limited to modern art, 
will not be confined to any one school or 
tendency.” The precise date of this ex- 
hibition has not yet been determined, but 
it is probable that it will be opened in 
November and continue on view for a 
month, after which it will be shown in 
other large cities of the United States. 














An agreement to pay an amount which 
may be more or less than the legal in- 
terest for the use of money, depending 
upon a reasonable contingency, is held 
not ipso facto usurious because of the possi- 
bility that more than the legal rate will be 
paid in Hartley v. Eagle Ins. Co., 222 N. 
Y. 178, 118 N. E. 622, which is accompan- 
ied in 3 A.L.R. 1379, by a note on a fixed 
interest charge for an uncertain term as 
usury, 
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Ludwig Nissen & Co. viani'Nvcaaces 182 Broadway 








WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS, and SAPPHIRES, and, of course, we have all the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 





























J. MEHRLUST 


Manufacturer of diamond jewelry of the highest class. 








Main Office and Factory Downtown Office 
6 West48 ths treet 12&14: John S treet 


3 
TELEPHONE {13 5 z} BRYANT TELEPHONE {388} CORTLAND 


New York City- 








Gems and diamonds and precious stones of every description. 
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The News From England 





German Cl 


ocks and Watches in the Market—Gem and Jewelry Thefts— 
Pershing Sword on Exhibition—Demand for Jewelry 














——— 
_ 12—According to trade re- 
oa here, the Germans are flood- 

sigh —. parts of the world with “mil- 
ng ow ks and watches.” South Africa, 
lions of cloc sa 4 ee 
particularly, the advices say, 1s os 
attention from sent in the matter o 

‘cal i ments. 

ee. a desiom of London have 
heen circularized by Scotland Yard giving 
details of the diamonds valued at £400,000 
stolen between England and Colombo. It 
is believed almost impossible for the thieves 
to dispose of the jewels around this part 
of the country since every person dealing 
in jewelry has a description of the gems. 
Chief Inspector Haig of Scotland Yard, 
who has charge of the jewel theft case 
hopes to obtain some valuable information 
when the steamship that carried the mail- 
bags containing the jewels to India returns 
to London. The diamonds, it is now 
learned, were in four packages and were 
consigned by Kline Bros., of Morley House, 
Holborn Viaduct, to their representative at 
Colombo, 

There was a rather unusual sequel to the 
Holborn jewelry theft of a few weeks ago 
when an Essex lad was arrested by the 
police for trying to obtain from the Hol- 
born jeweler £750 by false pretense. 

Recently a Holborn jeweler lost £5,000 
worth of rings, the thief slipping a chain 
and padlock through the handles of the 
swing doors and preventing the proprietor 
of the jewelry establishment pursuing him 
immediately. 

The jeweler never saw his gems again 
but he received a letter through the mails 
stating that if he agreed to pay £750 he 
could have the stolen rings back. A condi- 
tion in the letter was that no police detec- 
tives were to be employed during the 
transactions. The jeweler was asked to 
communicate with the writer, care of the 
General Post Office of a London suburb. 

The jeweler turned the letter over to the 
London police who sent the writer a dum- 
my letter. The author of the missive was 
arrested when he called for it. It now 
appears he had nothing to do with the rob- 
bery, his idea being to victimize the jeweler 
if possible, to the extent of £750. The 
defense pleaded youthfulness and laid the 
impulse of the lad at the door of his 
imagination. He was released. 

* * * 


The handsome sword of honor recently 
presented General Pershing by the Corpor- 
ation of the City of London, as an appre- 
ciation of his valuable services during tHe 
late war has now been placed on view at 
the Regent St. premises*of the Goldsmiths’ 
and Silversmiths’ Co., Ltd., by whom it was 
designed and manufactured. 

* * * 


How a_smartly-dressed woman was 
foiled in an attempt to profit by an “over- 
sight” has just been made public for the 
benefit of other jewelers who might be- 
come victims, 


The woman drove up to a Regent St. 
jeweler’s and asked to see some “really 
nice rings” suitable as a present for a 
daughter’s 21st birthday. She was shown 
some by a female assistant employed by the 
jeweler. The woman took off a cheap 
cluster-ring she was wearing to compare 
with the rings shown her. She spent some 
time examining the jewelry and finally 
agreed on a ring she thought would suit 
the occasion. As she was about to leave 
“to fetch her daughter” the shop assistant 
noticed she was wearing one of the in- 
spected diamond rings instead of her own 
cheap trinket. The visitor was profuse 
in her apologies, replaced the ring, recov- 
ered her own from the tray and hastened 
out to her automobile. Of course, she has 
not been seen since. 

* ok * 


One sign of the present unexampled de- 
mand for jewelry is seen in the increased 
press advertisements of dealers for gems 
of all kinds. On the front page of several 
of the leading London newspapers can be 
seen small display advertisements soliciting 
pearls, plate, diamonds and old jewels for 
cash to any amount, These display “ads” 
are run regularly three and four times a 
week, 

* ok x 


In the current Review of Reviews an 
article dealing with the Belgian Congo 
mentions the production of diamonds in 
that territory and compares the year 1917 
with 1914, showing the big increase in gold 
production two years ago over that of five 
years ago. 

The production of diamonds in 1917 to- 
taled 100,000 carats, the price averaging 30 
to 38 francs per carat. The pre-war value 
of the franc was 20 cents. The first dia- 
monds from La Fourminiere were put on 
the market in Antwerp in January, 1914, 
the highest bid being 30 francs per carat. 
The gold production in 1917 was 3,573 kg. 
as compared with 1,721 kg. in 1914. 

x *k * 

There is an interesting sequel in Paris 
just now to the alleged secret transactions 
of royal jewelry the beginning of 1914, a 
woman of high standing in the French 
capitol having instituted proceedings against 
a diamond dealer for the alleged retention 
of part proceeds of the jewelry sale. The 
dealer is claiming £6,000 commission. 

According to the story told the examin- 
ing magistrate (the police having tried in 
vain to keep the judicial enquiry secret) 
the second wife of Napoleon I, Empress 
Marie Louise, was presented by Napoleon 
with a pearl necklace valued at £1,000,000 
upon the occasion of the birth of the King 
of Rome. The necklace remained in the 
possession of the Imperial Court of Aus- 
tria until the movement was begun in Por- 
tugal to restore King Manuel to his throne. 
The late Emperor Francis Joseph of Aus- 
tria being anxious to help the movement 
conceived the idea of disposing of some of 
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the Crown jewels including the famous 
collection of Napoleon’s second wife. 

The woman now proceeding against the 
diamond dealer in the Parisian court hand- 
led the matter for the vendors. The deal 
had to be strictly secret and in order not 
to arouse suspicion no documents or re- 
ceipts for money or jewels were to be 
signed. When the casket of jewels, includ- 
ing the valuable necklace reached Paris in 
1914, the difficulty was to find purchasers, 
none seemingly being anxious to pay £1,- 
000,000 for the pearls. But numerous other 
jewels in the collection were sold through 
the diamond merchant who had become 
interested in the transactions. The woman 
who acted as agent between the Austrian 
court and the merchant received the money 
for these sales, 

Now the merchant wants his commission 
and the agent apparently, thinks he is not 
entitled to it, hence the present suit. 

* * 

The matter of weddings in their relation 
to jewelry have been receiving some atten- 
tion here by the retail jewelers. Just now 
there are hundreds of fall weddings and 
the presents to the young couples are in- 
clining more and more towards jewelry 
of a useful nature. 

Regarding wedding rings: a year ago the 
vogue for shape was the “curtain” pattern. 
Today the style is half-round and plump 
and exteremely narrow. It has been found 
that this ring. is quite comfortable when 
worn with others on the same finger. The 
English girl differs somewhat from her 
American sister when it comes to a choice 
of wedding rings. She prefers platinum 
if the purse will run to it. A platinum 
ring today here costs £55 to £65. The 
same thing in gold sells for about £13 
to £15. Seven out of ten women will have 
a gold ring purely from the standpoint of 
economy. American women visiting the 
country however, seldom purchase any sort 
of ring of this nature unless it is platinum. 
The jeweled circlet for marriage is not 
over-popular in England, the taste being 
for something plain and simple, 

The jewelers are coming in for much of 
the business identified with the wedding 
present habit. Bridesmaids’ gifts are a 
feature of the weddings now taking place 
and some most expensive presents are pur- 
chased for even the so-called “working 
class” unions. Cigarette holders are quite 
popular here now as a bridesmaids’ gift. 
In tortoiseshell and tipped with silver or 
gold, they cost from £21 upwards. Cigar- 
ette cases of blond tortoiseshell cost from 
£68.50 to £100 each, while the single plume 
ostrich-fan sells for about £25 to £40, 
according to workmanship and finish. 

* * * 


A London diamond broker charged with 
the theft of a parcel of drop diamonds 
valued at £8,560, was discharged by the 
magistrates when it was found friends and 
relatives had negotiated with the owner of 
the jewelry to raise sufficient money to re- 
deem the diamonds which had been pawned. 
The magistrates said had they known that 
at the commencement the warrant would 
never have been issued. 

The broker obtained the parcel of dia- 
monds from H,. Kino, diamond merchant 
of Holborn Viaduct, being allowed to take 
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Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 


Pearls 
Pearl Necklaces 
































You are Skating 
on Thin Ice, Mr. Jeweler, 


when you venture to do business with the idea that you can get just what 
you want, whenever you happen to feel like it. ““Mebbe” you can with some 
things, BUT NOT WITH— 


PRECIOUS and IMITATION STONES 


Why, the market is getting so tight in these staple manufacturing require- 
ments, that pretty soon we won’t be able to supply even our wife with what 
she wants in this line. However, we warned YOU in ample season. 


H. NORDLINGER’S SONS 
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A & S ESPOSITER Jobbing Promptly Done at Reasonable Prices. Cutting ” Polishing ! 
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CORNER OF NASSAU S&T. 
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FOR JEWELRY TRADE 93-95 Nassau St., New York je oy hy Masmemes, o 
BRISTOL LEATHER GOODS CO. Importers of DIAMONDS, PEARLS L. G. JACCARD 


487 Broadway, New York and PRECIOUS STONES .°. .°. 309 Weta mis 2 oe New Co. RK 
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_— Suggests Bonus to Gold Miners 





Gol 
Urgi 


d Conference of the American Mining Congress Adopts Resolution 
ng $10 Extra Per Ounce Be Paid for Miners and $10 Tax Be Put on 
Use of Gold in the Arts—Law Against Melting Coin Also Urged 

















———————— 
sr, Louis, Mo., Nov. 20.—The Gold 
of the American Mining 
Conference pane 
gs, at yesterday afternoon's session, 
ony resolution urging Congress to 
a weing ment of $10 a fine ounce 
authori2¢ ahs in the United States 
for all gold produced in the Unite 
ssessions. 
Pa salahen recommended that the 
with which to pay the gold pro- 
ducers be obtained from the laying of an 
excise tax of $10 a fine ounce upon all 
gold sold for use in the industrial arts 
and in the manufacture of jewelry, etc. 
Five years is suggested as the period over 
which the payment of the bonus should 
— reasons advanced are the suspension 
or threatened suspension of many of the 
large gold mines in the United States, the 
heavy decrease in the production of gold 
upon which the Government’s monetary 
reserve is based and the heavy economic 
pressure urider which the gold mines are 
operating, due to the soaring prices of la- 
bor and materials. 

The conference also went on record for 
the passage of a law prohibiting, under 
severe penalties, the melting of gold coin 
for use in the arts and manufacturing, now 
said to be prevalent. 

The action followed suggestions made by 
H. N. Lawrie of Washington, chief of the 
precious and rare metals divisions of the 
American Mining Congress, in an address. 
The resolutions will be submitted to the 
American Mining Congress, through the 
general resolutions committee of that body. 

The resolution, as adopted, is as follows: 

Whereas, the gold production of the 
United States which declined so rapidly 
during the war period, since the signing of 
the armistice still further declined because 
of the extreme economic pressure to which 
the gold mining indutsry has been sub- 
jected; and 

Whereas, gold is the standard of value 
and the basis of all credit and it is vitally 
important to the financial and commercial 
life of the nation that the monetary reserve 
be protected; and 

Whereas, there is now being used in the 
arts and manufacture of the United States 
more gold than the annual domestic pro- 
duction, which is obtained under our pres- 
ent system from the Treasury of the United 
States at a net cost of $20.67 per ounce 
of gold; and 
Whereas, the actual cost for mining and 
producing gold now far exceeds this 
amount and many gold mines have neces- 
sarily ceased production and other mines 
in the United States almost without excep- 
tion will be compelled to shut down and 
suspend their mining operations unless re- 
lief can be provided for the present serious 
situation in the gold mining industry; and 
Whereas, it is the opinion and purpose 
of this Congress that no change should be 
made in the present gold standard and unit 


money 


of value for the monetary transaction of 
this and other civilized countries and that 
no obligation should be had that would in 
any way invalidate the obligation of the 
contracts now existing; 

Now, therefore, it is 

Resolved,. by the American Mining 
Congress in its twenty-second annual ses- 
sion in the City of St. Louis, that the Con- 
gress of the United States be and it is 
hereby earnestly petitioned to pass such 
speedy and remedial legislation as_ shall 
provide for a period of five years from and 
after the passing of such legislation, there 
shall be paid to every person producing 
gold from the mines within the United 
States and its possessions, under such 
terms and conditions as may properly be 
provided, a premium of $10 per fine ounce 
of such gold so hereafter produced, such 
payments to be made out of funds to be 
provided by an excise of $10 per ounce on 
the use, manufacture or sale of gold in the 
United States for other than coinage or 
monetary purposes and from other funds 
in the treasury of the United States, not 
required for specific purposes; and, 

It is further recommended that after five 
years from the passage of such legislation 
the premium and excise so to be provided 
shall be adjudged in accordance with the 
rise and fall in commodity prices as com- 
pared with the average for the five-year 
period herein referred to; this readjust- 
ment and excise to be made each year and 
until such time as the premium and excise 
can be abandoned on account of the restor- 
ation of a price level which will satis- 
factorily maintain the normal production of 
new gold in the United States to meet all 
industrial requirements of the arts and 
trades. 





In speaking of the matter, last week, 
Harry Larter, chairman of the Jewelers’ 
Vigilance Committee, called attention to 
the fact that the committee has been in 
close touch with this situation for some 
time and had been invited to express the 
jewelry trade’s opinion in connection with 
the subject before it was taken up at St. 
Louis. 

The committee, after making a careful 
investigation and learning the attitude of 
important Treasury officials toward the 
proposed legislation, has come to the con- 
clusion that the subject is one of such eco- 
nomic importance and bears such an im- 
portant relation to the value and standing 
of our coinage, that no precipitate action 
of any kind should be taken by the trade; 
also that the effects of the proposed legis- 
lation would be so far reaching in chang- 
ing the status and value of our coin that 
there is little doubt that Congress will be 
very slow to act on the matter without a 
clear knowledge of its far-reaching results, 
so that any action now by the jewelry trade 
in the matter would in no way help the 
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situation, either from a trade or govern- 
ment standpoint. 

The Jewelers’ Vigilance Committee, 
however, he said, has a special committee 
to watch the progress of any such proposed 
legislation and will keep the trade informed 
should anything develop that would require 
action by our industry. 


THE NEWS FROM ENGLAND 


(Continued from page 127) 














them with him—sale or return. Nothing 
was heard from him and proceedings were 
instituted. When the man heard he was to 
face a charge of theft he surrendered him- 
self. The diamonds were returned to Kino. 
The latter knew the broker had pawned the 
diamonds and that they were to be re- 
deemed when he commenced the proceed- 
ings against the broker. 

* * * 

The jewelry fashions for the coming 
Winter in Paris would seem to be reverting 
to the early Victorian style. New designs 
in precious stones already on display in 
the artistically trimmed windows of the 
Rue de la Paix jewelers are mostly in the 
form of natural objects that lend them- 
selves to artistic grouping. There are 
flowers and green-leaf effects, a rose tree 
in a tub, bows, crosses, quivers and mini- 
ature musical instruments. Filigree work 
carried out by means of small diamonds 
and pearls form the basis for these designs 
which are used mainly in a series of fa- 
shionable pendants. Platinum frames sur- 
round these designs which are hung by a 
simple white silk cord. Blue and white 
Wedgewood porcelain medallions set in 
brilliants and pearls are also to be the 
rage this-season. A type of pendant dis-- 
played in a jewelry establishment of repute 
consists of a single large diamond set in 
a square slab of dark gleaming onyx. 

* aa * 


A large flawless blue-white diamond 
weighing about 1,500 carats, and just found 
at the Premier mine South Africa, is be- 
lieved by experts to be the broken part of 
the huge Cullinan diamond, the biggest 
stone of its kind in the world. The editor 
of the African World, the first London 
publication to get direct word from South 
Africa of the “find” says so far as can be 
gathered the stone is part of the broken 
Cullinan diamond and that it has been 
valued at £1,250,000. The African World 
editor had only just got word of the dis- 
covery when he told a few Fleet St. news- 
paper men the news. He is expecting fur- 
ther details regarding the new stone. He 
says unfortunately the stone was crushed 
in the mine crusher but that its value can- 
not be less than £ 1,000,000. 








Word comes from San Antonio, Tex. of 
the recent death in that city of Charles 
Striker, at his home, 111 N. Nueces St. 
Mr. Striker who was 69 years old was a 
native of Germany, -~but had lived in the: 
United States for over 40 years, following 
the occupation of jeweler. He is survived 
by his widow and two sons, Edward 
Striker, of Eagle Pass and Charles Striker 
of San Antonia, and three daughters and’ 
30. grandchildren. 
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THE WESTERN STONE 
HOUSE 
WITH EASTERN PRICES 


IMPORTER OF 


Precious 


and 


Semi-Precious Stones 


Your mail orders will be at- 
tended to promptly, properly 
and profitably to you. 


To be convinced send us your 
order. 


C.P.Kionka 


IMPORTER 
27 East Monroe St. 
Chicago, Il. 


CLS aN as 


oo = [f ievy AA ice DOL NC 
ON GrAN git, MAN Is DINOS 


— 


NIANUFACTURERS OF FINEJEWELRY 


| 


IN PLATINUM<NOTABLY WATCHES 


Pt cad Tl oom a @ 
+ 


~ iAIimc Jar 
ACELETS’ RINGS:s<< 


71-NASSAU:ST: NEWYORKCITY 
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PINK 
CORAL STRINGS 


The Season’s Fashion! 





NEW SHIPMENT JUST RECEIVED 
ALL SIZES——ALL SHADES——ALL PRICES 


Graduated and Uniform 





Write for Memorandum Selection 


Borrelli & Vitell 


401 Broadway New York 








$1,000 REWARD 


for return of, or information leading to re- 
covery of Large Round Black Pearl weighing 
547 grains. Lost in New York City, on Sep- 
tember 17, 1919. 


A. R. LEE & CO., Inc. 
15 William Street New York 











HOWARD S. KENNEDY 


Platinum Diamond 
Bar Pins and Fancy Rings 
170 Broadway . . NEW YORK 


This is DAN I. MURRAY 


whose word is his bond. For 20 years I 
have sold diamonds at very small profits. 
Doing most of the work myself is bound 
to cut cost of selling goods. Let me send 
you on memo. a selection of old mine cluster 
rings or loose stones or seed pearls of 
oriental. pearl necks, fine’ pearl jewelry. 
Learn my price before you buy. 


DAN I. MURRAY, 3 Maiden Lane, New York 
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United Building Fund Campaign 


Jew 


elry Trade Nearing Quota of $200,000 in Drive Now Being Conducted by 
Federated Jewish Institutions 














The jewelry trade is fast approaching its 
nota of $200,000 in the United Building 
Fund campaign now being conducted by 
the Federated Jewish Institutions. To date 
it has been reported that about $150,000 has 
heen subscribed and it is hoped that within 
a short time the needed $50,000 will be sub- 
gribed in order to bring the trade’s quota 
up to its mark. ‘The trade has been handi- 
capped in this drive, owing to the lack of 
workers, and for this reason it was impos- 
sible for the few men who are soliciting 
funds to make a personal canvass of the 
industry. For this reason it has been re- 
quested that all subscriptions from the 
trade be sent to August Goldsmith, of 
Goldsmith, Stern & Co., 33 Gold St. or 
James J. Loeb, of James J. Loeb & Bro., 65 
Nassau St, New York. Among the sub- 
scribers to the fund are the following: 


The Largest Subscribers 


MLSRMBIENED 5 6.09'45'55\0010's os 00's e010 $25,000 
Teopold Stern ...cccccccccccscccccves 10,000 
EE APOOIOOL 6 60:6000.00 92 0seeceseaee 10,000 
Memes ASTIStEIN § ccccccccecccccccsece 5,000 
EINE, o. ac bisee0s.0¥ie aeieceworedie 5,000 
August Goldsmith .........ccccccccces 5,000 
SEES TRONS cocedicccccessesccccess 4,000 
Henry Bodenheimer ............se008- 4,009 
Harry W. Freudenheim .............. 3,000 
RS Perr ere re 2,500 
EE ET CET Cre 2,000 
Henry Jacobson .........ceecccccscecs 2,000 
rere 2,000 
SY ts SURONDUTEEE occ ccccsccscoss 1,500 
MERE AGUICMINIED 4 0.6.0.0-40 0:00:00 0008 ws 1,000 
ee ere nr re ,000 
ee nC eee ee 1,000 
NN WOME ie op owins'ss Gio awedecae 1,000 
0 CT 1,000 
MG NEE 66d vielsaieweiesuceeacies sioner 1,000 
A re ne eee 1,000 
Beary S. Oppenheimer............000. 1,000 
EE eon ene 1,090 
EN, SOOOMNON § o5046.6s 0s6:0sesuneee 1,000 
INNIRE s4 ca 'ua Gia@ aid 4\eiewiweis ai wee 0% 1,000 
CE rer tre re 1,060 
SND Se NOL 065s ici cciesenceaseeses 1,000 
Ny BE ssid ig osisecae oealedwwsee 1,000 
ee rr ee 1,000 
SP EMMMO) OP 05 6.50.0 0:6 0s0icisne eens 1,000 
SE a 6) eaneae 1,000 
CE ere er een 1,000 
Isaac Block ....... SOS Keaw shad eo ateeis 1,000 
ENE ais Zien side ise ce wenve alba wees 1,000 
DM GOS nds ssickavckeencwwniodes 1,000 
mer TROOUDETGES 6.6. .ccccccccceecees 1,000 
H. Nordlinger & Sons............000 750 
A SS errr eee 750 
ST BUR OIE: cia 'insieediecses sessile 650 
Meyer Robbins .......... Linewaleneceers 600 


Contributions of $500 
L. Rirnbaum, B. & L. Veit, A. Oppen- 
heimer, Wm, I. Rosenfeld, Louis Freund & 
Brother, Arthur Silberfeld, Braude & McDonnell, 
A. Jaffe & Son, Wm. Seckles, M. Untermeyer, E. 
Kaas, Reichinan Bros., L. H. Nordlinger, Julius 
S. Oppenheimer, Leo Wormser, Simon Sichel, 
Wm. Hoffman, Nathan B. Stern, Meyer D. Roth- 
schild, Max Bernstein, D. J. Frankel, Arthur A. 
Kahn, Julius Mamluck, Aaron Lauterbach & Bro., 
Jonas Koch, > 
Contributions of $400 
Arthur Goldsmith, Joseph Rees, Henry B. Zim- 
mern, Lugerman & Morrison, Gunzburger & 
Gluck, Bertha Lissauer, Marcel Mirabeau, 
uel Untermeyer, Jacob Goodfriend, Jules 


Franklin 
Contributions of $300 
Bertholdi Sinauer, David Zimmern, Frederick E. 
Goldsmith, A. Wallach & Co., Julius Wodiska, 
Julius Kaufman, James J. Loeb & Bro., Gold- 


smith Smelting & Refining Co., Z. H. Oppen- 
heimer. 


Contributions of $250 


I, Ollendorf, S. Kaplan, L. Stern & Co., Mor- 
ris L. Goldstone, Irving H. Bernstein, Powers & 


Mayer. 
Contributions of $200 
Julius Raunheim, L. Manheimer & Bros., Simon 
Adler, Hipp-Didisheim, Baumgold Bros., Yankauer 
& Platt, I. Garson, Sylvan Levy, Lee Bach, Cyrus 


Price. 
Contributions of $150 
Bernard S, Strauss, Joseph Rosenberg, Walter 
Untermeyer. 


Contributions of $100 

Arthur Simon, Norbert Hoffman, Bonner Mfg. 
Co., H. & Z. Oppenheimer & Co., Rothschild & 
Loopuit, Schloss Horwitz Co., Somers & Braun- 
stein, Seligman & Abrahams, Jaffe & Krakauer, 
J. Bulova Co., Finkelstein & Bros., Arthur J. 
Goldsmith, Joseph L. Herzog & Co., Ingher & 
Co., A. R. Katz & Co., Jacob Kaufman, Seelig 
Bros., Sol Van Wezel, Justus Grun, Morris Weil, 
Max Busch; Emil W. Kohn, Harold Jacobson, 
Wormser & Meyer, Theodore A. Kohn & Son, 
Alfred Lowenthal, F. C. Moyer, Julius Mehlig, 
Morse Bros., Hugo Baer. 


Contributions of $50 
Mortimer Foster, Pitzele & Hamburger, Albert 
Baum, Adolph Goldsmith & Sons, Sidney Kaufer 
& Co., Albert Shire, Simon Guggenheim, M. Fine. 


Contributions of $40 


Herbert Kohn, Max Nathan & Co., 
Schwartz, Julius Klein, J. J. Mayer. 


Contributions of $25 

B. Feigel Jacques Safer, I. R. Thiese, Jacob 
Kohn, Jacques Kreisler & Co., I. Nebenzahl & 
Co., Louis Speelman, Veit Hirsch, Goldmuntz 
Bros. Wolfsheim & Sachs, Max Michelson, Wei- 
ner & Oppenheimer, Julius H. Moss & Bro., 
Oppenheimer & Goldstone, Diamond & Singer, 
Bauman & De Jonge, Blue River Diamond Co., 
Lanbheim Bros., The Lassner Co., P. Irving 


Greenberg. 
Contributions of $20 
Irving Bodenheimer, M. & A. Rosenberger, 
Eisen Lederberger, Julius Wechsler, B. Jaffe, R. 
& N. Nadler. 


Contributions of $15 
Kloville & Bernstein, Michael Levy. 


Contributions of $11 and Less 

Employees, David De Lara, $11; Edith Stern, 
$10; M. Reinhold, $10; Aaron A. Potter, $10; 
Chas, Kayser, $10; I. Wellner & Co, $10; B. J. 
Weiner, $10; L. E. Sherman, $10; David De 
Lara, $10; Goldstein & Kreiutzky, $10; Geo. W. 
Birnbaum, $5; I. Sohon, $5; A. Wolfson, $5; 
Herman Baum, $5; Star Novelty Co., $5; Leo, 
R. Strauss, $5; Ernst Bing, $5; William Hen- 
rich, $5; Otto Sarail, $3. 


Blitz & 








ALLEGED THIEF CAUGHT 


Cincinnati Police Arrest Youth Who It Is 
Believed Robbed Newark, N. J., Jeweler 
—Pawnbroker Also Held. 

TrenTON, N. J., Nov. 21.—In the arrest 
of two men, James McCord, 18 years old, 
of Salt Lake City, Utah, and Abe Schultz, 
of Cincinnati, the police of Cincinnati, ac- 
cording to word received here, believe they 
have solved the mystery surrounding the 
theft of $10,000 worth of jewelry from the 
establishment of George Marks, 122 S. 
Broad St., this city. Some of the loot has 
been recovered, including 24 wrist watches, 
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four diamond rings and a miscellaneous lot 
of jewelry. 

When McCord was taken into custody a 
revolver was found on him. The detectives 
suspected that the weapon had been stolen 
and traced it through its numbers. After 
a search they iearned that the gun was 
one of two stolen from the Marks store 
when it was burglarized Oct. 25 last. 

McCord was then put through a grifl- 
ing. According to the police he confessed 
to the robbery, and told them that he did 
the job alone. According to the police 
report he smashed a glass in the rear door 
and pulled back a bolt. There was a set 
of iron bars on the window but with plenty 
of room between them for the inserting of 
a man’s arm. The burglar made his way 
through two doors and after placing papers 
in the front show windows so that the po- 
lice could not see him work he packed a 
suit case of valuables and departed, taking 
a train for Cincinnatii McCord named 
Schultz as the man to whom the jewelry 
was sold by an alleged “go between” who, 
unknown, is claimed to be a Cincinnati 
man. Schultz at the time conducted a 
pawnshop in Cincinnati, and was arrested 
on a warrant charging him with receiving 
$3,100 worth of stolen jewelry. The pris- 
oner denied knowledge of the alleged 
transaction and was held in $8,000 bail 

McCord will be returned to Trenton to 
stand trial for his offense. 








C. F. MONROE IS MOURNED 


Former Cut Glass Manufacturer Passes Away 
at His Home in Meriden, Conn. 

Meriwen, Conn., Nov. 20.—Chas. Fabyan 
Monroe, for many years a leading cut glass 
manufacturer of this city, died at his home, 
37 Parker Ave. N., last evening following 
two months’ illness of typhoid fever. He 
was 64 years old and had been a resident 
of Meriden for 40 years. He leaves a 
widow, two nieces, Mrs. A. B. Squire, of 
New Haven, and Miss Marian Taft, of the 
same city, and two nephews, Walter G 
Taft, of New York, and George A. Taft, 
of Providence, R. I. 

Mr. Monroe was born in Providence and 
when quite young moved to New Bedford, 
Mass. From that city he came here about 
40 years ago as a flint glass expert and 
then opened an art decorating room on 
W. Main St., which he continued until he 
outgrew his quarters and moved to a more 
commodious location on State St. It was 
at this time that he designed the “Wave 
Crest” ware. Later Mr. Monroe built a 
factory on W. Main St., near Waterbury 





- station, with the co-operation of the late 


Horace C. Wilcox. 

The C. F. Monroe Co. was the mainstay- 
of the West Side and employed during the. 
height of its prosperity about 200 hands. 
When the company ceased its activitiés,. 
Mr. Monroe turned his interest to other: 
things and became the head of the decorat-. 
ing department of the Edward Miller & 
Co.’s plant. He was not only a skilled me- 
chanic and manufacturer but was an artist 
of real ability. -He was an enthusiastic 
yachtsman and interested in all kinds of 
sport. ; 

Funeral services will be held this morn- 
ing at 10 o’clock at the home. 
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| OPAL 
NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 39, Rue de Chateaudus 





FROM MINES TO MARKET 




















LOST IN NEW YORK CITY!—The Following— 
SPO MOHO HD HOMD a) LL ODOM O-LD 


1 18-Kt., 3 stone diamond hoop ring—about 6% to 
7 cts. total. 

1 all platinum, 17 stone, diamond link bracelet— 
about 5 cts, total. 

1 platinum and gold round topaz and diamond clus- 
ter een diamonds totaling about 3 cts. 
in all. 

1 pair platinum, pearl and diamond, earrings; the 2 
pearls weigh about 35 grams; the 4 diamonds 
weigh about 5 cts. in all. 


A liberal reward is offered for information 
leading to recovery. 


John W. Block, Jr. 


9 Maiden Lane New York City 





The finest imitation pearl in the world. 
Guaranteed to wear and look as well as 
the genuine pearl. 


We can match any pearl necklace. 


FRANK C. OSMERS 


AC E. ~ 15-17 West 44th St. New York, N. Y. 
Telephone Vanderbilt 2334 











Do You Neglect a 
Your Advertising? 


Do you attend to it in a Sys- 
tematic, businesslike way, or 
give it attention when you “get 
time”? 

Would it be done better if you 
had an experienced man jn 
charge of it? 

What do you spend a year for 
getting business? What do you 
suppose it would cost for pub- 
licity if a trained man were at- 
tending to your advertising? 
Would his knowledge, experi- 
ence and ability be profitable 
for you? 

Are you interested in knowing 
what can be done to make your 
advertising better? 


Norman R. Williams 


Specialist in Jewelry Store 
Advertising 


1434 Marshall Field Annex Bldg., 
CHICAGO 


F. W. Howe 


earls 
recious Stones 


3 Maiden Lane 
NEW YORK 











Coral Beads 


Pink and White 


SEND FOR MEMO. 


TALIERGIO CO. 


82 Nassau St. New York 

















ATTENTION MANUFACTURERS! 


Onyx Ring Stones Furnished for any sie 
Diamond. 


Black Onyx, Coral and Moeralng Jewelry. 


ONYX BEADS— CAMEOS 
The DOUBRAVA CO.,61 Maiden Lane,N.Y. 
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Platinum Production in Russia 





A Report by Alfred R. Thomson, United States Consul at Omsk, Siberia. 














WasuincTon, D. C., Nov. 24.—Some in- 
teresting information as to the production 
of platinum is to be found in the report of 
the Government by Alfred R. Thomson, 
United States Consul at Omsk, Siberia. 
His report says: 

“The mining districts of the Ural Moun- 
tains in Russia produce more than 90 per 
cent of the world’s supply of platinum. The 
following table indicates the composition 
of the crude platinum deposits in three of 
these regions, the percentages of pure plati- 
num therein and the percentages of other 
metals combined therewith: 


Nikolae Nizhne _Gorobla- 
Pavdinsk Tagil godat 

Metallic Region. Region. Region. 

Composition. Per Cent. Per Cent. Per Cent 
Platinum ......... 86.50 75.40 84.50 
Riodium .,..--<.. 115 .30 2.90 
THGIUM occ ccccces ccces 4.30 90 
Palladium ......-. 1.10 1.40 05 
Iridium osmique... 1.14 -50 .70 
BER 6c600004.04 weet daisies .03 
EN ig wiks.4'9.0 @:010 6 .45 4.00 .06 
BE Nese sndeecece 8.32 11.50 7.65 
Lime . Siac soe% sods 
Quarts ....2cceese ceoee 1.30 2.10 
Gold oaxee 1.30 ae 
BEND: 50060 0ses0 1.34 saute 1.08 


DEPOSIT OF PLATINUM-—INCREASE IN PLATI- 
NUM PRODUCTION 


“Crude platinum in the three regions 
mentioned is usually deposited in layers of 
sand 3 to 7 feet thick, along the River Isse 
and its branches, the yield varying from 
fraction of a dram up to one-half ounce of 
crude platinum for each ton of sand. Such 
platinum has the appearance of irregularly 
formed diminutive grains of a steel-gray 
color. Because of its highly magnetic prop- 
erties this form of the mineral is often 
termed magnetic platinum. Large nuggets 
of crude platinum are rare, but they have 
been discovered in weights varying up to 
18 pounds. 

“Crude platinum known as Issovka in 
the regions named is extracted from the 
bed of the River Isse and its branches and 
in the neighboring ravines. Such platinum 
has the appearance of fine scales of a clear 
silver color. 

Platinum was discovered in the Urals in 
1819, but was not utilized until 1825, when 
the Russian Government began to employ 
this metal for the coinage of 3-ruble pieces, 
Up to the year 1845, Russian currency was 
coined approximately equivalent to $2,125,- 
000. During the period from 1846 to 1850 
the average annual production of platinum 
did not exceed 180 pounds troy, but from 
1880 to 1890 the average annual production 
was 8,800 pounds. The production for the 
year 1901 was 17,072 pounds. Refined plati- 
fum is usually sold in the form of leaves 
or wire. 

OVERNMENT CONTROL OF SALE OF PLATINUM 

Since March, 1919, the Omsk Govern- 
ment has controlled the sale of platinum in 
the territory under its jurisdiction. This 
control requires that producers of platinum 
sell the crude metal to the Government 
tefining assay office, which paid the pro- 


ducers half of the value of the metal in 
Russian paper currency, the balance being 
paid in currency after the sale of the metal 
by the State Bank. The occupation of the 
Ural districts by the Soviet Government’s 
authorities in July and August, however, 
limits the Omsk Government’s control to 
such supplies of crude platinum as may 
have been brought within its jurisdiction. 

“According to estimates made by the 
Government refining assay office at Eka- 
terinburg last May, the time required to 
refine a consignment of 440 troy pounds 
of crude platinum was six weeks, and the 
cost of the labor in connection therewith 
was 150,000 rubles. At that time the actual 
cost of such quantity of crude platinum 
was 5,000,000 rubles. From such quantity 
of crude platinum the average yield of re- 
fined platinum was 352 troy pounds, which, 
valued at the combined cost of the labor 
of refining and the price of the crude metal, 
cost 5,150,000 rubles. Thus 1 troy pound 
of refined platinum cost 14,630 rubles. The 
rate of exchange then prevailing being ap- 
proximately 20 rubles to the dollar, a troy 
pound of refined platinum may be said to 
have cost the Omsk Government $732.” 

(The following was prepared by the Rus- 
sian Division, Bureau of Foreign and Do- 
mestic Commerce, Nov. 15, 1919, chiefly 
from the General Survey of the Principal 
Branches of the Mining and Metallurgical 
Industry (in Russian), authorized by the 
Russian Mining Department.) 

“Platinum is found in Russia only in the 

Urals. In recent years platinum has been 
produced chiefly in the Nizhne Tagil re- 
gion, on the western slopes of the Ural 
Mountains, and in the Issov region, on the 
eastern slopes. The latter is divided into 
two districts—Goroblagodat and Bisser. 
Platinum has also been obtained in the 
northern Urals—in Nikolae-Pavdinsk and 
Rasstess districts and in the mines of the 
Syssert district. In the Issov region the 
production is concentrated in the basin of 
the River Issov. To the north of this re- 
gion, near the borders of Rasstess and 
Nikolae-Pavdinsk districts, platinum is ob- 
tained in the Rivers Sosnovka, Kytlymam 
and the Little Kosva. Still farther north 
platinum is obtained, together with gold, 
in the left tributaries of the River Vagran 
and in the basins of the Rivers Lobva, 
Nyasma, Lyalya, Aktai, Emekh, Talitsa, 
etc. Here platinum is secondary to gold. 
Platinum is obtained under the same con- 
ditions in the Little Sosva River. It is also 
found east of the above-mentioned regions 
in beds located in the River Ivdel. 
. “To the south of the Issov region, in the 
properties of Barantchinsk, Verkhneturinsk 
and Nizhneturinsk Mills, platinum is 
dredged in the tributaries of the River 
Tagil and in the Rivers Imyannym and 
Tura and in the tributaries of the River 
Salda. In the Nizhue Tagil property there 
are very rich beds in the valleys of the 
Rivers Visim, Martyan, Sisim, Tchaush, 
Tchernaya, etc. 
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Besides Russia, platinum is also produced 
in Colombia, Australia, and in Oregon and 
California; but all these do not produce 
more than 10 per cent of the world output, 

PRODUCTION AND EXPORTS OF PLATINUM 

The following figures show the produc- 
tion of platinum in Russia every fifth year 
from 1843 to 1898 and annually since 1901: 


Years. *Poods. Years. *Poods. 
BOE «catentenwge 214 ren 306 
Pb ovokee coues 2 WOO cevedewewess 320 
Gee "5 + tspawecnce 62 TOG © wacesecentee 353 
EOE se sewenccceane 10 IGE . ssdecosaqees 329 
Poe ckvewewee~ 131 SUE scadscuceeus 299 
i Sree 123 SSG waceedelecuae 313 
1873 ceccs aheweee 96 SONG. és dedsweuawen 335 
BE  Nakdwoatoune 126 URGE  scdatevanns - 352 
Co ere 216 WOES “esscccdsnces 337 
1888" cicccccces «+ 166 EGRD > acccdeedeseas 299 
BOGS & Hewin nedenwe 311 SOUG. coddeoduacen 298 
1SG8 © scccodace oe 367 W9IST cccces eccce 200 
TOE v.csewedseaes 389 I9GGT ~accaeweaded 150 
WSS c.ctckcess ace 375 BGEFY sc cccccceewes 187 
1903 .cccccccce os 367 1918 (to July 1)¢. 25 





526.64512 troy ounces, 


*1 pood = 40 funts = 
Gornago Otdela for 


{Taken from Izvestya 
August-September, 1918. 


“From 1887 to 1913 Russia produced 
7,837 poods of platinum and exported 6,428 
poods, or 82 per cent. This crude platinum 
was exported to France 70.09 per cent; 
Germany, 29.13 per cent; England, 0.78 per 
cent. About 400 to 450 poods of platinum 
are used annually, and half of this amount 
is used in the United States. 

“Thé supply of platinum in explored 
mines is estimated at 7,000 poods. The 
nuggets found in the Urals were sometimes 
of considerable weight: In 1827, 10-9-16 
funts; 1831, 20-7-48 funts; 1832,, 19-3-16 
funts; 1843, 23% funts.”f 


tTaken from Dobrokhotov’s The Urals: 1 funt 
= 13.166128 trey ounces. 











WINDOW SMASHER CAUGHT 


Indianapolis Motor Police Take Jack Wald- 
rip Into Custody with Jewelry in 
His Possession 

INDIANAPOLIS, Ind., Nov. 24.—Jack Arthur 
Waldrip, age 27, a confessed window 
smasher, was caught recently by two motor 
policemen after he had obtained a quantity 
of jewelry and wearing apparel by breaking 
the glass in the show window of four down- 
town stores. Waldrip, with the jewelry in 
his pockets and the wearing apparel under 
his arms, was headed north, when the 
emergency squad overtook him. 

The police say Waldrip, who is out on 
parole from Jeffersonville Reformatory, told 
them his wife, from whom he has been 
separated for several months, sent him 
word lately that if he did not get her a 
geod coat soon, she would report his un- 
lawful activities to the prison authorities. 
He said he committed the robberies to try 
to prevent his wife from reporting him. 

Waldrip gave a signed statement to the 
police saying that he went to Urfers Bros, 
jewelry store, 923 Massachusetts Ave., 
where he broke the glass in the window by 
using the heel of his shoe, and filled his 
pockets with jewelry. He also admitted to 
the detectives that about four weeks ago 
he broke the window of the National Fur- 
niture Co.’s store and obtained a quantity of 
jewelry. Other recent window smashing 
robberies were confessed. Some of the 
jewelry stolen was recovered. 











134 


THE ‘JEWELERS’ CIRCULAR November 26, 1919 








“_ 






Keirloom Silver 


‘‘The Silver that Sells’’ 








Did you ever hear a housewife say that she had all the Sterling Silver 
Tableware that she wanted? Hardly! Your opportunity for selling 
Sterling Silver Tableware is unbounded. But you need attractive 
patterns to stimulate and secure sales. 


The CHATEAU-THIERRY is proving uncommonly attractive to 
housewives. An assortment of this pattern in your stock will in- 
crease, your sales and profits. 


Why not order now? 


Rogers, Lunt & Bowlen Co. 


Silversmiths 
GREENFIELD, MASS. 
New York Chicago San Francisco 


se 





se 


Chate: 
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au-Thierry 
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A Baltimore Platform for Honest Advertising 





Advertising Club of Monument City Issues Bulletin on Principles Under- 
lying Truthful Announcements 














VERY business man who desires to 
B yciid for permanency will be inter- 
ested in a movement by Baltimore business 
men whereby they hope, through discover- 
ing and classifying the pitfalls that lead to 
advertising misstatements, to prevent ad- 
yertising untruths and advertising half 
truths such as are so destructive of busi- 
ness good will, declares the Associated 
Advertising Clubs of the World. 

The Baltimore Platform for Truthful 
Advertising, recently issued by the Vigil- 
ance Committee of the Advertising Club 
of Baltimore is important because it is ‘in 
reality not merely a document that has been, 
written by the committee. Rather, it has 
been produced by the action and . daily 
practice of the better class and more sut- 
cessful merchants of Baltimore. “How to 


Apply Truth in Advertising” is the. title 


of the document, which is as follows: 


The basic principle of advertising is truth. 
And by truth is meant the statement of all the 
important facts regarding the article advertised, 
without the suppression of any detail which, if 
omitted, would tend to make the article seem 
more desirable than it really is, 

Truthful advertising, therefore, must be pre- 
pared with careful reference to the following 
points: 

THE ORIGIN OF THE MERCHANDISE. 


“Special Purchase’ must not be used unless 
the merchandise has been bought at less than 
the usual price. “Overstock,” “Clearance,” 
“Remnants,” and similar expressions, must be 
used only when they represent the exact facts 
in the case. If some of the advertisers’ own 
merchandise is included in a sale of specially 
purchased goods, this fact should be noted. 


THE DESCRIPTION OF THE MERCHANDISE, 

Size and colors should always be given with 
absolute accuracy. Expressions like ‘“‘all the 
wanted shades,” when the assortment may in- 
clude only five or six shades in all, should be 
tubooed. If the merchandise is slightly defec- 
tive, the expression “seconds,” “slightly imper- 
fect.” or “run of the mill’? should be given a 
prominent place in the description. Merchandise 
which is old or out of style should not be rep- 
resented as new and fashionable. Qnmantities 
should always be indicated. If a small lot the 
advertisement should so state. 


THE VALUE OF THE MERCHANDISE. 


Comparative values have no place in truthful 
advertising. By comparative values is meant the 
statement that an article is “‘worth” a price in 
excess of the selling price. Such statements of 
worth are usually the optimistic opinion of the 
one man or woman who bought the merchandise, 
and are usually exaggerated. Where an article, 
up to the time immediately prior to the appear- 
ance of the advertisement, has been selling in 
the advertiser’s regular stock, at a higher price, 
it is entirely permissible to mention this. Such 
a staternent is a fact and capable of being veri- 
fied. The use of a comparative price several 
months old, however, is likely to be misleading 
and should be avoided. 


THE USE OF TRADE NAMES. 


There are a number of articles which bear 
misleading trade names. For instance, Spanish 
leather, which is neither Spanish nor leather, 
Palmer Iinen, which is all-cotton, Hudson Seal, 
which is not seal, but dyed muskrat, and so the 
use of these names should be avoided. In cases 
where fabrics are part silk and part cotton, or 
part cotton and part wool, this fact should be 
prominently mentioned in the description. Such 
expressions as “Crepe de Chine,” for a part-cotton 
| fabric: “Wool Underwear,” for wool-and-cotton 
‘underwear; “Linen Table Damask,” for half- 


linen and half-cotton damask, should not be toler- 
ated. 
ILLUSTRATIONS, 

These should: always faithfully represent the 
object advertised. and should not convey any 
false or misleading impression of its size or ap- 
pearance. The custom of using illustrations which 
do not directly refer to the article advertised 
should be discontinued, unless such illustrations 
zre clearly used only as a decoration to the ad- 
vertisement or as an identification of the class 
of merchandise advertised. 


STORE SIGNS. 
Store signs and windows and other merchan- 
cise displayed must conform to the same stand- 
ard of truthfulness zs the advertising, 

SALES PEOPLE, 


Advertisers must use every . possible effort tu 
see that representations made by sales people are 
in conformity with the advertising, 





JEWELRY TAX AND. INCOME 





Consumers May. Not Deduct from Net In- 
comes Amount Paid to Government 
on Sales of Gems or Jewels 


Owing to the fact that certain war taxes 
paid to the Government are permitted 
to be used as: an item of deduction in 
figuring out the income of the taxpayer, 
the question has arisen and been put to 


‘many jewelers by the customers as to 


whether or not a consumer may deduct 
from his income the taxes which have 
been paid on the sale of jewelry. 

It would seem from the latest ruling of 
the Treasury Department that he may not, 
and jewelers who are asked a question by 
a customer should tell the latter that the 
amount paid in jewelry taxes cannot be 
deducted from incomes, as can be the taxes 
paid on railroad fares, sleeping cars, thea- 
ter tickets, etc. This question was practi- 
cally settled by the Treasury Department 
in some correspondence between the As- 
sistant Commissioner of Internal Revenue 
and the Chairman of the Jewelers’ War 
Revenue Tax Committee, which corre- 
spondence was made public by M. D. 
Rothschild at the mass meeting and ban- 
quet held under the auspices of the New 
York Retail Jewelers’ Association Oct. 30. 

In the course of an address to the 
jewelers. on that occasion, Mr. ‘Rothschild 
explained the situation and read a letter 
received from J. H. Callan, Assistant to 
the Commissioner of Internal Revenue in 
which Mr. Callan explained that the 
jewelry tax is not paid by the public, but 
is paid by the vendor on whom it is as- 
sessed while the deductions from the per- 
sonal income tax can include only such 
taxes as are levied against the taxpayer 
and for which he is personally liable. 

The letter from Mr. Callan reads as fol- 
lows: 

TREASURY DEPARTMENT. 
WasuinctTon, Oct. 25, 1919. 
Jewelers’ War Revenue Tax Committee, 

_ 6 W. 48th St., New York, New York. 
xo is acknowledged of your letter dated 
Oct. 15, 1919, in which you refer to office letter 


of Oct. 11, 1919, wherein you are informed, in 
reply to your inquiry of Sept. 30, 1919, that the 


" t35 


tax tn jewelry provided for in Section 905 “6R 
the Revenue Act of 1918, is levied against the. 
dealer who sells such articles for consumption of; 
use, and the amount thereof may be claimed ag 
a deduction in ‘calculating his net income subject 


‘to the income ;tax. 


You call attention to Section 214 of the statute,’ 
which provides that a taxpayer in computing his 
net income shall be allowed as a_ deduction’ 
“Taxes paid or accrued within the taxable 
year * * * except income, war profits and ex- 
cess profits taxes.” In this connection you make 
the follawing statement: 

“Tt seems to our committee that the person 
who purchases the $10,000 pearl. necklace for 
corsumption or use, and pays the tax’ of $500, 
which is turned over to the Government, is the 


- actual payer of ‘the tax, while the seller merely 


collects the tax for the Government.” 
In reply you are informed: that an individual is- 


‘permitted to deduct in his» personal income tax 


return only such taxes:as are lévied against him 
and for which he is personally liable. 

The third paragraph of Section 905 of the 
statute specifically states that “any person selling 
any of the articles enumerated in the section 
shall make returns and pay the tax im- 
posed in respect to such articles by this section,” 
Article 3 of Regulations 48, which governs the 
assessment and collection of taxes levied under 
Section 902.and 905 of the statute, also states 
that “the tax is to be paid by the vendor on 
all sales made direct by him,or through an agent.” 

In view of the above provisions of the law 
and regulations, it is therefore impossible to per- 
mit a purchaser’ of jewelry for consumption or 
use to claim as a deduction in calculating his net 
income for income tax purposes the amount he 
may have been required to pay to cover the tax 
which is levied. against and is to be paid by the 
vendor. Respectfully, 

(Signed) J.. H. Carian, 
Assistant tg the Commissioner. 
By: N. T. Johnson, 


Head of Division; 








Stock of Precious Stones at Vladivostok 


Consul D, B. Macgowan, at Vladivostok, 
Siberia, has* transmitted a price list of 
precious stones from the Urals, which are 
now on sale at an office in Vladivostok. A 
copy of the price list may be obtained from 
the Bureau of Foreign and Domestic Com- 
merce or its district or co-operative offices. 
Refer to file No. 122938 when writing to 
the Bureau of Commerce of the Depart- 
ment of Commerce and Labor, Washington, 
A < 








Death of Simon W. Rogers 


PorTLAND, Ore., Nov. 15.—Simon W. 
Rogers died Thursday at his home in St. 
Johns, 314 W. Chicago St., at the age of 
64. He was a native of Maple Rapids, 
Mich., and had resided in Portland since 
1908. He was a jeweler by occupation. 

Mr. Rogers is survived by his widow, a 
son, R. C. Rogers, of Vallejo, Cal., and a 
daughter, Miss Nina Rogers, St. Louis, Mo. 

Funeral services were held to-day. 








Conduct of a manufacturer which, as 
intended, has the effect of procuring ad- 
herence on the part of its wholesale and 
retail customers to resale prices fixed by 
it, is held in United States v. Colgate & 
Co. (U. S. Adv. Ops. 1918-19, p. 570) 250 
U, S. — 63 L. ed. —, 39 Sup. Ct. Rep. 
465,—A.L.R.—, not to offend against 
the unlawful combination provisions of the 
Sherman Anti-trust Act of July 2, 1890 
(26 Stat, at L. 209, chap. 647, Comp. Stat. 
1916, § 8820), where there was no agree- 
ment which obligated any dealer not to 
resell at the fixed prices, his course in this 
respect being affected only by the fact that 
he might by his action, incur the displea- 
sure of the manufacturer, who could refuse 
to. make further sales to him. 
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Antique Jewelry and Trinkets. 

1% x 5% inches, 399 pp. 
By Seat Woe itretrasions Published by GP. 

Putnam’s Sons, New York. Price $3.50 net. 
URING the Great War considerable at- 
D tention and some active propaganda 
on the Applied Arts took place and we 
have seen the first steps taken in the United 
States to popularize The Arts, as differen- 
tiated from Art, with a realizable success 
as the outcome. But of books relating to 
the crafts very few have come to press, 
though America now has her best, if not 
last, chance to raise native genius in crafts- 
men and appreciation of art work among 
the great public. The range of the gold 
and silversmithing industry of strictly 
modern days covers two phases of activity. 
They might loosely be called the work of 
the hand and the work of the brain. _As 
we have so often emphasized, industrialism 
has dragged into its degenerating meshes the 
field of jeweler, goldsmith and silversmith. 
The old Guilds kept capital and labor to- 
gether, as masters, artisans and appren- 
tices; they kept the art of goldsmithing, as 
a fine art, apart from the sister crafts, as 
a self-contained family. And this art circle 
lived and breathed, in shop and home, art 
metal-working as a life’s principle. With 
the advent of industrialism America, much 
more than Europe, has lost its idealism “in 
the shuffle.” The eternal reiteration of 
these facts is a life-sustaining necessity of 

the decorative arts branch of industry. 
Now, while the hand work may be kept, 
more or less, in a state of efficiency in the 
shop, the brain work requires outside sus- 
tenance. The elevation of the ideals of the 
artisan finds little incentive in. the hubbub 
of the factory. The receptivity of the 
minds of the workers at the bench must be 
reached by lecturing and reading matter. 
The initiation of the jewelers’ patrons into 
an interesting view of the subject of the 
high art expressed in the precious metals 
with which they adorn themselves needs 
training—booklore, if they are not to be 
allowed to revert to a preference to the 
gaudy and barbaric in these days of anar- 
chistic tendency. And the goldsmiths’ 
apostles among the public must be the out- 
pouring of jewelry culture in books and 
artistic examples expressed by the en- 
gtaver’s art. The correct exposition of 
the theme of history and art of gold- 
smithing is of the greatest importance from 
both the standpoint of popularization of 
the art side of the «craft among both 
practitioners and lay patrons. Hence we 
must appreciate the immense value to the 
industry of such works as this now under 
review displaying the historical and poetic 
side of the precious metals in art work. 
The author, F. W. Burgess, of this timely 
work has previously furnished useful ma- 
terial on the decorative arts in the form 
of such books as Old Pottery and Por- 
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celain, Chats on Old Copper and Brass, 


Antique Furniture, etc., and we are justi- 
fied in expecting an interesting display of 
the old goldsmiths’ works in this volume; 
a hope not doomed to disappointment. He 
early strikes at the point of the intrinsic 
value of the material out of which most 
jewelry is fashioned when he says: “Gold 
and precious stones are still the most tan- 
gible possessions—they are still the reserves 
against which paper money and other sec- 
urities are issued.” The peculiar immu- 
tability of the fashions in jewelry, he 
cleverly accounts for in the following 
words: “The shops are full of jewelry 
bright and new—new in style and finish. 
Yet all these things are but replicas or 
developments of far older objects, the ori- 
ginals from which they in their turn 
sprang. It is probable that there have 
been more radical changes in any manufac- 
turing trade than in that of the craftsman 
who works in gold, silver and precious 
stones, for the purpose for which he works 
are the same that have prevailed through- 
out the ages...most of the articles worn 
by men and women as personal ornament 
..-are but replicas of prehistoric objects, 
all of them the outcome of evolution.” 


This book belongs to The Home Con- 
noisseur Series, and it is therefore, laid 
down on lines that help the home collector 
in his amateur hobby. It contains prac- 
tically no word on technique but is replete 
with information dressed up in a style at- 
tractive io the humblest of lay readers. 
For instance, there are five pages on the 
subject of “amateur repairs” but no word 
as to solders, blow-pipe, etc., and no in- 
formation that would take away from the 
professional repair bench a dollar’s worth 
of practice. A fresh note here added to 
the symphony sung by authors on the arts 
of goldsmithing is the short chapter on 
“Masonic Jewels” and the fine collection 
of Masonic jewelry at Free Mason’s Hall, 
London, and calling attention to Curator 
and Librarian, Dr. W. Hammond, F. S. 
A., and his descriptive catalogue entitled 
Masonic Emblems and Jewels. How many 
jewelers interested in Masonry have that 
work? Write and get it. The locations of 
numerous antiques not generally given in 
other works are quite freely sprinkled 
throughout this book, and thereby disclose 
some fine collections not known to the 
jeweler of the United States. Fresh fields 
opened up to the future visitor to Europe— 
and the late gigantic world tragedy is sure 
to send many sight-seers over the Pond, 
jewelers among them. A good set of illus- 
trations of fibulae in the Hull Museum dis- 
played in three full plates, affords a capital 
survey of the forms and styles existing in 
past ages of England. 


A considerable share of the space in the 
first half of the volume is dedicated to his- 
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tory, and the racial and tribal conditions 
under which ancient jewels were pro> 
duced. It covers the effects of historic. 
events, reigns, and other episodes that 
contributed toward the prevailing styles. 
Later the author specializes in chapters on 
“Gems and Precious Stones.” By the way, 
we do not find agate and carnelian usually 
under that list, as here, wehere even garnet, 
jade, malachite, onyx, are included in the 
“precious stones” category. The “Gem- 
Cutting” chapter will prove interesting to 
readers, with its little enumeration of lead- 
ing figures and symbols, most frequently 
found on the antiques. The five-page ar- 
ticle on “Pastes and Artificial Stones” also 
makes good reading, with its antiques as 
well as moderns (Tassie gems, etc.). 
Other chapters follow on: Cameos, Rings, 
Brooches, Miniatures, etc. The entrancing 
ring topic covers 15 pages, Of course, 
there are the usual good illustrations and 
descriptive articles on such ancient glories 
in goldsmithing as the “Tara” brooch and 
jewel of Alfred the Great, also the Jewish, 
posy and signet rings, without which any 
work on jewelry would be considered in- 
complete. Unusual are the chapters on 
“Beads and Necklaces” (12 pages), “Toilet 
and Perfurmery,” “Old Watches and Seals,” 
“Scotch Jewelry.” Almost, if not quite, 
unique in such works are the chapters de- 
dicated to chatelaines, “jeweled costumes,” 
etc., fans, pinchbeck, amulets and charms 
are all well set forth, “Oriental Jewelry,” 
giving useful information concerning T- 
dian, Chinese and Japanese jewelry, is illus- 
trated with three full plates of Chinese 
wares—something not often seen in popu- 
lar works. In fact there is much material 
not found elsewhere. “Royal and Eccles- 
iastical Jewels” finds a good chapter de- 
voted to it. 


It would not be surprising if the hints 
thrown out at different points concerning 
the old trinkets (heirlooms) discoverable in 
old jewel boxes of many families caused 
readers to once again overhaul their old 
treasures and bring forth to the jeweler 
trinkets in old, long-forgotten styles for 
repairs. Mention of fluor-spar trinkets is 
not frequent, The author writes: “The 
beauty of this material is the wonderful 
way in which it crystallizes, producing such 
wonderful forms and colors. It is found 
in Derbyshire and other parts of England, 
the best variety is from the celebrated 
“Blue John” mine. 

But “Antique Jewelry and Trinkets” also 
is a little mine itself as our “workings” 
surely disclose. While the lay man and 
woman will find in it a fund of useful and 
entertaining reading, the jeweler will not 
find it amiss to obtain a copy and digest 
its contents carefully. He may already own 
a small shelf of books of a more or less 
similar description containing the popular 
treatment of jewelry, but, as we have 
shown, there is much that other works 
have not disclosed. Besides, it does not 
take much persuasion to get the up-to-date 
manufacturer and dealer to buy every book 
that treats of his craft. Neither would it 
hurt the reputation of the employer to 
brighten up the dull spots in the worker 
under him by giving him a copy of this 
latest literary competitor in the jewelry 
family. CrementT W. CoumBE, 
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Manufacturer of Fine 
Gold and Platinum Jewelry 


EMIL HOLM 


Repairing, Plating, Engraving, Stone Setting. 
Watch cases repaired. 


Mail orders given prompt attention. 


226 West 41st Street New York City 


Near Times Square 





$10,000! 


This is the amount that a salesman with executive ability 
can make with our gold and diamond jewelry line. South 
Atlantic States from Va. to Fla. List of accounts already 
established. Answer with full details of your past expe- 
rience. CONFIDENTIAL, Address “S. M. H., 6754,” 
Care Jewelers’ Circular, 11 John St., New York. 
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Avoiding Trouble in Shipments to Canada 





How Importers Have Satisfied Some Customs Officials that U. S. Jewelry 
Tax Should Not Be Added to the Invoice Value 

















———— 


S a result of the activity of some of 
A the customs officials in Canada, ex- 
porters of jewelry to the Dominion as 
well as Canadian jewelers importing into 
that country, have been annoyed by the ap- 
praisers of their invoices insisting that the 
duty be levied on a value that included 
not only the cost to the American ex- 
porter or the Canadian importing firm, but 
an addition of 5 per cent. to cover the 
jewelry tax which would be paid by the 
American consumer, should the article be 
sold in this country, In vain the Cana- 
dian jewelry importer has urged on some 
of the officials the fact that the 5 per cent. 
tax in the United States was on a sale for 
consumption and use and did not enter 
into the cost of an article for export; also 
that the laws of the United States in any 
case forbid a tax on exports. But the 
officers in the Dominion have relied on the 
provision of an “Anti-Dumping” law of 
that country, which seeks to protect its 
manufacturers by having goods sold in 
Canada at any price less than they would 
be sold in the country of their origin. 

As a result of the controversy consid- 


erable correspondence has passed between’ 


O. M. Ross, secretary of the Canadian 
Jewelers’ Association, and Meyer D. Roths- 
child, chairman of the Jewelers’ War Rev- 
enue Tax Committee, who supplied Mr. 
Ross with documentary evidence to back 
up the claim that the war tax should not 
in any way enter into a sale of articles 
shipped to Canada, 

In a recent letter from Mr. Ross to 
Mr. Rothschild the former shows that 
the controversy is not yet settled with the 
Canadian authorities, but he docs point out 
a method by which some jewelers in Mon- 
treal have been able to avoid the trouble 
with the Canadian customs officials on this 
line. In brief, it was by having the in- 
voices for the jewelry brought in the 
United States to come through with a 
statement at the bottom of the bill to the 
following effect: 


“All taxes due the United States Govern- 
ment, when this merchandise is sold to a 
United States jeweler, is included in these 
prices.” 

Jewelers throughout the country, manu- 
facturing and wholesale, who export goods 
to Canada should bear the above in mind 
and see to it that invoices are made out 
in this way, as it is probable that they 
can thereby save their customers in the 
Dominion a great deal of annoyance and 
confusion. In fact, Mr. Ross suggests that 
it might be advisable to have all invoices 
from the United States marked with the 
same wording, although he doubts whether 
the Board of Customs would give it the 
Same consideration as the individual ap- 
praiser did in the case he has mentioned. 

His letter to Mr. Rothschild reads: 

Toronto, Nov. 4, 1919. 


Mr. Meyer D. Rothschild: 
#Dear Sir—We beg to acknowledge receipt of 


, Copy of the Revenue Bill of 1918 which you 


kindly forwarded, and for which please accept 
our thanks. 

The matter is still in statu quo, but we are 
advised by one of our members in Montreal that 
invoices have been coming through with the fol- 
lowing statement at the bottom of the bill: 

“All taxes due the United States Govern- 
ment when this merchandise is sold to a 
United States jeweler is included in these 
prices.” 

This, he advises us, has been sufficient to enable 
him to secure the passing of the goods through 
the customs without the payment of customs duty 
on the 5 per cent tax. This was simply the ac- 
tion of an individual appraiser in the customs 
service, however, and not due to any recognition 
by the authorities of the correctness of our claim. 
The making of invoices, however, in this manner, 
appears. to us to be a very good move as it puts 
the matter up to the officials in a manner they 
can hardly overcome. 

Tt might be advisable to have all invoices from 
the United States marked with the same wording; 
but we doubt very much if the Board of Cus- 
toms would give it the same consideration as the 
individual appraiser did in the one case. : 

At the same time .it has occurred to us that 
possibly it might be well if a protest was made 
to our Commissioner of Customs from the Amer- 
ican exporters. It certainly is placing a restric- 
tion on business; and it is possible flat an appeal 
from the jewelry trade of the United States 
might be given more consideration by the Customs 
Board than were our representations. Probably 
you‘ would not be in a position to take up, such 
a matter; but if you would kindly advise me who 
would be a competent party, and what you think 
of the proposal, we shall appreciate it. 

Yours faithfully, 


CanapiaAn NATIONAL JEWELERS’ ASSOCIATION. 
O. M. Ross, Secretary. 








ART PORCELAINS DEFINED 





Treasury Decision Exempts from Taxation 
Sales of Tableware or Similar Articles 
Manufactured in Commercial 
Quantities 

S a result of the work and activity of 
a special committee in the crockery 
trade, Internal Revenue Commissioner 
Daniel C. Roper has been induced to issue 
a new Treasury Decision interpreting more 
liberally the word “art porcelains” as used 
in the War Revenue Act. The new de- 
cision which was handed down Nov. 8, 
limits the terms as used in the act to a 
much greater extent than the definitions in 
Regulations 48, issued some time ago and 
which were formerly published in THE 
Jeweters’ CircULAR at the time. In the 
new ruling, “art porcelains are not to be 
understood to include table ware or other 
articles designed primarily for useful pur- 
poses, but includes “such articles as are 
duplicated by the manufacturers in com- 
mercial quantity, wholly or chiefly by the 
ordinary mechanical processes of manu- 
facture.” 

An important part of the ruling lies in 
the fact that articles shall not be deemed 
to be produced in commercial quantity if 
they are ordinarily sold by the manufac- 
turer in quantities less than the dozen. The 
new ruling makes the tax law in regard to 
art porcelains practical as far as the crock- 
ery and porcelain pottery trades in this 
country are concerned, but the interpreta- 
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tion is not yet broad enough to let in com- 
mercial marbles, bronzes and similar sculp- 
tures that are distinctly of a commercial 
character, but which the law still includes 
among the real art products. 

A fight to clarify the interpretation of the 
art schedule has been going on for a long 
time and the work, as far as the pottery 
trade is concerned, has been in charge of a 
committee ‘of which Lucian D. Bloch, of L. 
Bloch & Co. was made chairman, and di- 
rectly in charge of a sub-committee of 
which Thomas J. Doherty, customs mana- 
ger for Geo. Borgfeldt & Co., is chairman. 

This special committee visited Washing- 
ton and took the matter up personally with 
the Revenue Department, and at their re- 
quest a hearing was held Sept. 29-30 and 
Oct. 1, during which the conditions in the 
pottery, crockery and porcelain trades 
were thoroughly explained to the Revenue 
Department, and a promise was made that 
the regulations at this time would be 
amended. The amendment came later in 
the form of Treasury Decision 2045, issued 
by Commissioner Roper and approved by 
Carter Glass, secretary of the Treasury, 
Nov. 8, and sent to all Revenue Collectors. 

After quoting the original interpretation 
of the word “art porcelains” which was 
given in Article 14 of Regulations 48, the 
Commissioner announced finally that the 
same were hereby amended to read as 
follows: 


“Art, 14. “Articles taxed: Art porcelains. 
The term ‘art porcelains’ means that class 
of articles, such as statues, statuettes, fig- 
ures, figurines, groups, busts, haut or bas 
reliefs, plaques, pedestals, vases, flower 
bowls or holders, jardinieres, brackets, 
fountains, sundials, cabinet pieces or curios, 
and the numerous articles included within 
the term bric-a-brac by whatever process 
made (except as provided in the following 
paragraph) when such articles are made 
wholly or in chief value (a) of any cera- 
mic production of translucent ware, or 
hard or soft paste, whether vitrified or 
semi-vitrified, by whatever name known; 
or (b) by that which, commonly or com- 
mercially known as porcelain, in either 
case, whether or not decorated, colored or 
ornamented, whether modern or antique, 
and whether originals, replicas, copies or 
reproductions which are of such a charac- 
ter that the use to which under general 
custom or ordinary usage they should be 
put (irrespective of the use to which the 
purchaser intends to put them) is entirely 
or principally an ornamental or decorative 
one as distinguished from a useful or utili- 
tarian one. 

“The term ‘art porcelains’ shall not be 
understood to include (a) such articles as 
are in the nature of material, work or 
labor furnished in connection with the 
erection or construction of a building and 
which form an integral part thereof; (b) 
tableware or other articles designed for a 
primarily useful purpose. or (c) such 
articles as are duplicated by the manufac- 
turer in commercial quantity wholly or 
chiefly by the ordinary mechanical pro- 
cesses of manufacture. Articles shall not 
be deemed to be duplicated in commercial 
quantity if they are ordinarily sold by the 
manufacturer in quantities of less than a 
dozen.” 
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=o Christmas~S 


When The Gifts Are Opened 


N the morning of Christmas Day, and through the years that follow, the 
true spirit of love or friendship which prompted thé selection is reflected 
both in the happy face of the favored one and in the lustrous beauty of the silver 
gift. And thus it is that silyver—whether it be a tea service, a spoon, a pitcher, 
a cigarette case, or what not from the field of choice—has come to stand as the 


useful, enduring token of those tenderest thoughts which Christmas symbolizes. 


GORHAM SILVERWARE 


is sold by leading jewelers everywhere 


SiO 


THE GORHAM COMPANY Silversmiths & Goldsmiths | NEW YORK 
WORKS: PROVIDENCE AND NEW YORK Copyright, 1919 


‘This advertisement will appear in prominent space in the following magazines on the date mentioned: Century, Atlantic Monthly, Harper’s, 
Country Life, Theatre Magazine, Outlook, Scribner’s, St. Nicholas, Vanity Fair, Vogue, World’s Work, Delineator, Gocd House- 
keeping, Everybody’s— December 1919. 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
FIFTH AVENUE AT 36th STREET, NEW YORK 


BRANCHES: NEW YORK: 15, 17, 19 Maiden Lane CHICAGO: 10 South Wabash Avenue WORKS: 
* SAN FRANCISCO: 140 Geary Street LONDON :; Ely Place Providence, New York, Birmingham 
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EWELERS will 


a a hail with consid- 
: y erable pleasure and 
Organized read with deep inter- 


est the reports of the organization of retail 
jewelers’ associations in the states of Flor- 
ida, Georgia, South Carolina, Alabama and 
Louisiana, which organizations have been 
perfected during the last month, as told in 
the last issue of. JEWELERS’ CircuLar. With 
this work, the jewelry trade of the South 
is now completely organized, and on the 
basis that bids fair to put this part of 
the country in the van of the organiza- 
tion movement. 

The work of completing these new asso- 
ciations should be a source of satisfaction 





A WORD TO OUR READERS 


The congestion in the printing 
trade, which followed as an after- 
math of the recent strike, has 
delayed this issue of The Jewelers’ 
Circular, as it did the issue of Nov. 
19. But it is confidently expected 
that beginning with our next num- 
ber normal conditions will begin to 
prevail, and The Jewelers’ Circular 
will reach its readers each week 
hereafter at the usual time. 

The news in this issue also is not 
complete, but it covers matters that 
go back for a month or more to- 
gether with events of the past 
week. Beginning with the issue 
of Dec. 3 the news service, as in 
the past, will be complete and de- 
voted to the events of the current 
week only. 











to every retail jeweler who has had the 
interest of the organization movemnt at 
heart. In the past, the South was con- 
sidered one of the weak sections of the 
country as far as the State associations 
were concerned, for though strong organi- 
zations have existed in such states as North 
Carolina and Texas for a great many 
years, practically no organizations existed 
in many of the large states in the vicinity 
of the Gulf, and in other sections south of 
the Mason and Dixon line, where organiza- 
tions were formed (with the exception per- 
haps of Virginia and one or two others) 
the movement did not take root as it 
should have. 

However, in the last few years, organiza- 
tions have been built up in Kentucky, Ten- 
nessee and Mississippi, while in Arkansas 
and Oklahoma, the movement was not 
allowed to die out so that now, with the 
organization of the five states named, the 
South can be said to be completely organ- 
ized and in a position to do work com- 
mensurate with the honor that was paid 
to it in the selection of Louisville as the 
next convention city of the A. N. R. J. A. 

It is safe to say that the interest in 
the subject of organizations in the South 
has received added impetus as the jewelers 
in that section have become more pros- 
perous and realize the work that has been 
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done for them by state bodies of this 
character. In fact, the organization of the 
five states of Florida, Georgia, South Caro- 
lina, Alabama and Louisiana, last month, 
shows that the South is awakening to the 
necessity of such organizations as it never 
has before, and the interest taken in them 
has been described by those who attended 
as really wonderful. Not only have the 
organization meetings been composed of the 
leading jewelers of the states in question, 
but the associations start off with a larger 
proportion of members (compared to the 
total number of jewelers in the State) than 
has ever been known before in the history 
cf the organization movement. The atten- 
dance proportionately has been enormous 
and the interest existing has been manifest- 
ed in the strongest possible way. In fact, it 
is seldom, if ever before, that the State or- 
ganization has started off with the leading 
members of the trade as has been done 
in these states. In every case, not only 
has the attendance in the organization meet- 
ing heen large, but letters have been re- 
ceived from jewelers in all parts of the 
commonwealth who could not attend, ask- 
ing that they be included among the organ- 
izers, 

The work of Colonel Shepherd and Wal- 
ter Mellor in this regard has been crowned 
with the greatest success, and to them the 
A. N. R. J. A. and its members should give 
a vote of thanks because it has put the 
organization in a position now, for the first 
time, to speak for all of the jewelers in all 
sections of the country. 





T has become a 

matter of com- 
mon knowledge that 
many dealers outside 


Those Who Fail 
to Pay Jewelry 
Taxes 


of the jewelry trade have been paying little. 


or no attention to the Revenue Tax Law 
as applied to sales of jewelty and. kindred 
lines included under Sec. 905 of that stat- 
ute. In most instances the offenders have 
been selling fountain pens, collar ‘buttons, 
buckles and similar articles, which they 
carry as a side line, and when the tax has 
been called to their attention they have 
taken the ground that they were not in- 
terested because they were not jewelers 
and the tax did not apply to them. Some 
of these people have ignored the law in- 
nocently, while others have done it wil- 
fully in the belief that this being a small 
part of their business they would not be 
called to account but would be overlooked 
by the Revenue officers. Among thése who 
have done it innocently have been a num- 
her who, not being connected with the 
jewelry trade, have not had the tax called 
to their attention by their trade papers or 
trade associations, whereas others who 
have been spoken to about it have been 
under the impression it was the jeweler 
who was taxed and not the stationer, the 
tohacconist or other dealer who handled 
jewelry. 

While these sales are small in the indi- 
vidual instance, they are large in the ag- 
gregate and were they to go on without 
action being taken the unfair competition 
to the jewelry trade would be apt to be- 
come a serious matter. But fortunately the 
idea that the Revenue Department is sim- 


ply interested in the sales of jewelers is 
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erroneous, as will be seen fro 
published in another column siving dale 
nouncement issued by the Internal Re. 
venue Commissioner to the effect that his 
department was about to take Proceedin 
to impose penalties on all such vielioey 
of the law. The announcement refers par: 
ticularly to complaints made to officials by 
jewelers as to the sale of fountain pens 
where no return has been made to the 
Government for the tax, but its circular 
in referring to this, calls attention to other 
articles such as cigar and cigarette Cases, 
eyeglass cases, pencils, pens, garter buckles, 
watches, clocks, opera _ glasses, marine 
glasses, lorgnettes and binoculars as illys. 
trative of goods sold outside of the jew- 
elry trade on which a tax must be re- 
turned. 

Jewelers can help their trade and also 
aid the Revenue Department by calling 
to the attention of dealers who are ignor- 
ing the revenue tax that the tax levied js 
not upon jewelers but upon jewelry wheth- 
er real or imitation and articles ornamented 
or fitted with precious metals or imitations, 
wherever sold; that the tax is on the sale 
of the same for consumption and use and 
it makes no difference whether the sale is 
made by a jeweler, a department store or 
shoemaker. When made it must be recorded 
and return made to the collector each 
month. Very often a simple warning will 
be sufficient to cause the offending dealer 
to comply with the law but where it is not 
the jeweler should simply report the in- 
stance of violation either to his local rev- 
enue collector or to the Jewelers War 
Revenue Tax Committee and proper ac- 
tion will be taken. 








Notes for Exporters. 


A firm in China has notified the Bureau 
of Foreign Commerce that it desires to 
secure the sole agency of a number of 
American products, including watches, 
clocks, jewelry and musical instruments. 
Full information can be had by applica- 
tion to the Bureau, and those writing 
should refer to the file number of the in- 
quiry, 30,809. 

* ok Ok 

A Belgian merchant desires to secure 
the agency for the sale of articles that may 
be sold to’ large bazaars and novelty shops, 
and the lines include collar and cuff but- 
tons, hard rubber combs, cheap jewelry, 
cheap watches, alarm clocks, etc. Quota- 
tions should be given c. i. f. Antwerp, and 
the terms cash or 90 days. The corre- 
spondence and catalogues should be in 
French. Information about the inquiry 
may be had from the Bureau of Foreign 
and Domestic Commerce. Reference 
should be made to file number 30,766. 

* * x 

A commercial agent in Venezuela desires 
to secure the exclusive agency for the sale 
of gold and imitation jewelry, silver ar- 
ticles and other products. Correspondence 
should be in Spanish. Reference. For 
further information: communicate with the 
Bureau of Foreign & Domestic Commerce, 
at Washington, D. C. or any of its’ 
branches. Reference should be made té 
file’ No. 31323. iM 
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_W. Paris recently returned from his 
first buying trip to the European markets 
since he engaged in the gem business for 
himself at 527 Fifth Ave. - 

Louis Evelinsky has taken a position as 
foreman for the National Watch Co., 45 
John St. Mr. Evelinsky formerly had a 
similar position with Hipp, Didisheim & 
" Grossman, a maker of high grade 
jewelry, who also specializes in repair and 
order work, has opened a shop at 1416 
Broadway. Mr. Grossman _ has not en- 
gaged in the retail or wholesale business 
as has been reported. 

James Rooke, a former silversmith, died 
recently in the Church Charity Foundation 
Home for the Aged. At the time of his 
death, Mr. Rooke was 71 years of age, and 
before his retirement was employed by 
Tiffany & Co. Deceased is survived by a 
widow. 

Lack of attendance prevented the regu- 
lar monthly meeting of the Jewelers’ Man- 
hattan Camp, Order of the Golden Seal, 
from being held as scheduled this month. 
‘All matters were therefore laid over until 
the December meeting. The meeting of 
the trustees of the company was also post- 
poned. 

F. W. Howell, well known in the trade 
through his connection with L. M. Zell, 
and prior to that with the American Gem 
& Pearl Co., recently started in business 
for himself at 3 Maiden Lane as a dealer 
in pearls and precious and semi-precious 
stones. Mr. Howell opened his office ‘re- 
cently and is now actively erigaged in busi- 
ness on his own account: 

Harry Mortimer. Levy, after ‘serving two 
years in the Navy, is again with Manasseh 
Levy & Co., importers of watches, 26 W. 
36th St. Mr. Levy will call on the trade 
in this city and vicinity in the interest of 
the concern, with which he has been con- 
nected for many years. During his service 
in the Navy, Mr. Levy was stationed off 
the coast of Scotland on the mine laying 
ship Housatonic. 

Charles B. Van Valen, Inc., and George 
Ketchum have rented for Mark Miller the 
top floor of 141 Fulton St. to Frackman 
& Sperling, jewelry manufacturers. The 
building will be extensively remodeled and 
elevators installed. The lessors are now 
located in the Jewelers’ Court building, 
51-53 Maiden Lané, which is to be con- 
verted into a modern office building next 
May under the management of the Van 
Valen firm. 

Announcement has been made of the 
engagement of Miss Bessie Frankel, daugh- 
ter of Mr. and Mrs. Charles Frankel, of 
495 West End Ave., to Oscar Hochberger. 
Mr. Hochberger is a member of the firm 


of I. Hochberger & Sons, importers and 
cutters of diamonds, 180 Broadway. He is 
a graduate of Columbia University dass 
of 1910, holds the degrees of Chemical 
Engineer and M. A. from the same insti- 
tution and is a member of the Honorary 
Chemical Society Phi Lambda Upsilon and 
the Zeta Beta Tau Fraternity. 

Weisberg & Greenwald, 30 E. 23rd S..,, 
are entering the field of noveliy necklace 
and jewelry manufacturing and jobbing, 
and for the present will confine themselves 
to manufacturing an exclusive line of 
fancy bead necklaces for the reta.l trade. 
They expect to handle a general line of 
fancy jewelry, etc., at the opening of the 
1920 season. Louis Rothstein, for 15 years 
with Wiener Bros., will be associated with 
them in the enterprise. 

Friends’ of : Herbert Percy Whitlock, 
curator of minerals at the Museum of 
Natural- History, and: author of many ar- 
ticles on gem cutting that have appeared 
in THE JEWELERS’ CIRCULAR, were grieved’ 
to hear of the death of his wife, Mrs. 
Julia Gardner Whitlock; who passed away 
Sunday, Oct. 12, after an opcration. ‘Mrs. 
Whitlock had been an invalid for several 
years. She came to this city from Albany 
when Mr. Whitlock.left the State Museum 
in that city to take up his work at the 
American Museum here. Funeral services 
were held at the Church of the Ascension, 
Oct. 15. 


Members of the trade have been notified , 


that a liberal reward will be paid for in- 
formation leading to the recovery of a 
chamois jewel case. containing a diamond 


“* ring, diamond and pearl earrings, diamond 


chain bracelet and, diamond topaz brooch 
lost Aug. 26. ‘The owner is a private party, 
resident of Riverside Drive, but jewelers 
may obtain full information by inquiring 
of John W. Block, Jr., 7 Maiden Lane. 
The jewelry is described as a hoop ring, 
18 carat; with three stones, total weight of 
about 6% to 7 carats, an all platinum 17- 
stone link bracelet with diamonds totalling 
about five carats; a platinum and gold 
round topaz and diamond cluster brooch 
containing 14 diamonds, about three carats 
in all; a pair of pearl and diamond ear- 
rings, the two pearls of which weigh about 
35 grams and the four diamonds weigh 
about five carats each. 

Another $60,000 gem theft, which had 
been kept quiet by the police for three 
weeks, was revealed recently by the arrest 
of a man who was put under surveillance 
by detectives because he was offering 
jewels to Maiden Lane dealers at figures 
far under their actual value. He had in 
his possession several valuable -pieces of 
jewelry, $1.000 in é¢ash. and a bank book 
showing that he had $2,500 deposited ina 


Bowery savings institution. After the man 
had been taken to Police Headquarters it 
is Claimed he confessed to Inspector John 
J. Cray that he had stolen about $60,000 
worth of gems from the home of Malcolm 
D. Whitman, at Lawrence, L. I. . His own 
story of the details of the theft corre- 
sponded with a report made to Police 
Headquarters by Mr. Whitman about Sept. 
19, soon after the jewels disappeared. 
The jewels in his possession also fitted the 
descriptions furnished by members of the 
Whitman family. The jewels have been 
identified by Mr. Whitman as those stolen 
from his home. 


F, M. Katz and George C. Kindt, for- 
merly with the house of George Borgfeldt 
& Co. recently started in business for 
themselves under the style of Kindt-Katz 
& Co., Inc., and will act as manufacturers 
and factors in fancy goods and similar 
articles, with offices at 110 W. 40th St. 
Among the lines covered by this firm that 
come into the jewelry. trade..are jewelry, 
clocks, plated wares, floor lamps, brass 
wares, electroliers, leather goods, etc. The 
present quarters of the new concern are 
temporary, while preparations” are being 
made to.locate in the heart of the fancy 
goods. district. Mr. Kindt was with the 


-Borgfeldt house for the past 25 years as 


manager of the American fancy goods de- 
partment, .while Mr.. Katz~was. with the 
same organization for nine years as man- 


ager of the jewelry and leather goods de- 


partment. They have~ been joined by 


‘Henry Godfrey, who has been on the iroad 


in the middlewest representing all three 
lirfes. - Another mémber of the force 
known to the trade is Miss Margaret 
Dwyer, *:2 72 2 ; 

The incréasing interest and attendance 
at previous courses for practical workers 
at the Metropolitan Museum of Art, New 
York, have led to the continuation of the 
series this Autumn and Spring for those 
interested in what constitutes. good design 
and color as related to merchandise and 
salesmanship. These conferences will be 
conducted by Miss Cornell, of Teachers’ 
College, on 10 Friday mornings at 10 
o'clock, begining Oct. 10 and March 5, and 
on 10 Sunday afternoons at 2:30 o’clock, 
beginning Oct. 5 and March 7. The work 
will be illustrated by objects in the 
Museum collections, and by objects lent by 
dealers for this purpose. Miss Cornell will 
have the help of the well-known interior 
cecorator, Mrs. Frederick Lee Ackerman, 
and of the equally well-known costume 
designer, Miss Ruth Wilmot, and also will 
have the assistance of other experienced 
specialists in the conduct of these sessions. 





New York Notes Continued on Page 157 
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Located in the center of New York’s whol?sale business district, the Fidelity Trust Com: oe 
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Its directors are leading merchants of the district. 


Its membership both in the Federal Reserve and the New York Clearing House is an ad- 
ditional guarantee of its conservative methods and financial strength. 


Its assets exceed $18,000,000. Interest is paid on deposits. 


The Company’s officers are easily accessible at the bank throughout the day and will al- 
ways be glad to advise with you regarding your bank account or trust problems. 
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Membership in the classes is restricted to 
serious workers. Permission under the 
course will be given to those eligible who 
apply personally or by letter to Miss Cor- 
nell, or to H. A. Kent, secretary of the 
m. 
mi G. Cook, of the H. S. Cook Co., 409 
Gay St. Knoxville, Tenn., has been visit- 
ing New York, and was among the recent 
callers at the office of THE JEWELERS Cir- 
cutar. He had been making his head- 
quarters in the metropolis at the McAlpin 
el. 
M The War Service Committee of Tenafly, 
N. J., recently decided to present a beau- 
tiful watch to the steamship Tenafly, 
which was named after that town as a 
result of the patriotic work of its citizens. 
The watch, which is now being properly 
inscribed, was purchased through Eugene 
Valle, 170 Broadway, who is a resident of 
nafly. 
eo Rosenberg and Arthur Rosenberg, 
formerly in the diamond business under 
their respective names, have consolidated 
under the firm name of M. & A. Rosenberg, 
importers of diamonds, 37 Maiden Lane. 
Milton Rosenberg recently returned from a 
10 weeks’ buying trip to Europe, where he 
visited the diamond centers of Belgium and 
Holland. 

A fire which burned out the establishment 
of Wiggers & Froelick, Inc., manufacturers 
of trays and sample cases at 8 and 10 Dutch 
St., occurred on the evening of Oct. 24 and 
compelled the concern to find temporary 
quarters at 14 Maiden Lane, where they are 
now located. Permanent quarters are now 
being prepared for them at 8 Catherine St., 
which are expected to be ready about Dec. 8. 

Isidor Levy has filed suit in the Supreme 
Court against his partners, Harry Schreib- 
man and Louis Goldberg, in the Capitol 


. Polishing & Plating Co., to restrain them 


from interfering with his rights as a di- 
rector and stockholder. The complaint by 
Louis Horwitz alleges that the defendants 
elected themselves president and secretary, 
respectively, but failed to give him an 
office, have refused to account to him for 
the funds of the corporation, and since 
July 28 have refused to employ him. He 
also asks that a receiver be appointed pend- 
ing his action for the dissolution of the 
corporation. 

Many members of the trade were glad 
to hear recently that Jacques L. Mayer, a 
former member of the diamond trade who 
has been a resident of Munich, Bavaria, 
since before the war, was alive and in 
good health, No word had been heard 
from Mr. Mayer since before the United 
States entered the conflict and consider- 
able anxiety was felt by his friends at his 
condition, particularly as nothing had been 
heard of him since the armistice. Mr. 
Mayer has suffered considerable privation 
as a result of the war and for the last six 
months has been endeavoring to get back 
to the United States. 

, Owing to the illness of M. L. Bowden, 
Jr. who has been chairman of the ban- 
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quet committee of the Jewelers’ 24-Karat 
Club of New York, and the fact that he 
does not feel in a position to carry on 
the arduous duties required of the chair- 
manship, President Steele, of that organi- 
zation, has appointed in his stead Harry 
P. Dickinson, of J. F. Newman. Mr. 
Bowden, who is now rapidly gaining in 
strength, will remain a member of the 
banquet committee, however, but the work 
hereafter will be directed by Mr. Dickin- 
son, who will get the committee actively 
at work completing the arrangement for 
the great affair that will be held next 
January. 

William Bardel, well known among the 
older jewelers of New York, as one of 
the founders and former vice-presidents of 
the old Jewelers’ League but for the last 
20 years in the United States Consular 
Service, has been in the metropolis since 
Sept. 3, during which time he has come in 
contact with many of his old friends in the 
jewelry industry. Mr. Bardel, who was 
United States consul at the Isle of Pines, 
Cuba, came to New York with his family 
to consult a specialist in regard to his eyes. 
He underwent two operations and has 
been completely relieved of his trouble. 
Early in November he received his appoint- 
ment for consul at Wilkemstradt, Curacao, 
of the Dutch West Indies, for which port 
he left with his family on Nov, 19. 

The Merchants’ Association of New 
York, of which many jewelers in the city 
are members, has completed its Year Book 
for 1919 and it is now being sent to the 
members. The book covers the year end- 
ing on April 30 and contains a list of 
members and officers of the association and 
reports of the president, secretary, chair- 
man of the members’ council and the heads 
of the various bureaus. It also includes 
the by-laws of the association, listed by 
chart, which shows the plan of the organi- 
zation. President Morgan, who makes his 
21st annual report in this book, says: 
“War work again dominated the. activities 
of the Merchants’ Association during the 
greater part of the year ending April 30, 


- 1919. When the armistice was signed in 


November, 1918, the association at once 
became active in connection with the prob- 
lems of reconstruction.” In concluding, 
President Morgan states that the associa- 
tion still continues its leadership among 
commercial organizations of the country. 
During the year just ended a larger in- 
crease in membership than during any 
previous years, except when extensive 
campaigns were conducted, was obtained. 
A total of 824 new members was added to 
the rolls and the membership is now ap- 
proaching the 6,000 mark. William C. 
Breed, chairman of the Members’ Council, 
briefly reviews the meetings of the council 
during the year, showing the assistance 
given through them in the raising of war 
relief funds. The secretary’s report was 
also very interesting and touches on many 
activities in which the association is en- 
gaged. 








Steubenville, O., will have another high- 
class jewelry store, the Greenberg Jewelry 
Co. being busily engaged in remodeling its 
property on So. 3d St., preparatory to open- 
ing a credit jewelry store. 





will hold its annual dance on New Year’s 
Eve. 

“The Follies of D. F. Briggs Co.” was 
enacted by the employees of the concern at 
a social held by the Relief Association re- 
cently, 

Harlan A. Allen and Aldro French, two 
prominent manufacturing jewelers, have an- 
nounced themselves as candidates for the 
city council, 

John H. Harmstone, instructor in the art 
of designing at the Y. M C. A., has re- 
turned from a three months’ vacation en- 
joyed in Europe. 

Steps were taken last week by a large 
number of manufacturing jewelers to form 
a “Good Government Association” which 
would work in the interest of men who 
are best fitted to hold public office in the 
city. 

The Woonsocket Chamber of Commerce 
has received a communication from an At- 
tleboro jewelry concern which desires to 
locate a branch factory in that city. A 
building with floorspace of 2,500 square feet 
is desired. The Chamber of Commerce is 
investigating the proposition. 











. 


The Webster Co. is operating its plant 
on a 13-hour-a-day business. 

Harold Nock, at one time superintendent 
of the Paye & Baker Mfg. Co.’s plant, was 
a local visitor recently. 

The announcement was made last week 
that George K. Webster had agreed to 
construct an addition to the Codding build- 
ing fot the purpose of accommodating the 
firm of LeStage Mfg. Co. 

L. E. Wise was the successful bidder for 
the Doran-Bagnall business which was sold 
by the order of the Court recently. Mr. 
Wise bought the business for his son Lin- 
wood Wise, who will form a partnership 
with several of the superintendents in the 
plant. There were six bidders for the 
business. 

Jewelry statistics show that North Attle- 
boro shops produced $4,679,000 during 1918, 
a gain of over $400,000 over the previous 
year. North Attleboro had 2,283 wage 
earners in 1918, in comparison with 2,443 in 
the previous year. The reuction is due to 
the fact that so many of the young men 
were in the service while many others were 
in war work. Attleboro’s jewelry product 
amounted to $12,101,883, a gain of about 
$800,000. North Attleboro firms paid out 
$1,889,390 in wages and the total production 
in the town reached $7,335,042, an increase 
of $750,000. Attleboro’s total production was 
$22,507,405, and the city concerns paid out 
$4,913,954 in wages. Plainville firms pro- 
duced $878,579, and the wages paid out 
were $308,670. In 10 years North Attleboro 
has made $40,000,000 worth of jewelry, 
while Attleboro has turned out $94,000,000 


worth. 
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JEWELRY 
SALESMAN 


Wanted by a well-known ring house, a high-class 
salesman to take a fine territory already estab- 
lished. Man need not be ring salesman, but it is 
essential that he be a jewelry man with experience 
in calling on the trade. This is a choice opening 
with a house of reputation, and it calls for a man 
who can get and hold the confidence of his cus- 
tomers. In making application, please give full 
details of your experience—lines ‘sold and _terri- 
tories covered. All replies held strictly confiden- 
tial and letters returned if desired. Address 


“B. C., 6749” 
Care Jewelers’ Circular 


ll John St., New York 
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is recorded of A. W. Avery, 
N. H., one of the oldest jew- 


The death 
of awry 
i e. ; 
.% . aris in partnership with 
Mr. Adler, 5 Bromfield Street, will con- 
xe the business as J. Green & Co. 
The Newton Jewelry Co., has opened 


tinu 


at 311, in 36 Bromfield Street. Mr. New- 
ton was at one time in business with Mr. 
Cohen in Lawrence. ; 

Samuel Levey, formerly traveling sales- 
man for a New York house, is now asso- 
ciated with Hershon Bros. He will cover 

England territory. 
he Adler & Green Co., has been dis- 
solved. J. Green will continue the busi- 
ness of manufacturing jewelers and dia- 
mond setters at 5 Bromfield Street. 

The master engravers’ association has 
decided to raise prices to the trade and 
the public. This is necessary as the work- 
men have asked an increase in wages. 

Miss Helene C. Hardy, daughter of E. 
E. Hardy, manager of D. C. Percival & 
Co, was married to Lieut. Frank T. 
Bohst, Oct. 15, at the Congregational 
Church, Dorchester. 

The Boston Jewelers’ Club recently re- 
ceived a letter from the Jewelers’ Vigilance 
Committee asking about its work done in 
this territory looking to the education of 
more watchmakers. 

J. Glass, formerly in partnership with 
J. M. Lansky & Co., is now associated with 
M. Colmes & Co., 512 Washington building, 
wholesale dealers in watches and jewelry. 
The firm will assume the name of Colmes 
& Glass. 

K. S. Carlstrom has opened a store at 
47 Main Street, Watertown, with watch- 
making and retail jewelry as the leading 
lines. He was with the Waltham Watch 
Company seven years; the Hamilton Com- 
pany, one and one-half years and also with 
other well known watch concerns. 

James S. Blake, of Kettell, Blake & Co., 
was the recipient of a signal honor and 
distinction last week when Palestine Tem- 
ple Mystic Shrine, Providence, R. I., made 
him an honorary member and presented 
to him a huge silver salver, suitably in- 
scribed and made by the Gorham Co. 

Harris & Lawton, Inc., has bought and 
is operating the manufacturing plant of 
the late Charles H. Jukes. All of his old 
employes remain with the new owners, and 
Andrew Bronka, formerly with F. C. Hight, 
is now associated with the concern in the 
making of fine platinum and gold diamond 
mountings. 

Henry B. Davidson, Lynn, died suddenly 
October 22, while on his way to the store. 
The cause of death was heart failure. Mr. 
Davison, who was 55 years of age, had 
been in business in Lynn several years, but 
previous to that in Springfield for 18 
months. He is survived by his widow, who 
will carry on the business, and by two 
sons, 

The Boston Jewelers’ Club has decided to 
hold its annual banquet Jan. 13th, at the 
, Copley Plaza Hotel. In accordance with 
| @ time-honored custom this is made the 
| @reat social event of the trade in Boston. 
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Invitations are to be sent to the presidents 
and other prominent members of the New 
York 24-Karat Club, Philadelphia and other 
organizations, as well as the Governor, 
Mayor and other notables. 

Formal opening of the new jewelry prem- 
ises of the Essayan Jewelry Co., Winter 
building, occurred recently. Invitations 
were sent to the public and the trade. The 
new offices are much larger and more up- 
to-date than those formerly occupied by 
the company in the Washington building, 
and the concern has branched out into the 
manufacturing and wholesale phases, Har- 
old G. Essayan being in charge. 

Harry Edward Freund, of the National 
Jewelers’ Publicity Association, was here 
recently, when he succeeded in interesting 
a large number of the leading jewelers in 
this city. He reports that the campaign 
for the $300,000 fund is meeting with most 
encouraging success, especially in New 
York, Chicago, Cleveland, Detroit, Toledo, 
and other large cities. Buffalo went “over 
the top” by 100 per cent. Boston’s record 
is also exceptionally good. 


Another new concern to open in the 
Washington building is Joseph M. Gordon, 
with whom is Harry Karp as manager. 
The latter was in the retail business in 
Lawrence for some years. They will de- 
vote themselves entirely to the wholesale 
trade with a complete line of watches, jew- 
elry and silverware. Representatives are 
being put on the road to cover New Eng- 
land territory. The address is rooms 509- 
510 Washington building, 387 Washington 
Street. 

New occupants in the premises in Wash- 
ington building formerly leased by the 
American Bank Note Co., include Harry 
Clair, diamond broker, room 511; ._M. 
Colmes & Co., manufacturing agents and 
jobbers, room 512; Samuel Aronson, Inc., 
manufacturers of high art jewelry, room 
516, and the Hanover Jewelry Co., room 
515. B. Rossman and S. Malkiel are in 
charge of the wholesale department. The 
factory is at 104 Hanover Street, where M. 
W. Levi and H. Levowitch are in charge 
of affairs. 

William H. Kehew, 24 North Street, 
Salem, observed the 90th anniversary of 
his birth on October 31. He was the re- 
<ipient of many congratulations from all 
around, He is a native of Salem and 
learned watch making in Boston. For 60 
years he was engaged in the jewelry busi- 
ness in Salem. In 1849 he made from an 
old-fashioned copper cent an escapement 
wheel for the first electric clock put in 
commission in this country. The clock 
was the invention of Prof. Moses G. Far- 
mer, a famous inventor and electrician who 
died May 25, 1894. 

The firm of Adler & Green, 5 Bromfield 
St., has been dissolved. Louis H. Adler 
l.as opened a spacious manufacturing plant 
at 516 Washington building, machinery on 
a large scale being installed, which will 
enable Mr. Adler to carry on business as 
a manufacturing jeweler, diamond setting 
and repair work. The plant quarters, 
among the largest in the building, have 
been thoroughly repainted and renovated, 
providing Mr. Adler, who will trade under 
the name of Louis H. Adler & Co., with 
most commodious premises. Myer Adler, 
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formerly with the Hanover Jewelry Co., 
will be associated with the Adler Company 
as manager, while Mr. Louis Adler will 
cover Massachusetts, Fine gold and plati- 
num work will be the company’s specialty. 

Classes in watchmaking for 1919-20, con- 
ducted by the New England Watchmakers’ 
Club, Franklin Union building, opened Nov. 
5. Students must be qualified in balance 
and hair-spring trueing and escapement 
matching to enter the timing and adjusting 
class, Movements and material required 
by the classes are loaned to the club by 
the Waltham Watch Co., but: all tools ex- 
cept lathe and fixtures must’ be furnished 
by each student. Joseph Emanuels, the 
secretary, in announcing the opening says: 
“a most serious problem, both for the em- 
ployer and employee, is the present and 
growing lack of competent watch repairers. 
The remedy for this condition can only 
come from an earnest co-operation of the 
employer and the workman, one that the 
club presents to the trade.” 

Patrick J. Gaudreau, before the war 
traveling salesman for David Nemser & 
Co., has returned from service in France 
with the American Army, with the rank of 
major. This is the highest commission 
secured by a Boston jeweler and reflects 
greatest credit upon the trade in this city. 
Entering Plattsburg immediately upon the 
declaration of war, Mr. Gaudreau complet- 
ed his training in due course and went 
across with the rank of lieutenant. He 
was assigned to the ordnance department 
and had charge of the technical department 
of his corps, Being highly conversant with 
the French language, Major Gaudreau was 
detailed as escort and interpreter when- 
ever Foch or Petain or other French gen- 
erals visited his sector of the American 
front. Marshal Petain, after inspecting the 
Mehun Ordnance Repair Shops on April 7, 
1919, at which Major Gaudreau acted as 
aide-de-camp, paid the following tribute: 
“If the Germans had had a chance to see 
this work before the armistice they would 
have asked for it much sooner because they: 
would have had the conviction that Amer--. 
ica would go on until their (the Germans): 
complete crushing. 
colonel, his staff and every working man, 
for the splendid work they have done.” 








The question whether one who has un- 
dertaken to supply goods to another is pro- 
tected by a provision in the contract, sus- 
pending or excusing performance in certain 
contingencies, where war conditions have 
cut short his supply of raw material, was 
considered in the Maryland case of David- 
son Chemical Co. v. Baugh Chemital Co. 
104 Atl. 404, annotated in 3 A.L.R. 1, which 
holds that one who has contracted ‘to sell 
a specific number of tons of acid to be 
manufactured from pyrites, which he in- 
tended to import under carriage contracts 
with carriers, makes sufficient effort to se- 
cure the pyrites, in case of the breaking out 
of war, to relieve himself from the liability 
under a war clause of his contract, if he 
repeatedly attempts to induce the carriers 
to comply with their contracts and unsuc- 
cessfully endeavors to purchase domestic 
pyrites, authough he does not institute 
legal proceedings to compel the carriers 
to perform their contracts. 


I congratulate the- 
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The increasing demand for the 


SANGAMO SPECIAL 
and 
BUNN SPECIAL 


movements is the best evidence that 
railroad men everywhere are insisting 
on getting watches adjusted to 


SIX POSITIONS 


—an exclusive feature of the 
ILLINOIS-SPRINGFIELD WATCHES 
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Chicago Notes. 





R. D. Worrell, retail jeweler of Mexico, 
Mo., was recently a visitor in the city. 

C. P. Dungan, of the International Silver 
Co., has returned from an out of town busi- 

trip. 

"fetes Stouffer, of the J. H. Stouffer 
Co., has just completed a successful middle 
western trip. 

J. B. Johnson, retail jeweler of Villa 
Grove, Ill, has returned home after a short 
trip to this city. 

Hugh King, of the H. E. King Sales Co., 
left Saturday for a three weeks business 
trip to Pacific Coast. 

George Weidig. manager of the Chicago 
branch of Joseph Fahys & Co., has returned 
from an eastern trip. 

Miss Garber, proprietor of the Wabash 
Jewelry Store, Wabash, Ind., was a visitor 
to Chicago last week. 

‘T. N. Sherwood, of the Bassett Jewelry 
Co., has returned to the Chicago office after 
a successful road trip. 

R. G. Winter, of R. G. Winter Jewelry 
Co., Minneapolis, spent several days here 
last week on business. 

C. D. Laner, of the Sterling Glass Co., 
Cincinnati, spent a few days here last week 
in the interest of his firm. 

Miss Bess McCord, buyer for Tony Lee, 
retail jeweler of Sioux Falls, S. D., was in 
the city on business this week. 

Joe Goldstone, of the Blaner-Goldstone 
Co., returned last week from a business 
trip to Kansas City and St. Louis. 

Chris Danielson, retail jeweler of Spring- 
field, Ill, has returned home after placing 
orders for merchandise in this market. 

Jay G. Lewis, of Manchester, Ia., was in 
the city recently to purchase holiday stock 
for his jewelry store in Manchester, Ia. 

F, S. Kennedy, of Kennedy & Brenne- 
man, Estherville, Ia. bought merchandise 
among the jobbing houses here last week. 

H. W. Bowen, who conducts a jewelry 
store in Goshen, Ind., bought some addi- 
tional holiday merchandise here last week. 

V. M. Spurgeon, retail jeweler of Seaside, 
Ore., was in: the city recently with glow- 
ing reports about holiday business in the 
west, ae 

J. L. Betts, retail jeweler of Chesterton, 
Ind., has the sympathy of the trade in the 
loss of his two-year old daughter, which 
occurred recently. 

Ernest Block, of Louis Stern, Co., Provi- 
dence, left Chicago last week for his west- 
ern trip and will be away until about the 
middle of January. 


John E. Fawsett, formerly with L. C. 
Tallman, Ames, Ia., spent several days here 
recently buying stock for a new store which 
he is opening at Clarion, Ia. 

Mr. and Mrs. H. O. Thomas are visiting 
their son, who lives in Englewood a south- 
ern residence district of the city. Mr. 
Thomas conducts a large jewelry establish- 
ment in Hampton, Ia. 

Fred. G. Thearle, of C. H. Knights- 
Thearle Co., returned last week from a 
trip of several weeks to California where 
he visited relatives and looked after his 
business interests there. 

A. S. Shultz, retail jeweler of Water, 
Ill., spent several days in the city on busi- 
ness during the week, as did Otto Kell, 
Salem, Ill. Louis J. Yeoman, of Wauke- 
gan, Ill, spent one day in the city. 

J. T. Delzell, who is in the retail jewelry 
business at Husey, Mich., was making the 
rounds of the jobbing houses here this 
week, as was Laubach, retail jeweler of 
Philadelphia, Pa., The latter declares trade 
in the east fully up to the standard being 
maintained in the west. 

Mr. and Mrs. C. E. Hodges, Kokomo, 
Ind., passed through Chicago last week on 
the way to California, where they will make 
an extended stay in the hope of benefiting 
the health of Mrs. Hodges. Mr. Hodges is 
a member of the firm of Hodges & Vent, 
retail jewelers of Kokomo, Ind. 

State Street jewelers are said to have 
shed glistening tears last week when the 
southwest corner of Jackson Boulevard and 
State Street was sold by the Leiter Estate 
to a large clothing house. Repeated efforts 
have been made by certain jewelry interests 
to secure this corner, which is regarded as 
one of the finest in the city for the purposes 
of retail trade. Spaulding & Co., now lo- 
cated in Michigan Avenue, were located 
on the corner for many years. 

The partnership formerly existing be- 
tween B. Braude and J. Saltzberg, of Braude 
& Saltzberg, wholesale jewelers at 19 
S. Wells St., was dissolved by mutual con- 
sent on Nov. 21. The business of the part- 
nership. will hcreafter be carried on by 
Benjamin Braude, under the new firm name 
of Braude & Co. Mr. Braude has assumed 
the payment of all debts and liabilities and 
has purchased the entire interest in all of 
the assets of Mri, Saltzberg. No money has 
been withdrawn, from the funds or capital 
of the business. 

James Driscoll, wanted in connection 
with the $200,000 robbery of the Heller- 
Rose Co., in the Marshall Field Annex 


Building two years ago, has jumped his 
bond of $145,000, said to be the largest bond 
ever forfeited in the history of the local 
courts. Richard Curran, of Chicago, is the 
mourning bondsman. He has™been given 
thirty days by Judge Wells M. Cook in 
which to produce Driscoll. 


seem probable that the last-minute search 


‘ I 





As : Driscolf . 
skipped more than a year ago, it does not . 


will discover him. Mr. Curran stands to | 


lose a $400,000 apartment building which he 
scheduled. ‘ 
Bach & Co. Room 301, 
building, lost about $1,500 worth of 
watches Nov. 12 as the result of a bold 
jewelry theft. 
ing on the city trade he had occasion to 
visit his office and left his car with sample 


Heyworth . 


While I. M. Bach was call- | 


cases standing in front of the Heyworth , 


building, where four policemen watch the 
traffic and thousands of pedestfians are 
constantly passing. Immediately after he 
sent a boy down to watch the car. As far 
as the boy knows, nothing happened after 
he arrived, but when Bach came down one 
sample case was gone. The case con- 
tained 83 complete watches and 140 filled 
and gold cases. The following day Bach 
was asked to come to the Chicago Ave. po- 
lice station and here he identified and recov- 
ered the case and trays and 130 watch 
cases; all complete watches and 10 cases 
were missing, including only one gold 
case. It was evident the thief did not 
know the value of gold cases. The sample 
case containing the watches was found by 
an employe of the Essenkay Products Co. 
in the alley back of their factory at 222 
Superior St. 








The Swiss Jewelers, now located at 1125 
3d St., in the Savoy Theatre building, have 


moved to 1165 4th St. San Diego, Cal. : 


L. E. Anselme, proprietor of the firm is 
not a stranger in San Diego, having been 
here for the last 12 years. Mr. Anselme 
learned his trade from his father in the old 
country and worked in the largest factories 
and the best jewelry stores abroad and in 
the United States. He started in «business 
six years ago on a small scale as a watch 
repairer for the trade in a small office in 
the Shefton block. A few months later he 
opened a small store at 306 C St. then 
moved a year later to his present location 
on 3d St., occuping at the time one store. 
A year later he added another store. The 
new store on 4th St. is better and larger 
and is thé fifth one established by Mr. 
Anselme in the past six years. 
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Verithin and Wrist 


WATCHES 


When you give—at Christmas—a watch from the 
shops of Gruen Guild craftsmen, you have given 
the finest modern example of watchmaking art 


In America, at Cincinnati, Ohio—and in Switzer- 
land, at Madre-Biel—are the most unique shops for 
watchmaking in the world. 

Unique in that they represent a revolutionary idea 
in watch craftsmanship. 

Although America produces the best watchmaking 
machinery of any country, the finest watch craits- 
men are the Swiss 

Under the old way, a few Swiss watchmakers were 
brought to America to train American workmen in 


In America, at the picturesque Guild workshop on 
Time Hill, the movements are inserted and given 
final adjustments. From here the Gruen Guild 
products are sold through 1200 jeweler agencies, the 
best in each locality. 

The Gruen Guild Workshop at Time Hill is a real 
service workshop, where standardized duplicate re- 
pair parts are always on hand for prompt delivery, 
to any jeweler in America. 

Thus does Gruen Guild Watchmaking give you 
the finest modern examples of American and 


a 


December 13 1919 

















that part of watchmaking which machines can’t do. Swiss watchmaking skill with complete standardized 
Under the Gruen Guild way, American machines _ service behind it. 
are taken to the Swiss craftsmen. Write for Gruen Guild Exhibit 
There these master craftsmen—sons of the sons of . : . 
world famous watchmakers—work with the most A book of etchings and Photographic Plates showing 
modern American machinery according to America’s Gruen ce lor aoe: and women, will be sent if 
principles of standardization. And then they do YOU 4fe sincerely interested 
what no machine ‘can do—expertly finish by Ra d Gruen Verithins : 
and adjust each movement to that Precision accu Oe ll 
racy which really makes a fine watch. Dietrich Gruens . ” 


GRUEN WATCHMAKERS GUILD, Time Hill, Department A, Cincinnati, O. 
Makers of the Famous Gruen Watches since 1874 
Canadian branch, Toronto, Canada . 


$ 53 S0 to $250 00 
60.00 “ 250.00 


A—The Gruen Verithin. Plain or deco- 
rated case. Solid gold, $80 to $250 
Gold filled, $53.50 and up 

movement, 7 
B—Th« new Louis XIV style. Solid gold D—The new Gruen Rectangular Wrist 


$110 to $250. Gold filled, $60 and up , Ww = Silver $50 and up; gold $85 
and up 


C—No. 2841. Rectangular shape. All 
platinum, set with AA1 diamonds. 
Gruen Precision 18-jewel rectangular 

$875 


Exact reproduction of the Gruen Watchmakers 
Guild “Service Workshops” om Time Gill, 
Cincinnati, where duplicate standardized parts 
ere always on 
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This ad out December 11th. 


GRUEN 


Another of the color advertisements of the 
Gruen Saturday Evening Post campaign 
appearing every four weeks. 


GRUEN WATCHMAKERS’ GUILD 


TIME HILL, CINCINNATI, 0. 
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Thieves recently threw a rock through 
one of the plate glass windows at the Na- 
tional Furniture Co.’s_ store and escaped 
a tray of small diamonds, valued at 
$400, and six watches valued at $200. One 
of the watches was found later by a patrol- 


with 


‘, an alley a short distance from the 
a ag The: ait of the loot has not been 
recovered, nor has any trace of the thieves 
been found. ; 

A recent attempt to steal display mer- 
chandise from the window of the Noisom 
jewelry store, South Bend, Ind., was un- 
doubtedly prevented by the timely arrival 
of two patrolmen in that vicinity. A rec- 
tangular cut about six inches long and 
four inches wide had been made in the 
glass with a diamond cutter, but the ap- 
pearance of the police prevented the thief 
from pushing in the glass and obtaining 
several valuable watches and rings. 

Professional burglars cut the big plate 
glass window of the Fletcher M. Noe 
jewelry store in this city and obtained 
jewelry valued at more than $200. They 
used a glass cutter and scored deep into 
the glass before breaking the hole. The 
instant that the glass was broken the alarm 
at the American District Telegraph office 
was sounded and special officers on motor- 
cycles rushed to the store. The thieves 
escaped with several silver mesh _ bags, 
cameo pins and watches. 

Window tappers recently robbed the W. 
H. Parmenter jewelry store in Mishawaka, 
Ind., of about $600 worth of watches and 
stick pins. The robbers cut a hole in the 
plate glass window about 15 inches in dia- 
meter with a diamond cutter and knocked 
the piece out. It is believed that the rob- 
bery was committed by a local gang of 
thieves from Mishawaka and South Bend. 
The Parmenter store was robbed of about 
$600 worth of d'amonds about 18 months 


ago. It is renorted that this store has 
been robbed five times under different 
ownerships. 





Evansville, Ind. 


T. C. Basye, retail jeweler of Rockport, 
Ind., has been called to Madison, Wis., by 
the illness of a relative. 

J. M. Boner, Main St. jeweler, is building 
a new home here, which will be com- 
pleted within a few weeks. 

Ben Kruckemever, of Kruckemeyer & 
Cohn, retail jewelers of 427 Main St., took 
an active part in the Fall ceremonial of the 
Scottish Rite Masons which was held here 
Nov. 18 to 20. 

Carl Stocking, who operates a retail 
jewelry store on Division St., this city, was 
at Rocknort, Ind., a few days ago visiting 
his brother John Stocking, who owns a 
pearl buttcn factory in that city. 

Hovey H. Tislow, well known retail 
jeweler of Petersburg, Ind., was a business 
visitor in Evansville afew days ago, hav- 
ing been accompanied here by his wife. 
Mr. Tislow’s daughter recently entered a 

large music school at Boston. Mass. 
| Incorporation articles of the Peerless Ov- 
_ Co, were filed in the county recorder’s 
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office here a few days ago. The company 
is capitalized at $25,000 and is engaged in 
the optical business in Evansville. The in- 
corporators are Samuel T. Heston, George 
Ridgway and Frank Dailey, all of this city. 

Oliver Artes, connected with a large 
watchcase company of Chicago and asso- 
ciated with his brothers, Charles and Wil- 
liam Artes in the Charles F. Artes Co., Inc., 
of 321 Main St., will be here during the 
holidays to visit relatives and friends. He 
will be accompanied by his wife and child. 

Chris. Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers of this 
city, is making his last trip through the 
southern States before the Christmas holi- 
days. He is meeting with fine success and 
has written his friends here that his busi- 
ness for the present year has broken all 
records. 


John Rholander, who for many years 
owned and managed a retail jewelry store 
on Main St., this city, returned from St. 
Louis a few days ago where he submitted 
to an operation. He is improving slowly, 
but is able to get around some. Mr, Rho- 
lander has been in failing health for the 
past vear or two. 

C. F. Underwood and E. M. Ward, who 
were formerly with the. house of Charles 
M. Artes, Inc., have opened up a trade 
shop under the style of the Crescent Watch 
Co. as watchmakers and engravers to the 
trade, at 318 Mercantile Bank building, 
this city. They will do watch repairing of 
all kinds as well as engraving. 

Local retail jewelers enjoyed a big sale 
of Scottish Rite and Shrine jewelry a few 
days°ago. The Scottish Rite lodges here 
took in a class of nearly 200 candidates on 
Nov. 18, 19 and 20, and on the 21, the 
Shrine took in a class of 217, On Dec. 4, 
the Shrine will initiate another class here 
and the patrol of Hadi Temple of this city, 
will be assisted in the work by the Shrine 
at East St. Louis, II. 

Local jewelers report that farmers are 
taking to diamonds and are better custom- 
ers now than city people. During the past 
six months the jewelers of Evansville have 
sold many diamonds to the farmers living 
in southern Indiana, southern Illinois and 
western and northern Kentucky. The sales 
have run into thousands of dollars, the deal- 
ers here report, and they are anticipating 
a big sale on diamonds during the coming 
holidays. 

The workers in the various pearl button 
factories at Rockport, Ind., held a get-to- 
gether meeting and social gathering at 


Rockport on the night of Nov. 17, and a . 


most delightful time was reported. There 
was music and refreshments and one of the 
features of the evening was an address by 
A. G. Eltonhead, of Evansville. The button 
workers of Rockport recently perfected an 
organization and will have regular meetings 
from this time on. 

A few nights ago burglars entered the 
home of Arthur Bitterman, vice-president 
of A. Bitterman & Son. wholesale jewelers 
of this city, at 122 Hopkins Ave., and stole 
silverware and jewelry te™the value of 
about $1,500. The theft was committed 
while Mr. Bitterman and members of his 
family were away from home. The bure- 
lary was reported to the nolice and although 
a reward was offered for the arrest and 
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conviction of the thieves, no arrests have 
been made up to this time, although the 
officers worked on several clues. Mr. Bit- 
terman is of the opinion that the job was 
committed by professionals. 

With the coming of cold weather, oper- 
ations will cease in practically all of the 
mussel camps along the lower Ohio, Wa- 
bash and White Rivers. The past season 
has been a mighty busy one and the oper- 
ations’ have been on a larger scale than ever 
before. Mussel shells are selling for the 
highest price on record and it is expected 
that the prices will go even higher than 
they now are. There have been several 
additions built to the large pearl button fac- 
tories in southern Indiana towns and cities 
during the past year and new factory build- 
ings have been erected. A new pearl but- 
ton factory has been planned at New Har- 
mony, Ind., located on the Wabash River, a 
few miles west of Evansville. 





Canada Notes 





C. R. Ford has purchased the jewelry 
business of Thomas Lailey. 

Munns & Co., of Shaunavon, Sask., have 
sold out to T. J. Bucknell. 

W. K. Hutchinson, jeweler of Belwoods, 
Ont., has discontinued business. 

A. L. Pommier, jeweler of Riviere Desert, 
Que., is succeeded by J. C. Nadon. 

A. N. Doret & Co., manufacturing jewel- 
ers of Toronto, have sold their business to 
Ryrie Bros., Ltd. 

The Butler-Jobin Optical Co., Ltd., of 
Montreal, has’ been incorporated with an 
authorized capital of, $100,000. 

The Goldstein Jewetry Mfg. Co., Ltd., 
cf Toronto, has been incorporated with 
$150,000 authorized capital. The provisional 
directors are Bernard Goldstein, Rose J. 
Goldstein and George A. Harrison. 

Charles Gassert and Thomas McCarty, 
who were convicted of stealing jewelry 
from Brill’s jewelry store, 87 Queen St. W., 
Toronto, were sentenced on Nov. 12. Gas- 
sert to two years’ and McCarty to one 
year’s imprisonment. 

The Stromberg Time Recorder Co. Ltd., 
of Toronto, Can., has been incorporated to 
manufacture and deal in electric and other 
time recorders, with $40,000 capital. Clar- 
ence W. A. Woodburne, John M. Poorman 
and Charles E. Lewis are provisional direc- 
tors. 

On Nov. 24, the jewelry store of J. W. 
Myles, Cobalt, Ont., was broken into by 
smashing the window and a number of 
watches, brooches and rings, to the value of 
$400 stolen. A fire was in progress at the 
time and the burglars took advantage of the 
excitement prevailing, which diverted at- 
tention from their operations. The police 
have been unable to make any arrest in 
connection with the robbery. 

‘The Montreal firm of Henry Birks & 
Sons, have arranged to take over in April 
next the business of the old jewelry firm of 
M. S. Brown & Co., of Halifax, N. S., the 
leading jewelry house of the Maritime 
Provinces, founded in 1840. They have 
bought a handsome block on Barrington 
St., for a new store. This will give Birks 
& Sons a chain of fine stores in the prin- 
cipal Canadian cities from Halifax to Van- 
couver. 
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rick Fragner, a manufacturing 

Bas has opened a new establishment at 
o. 8th St. 

ge Bom Hammersmith, a diamond set- 

ter of 726 Sansom St., was notified re- 


f the death of a brother. 
er d en Wallen, brother of Louis Wal- 


lexa c 
an manufacturing jeweler of 713 San- 
som St, died Sept. 28 at his home, 308 
Green St. 


A. H. Groth, formerly established at 51st 
Street and Woodland Avenue, West Phila- 
St. and Woodland Ave., West Phila- 
So. 7th St. . 

Joseph Wiseman, who was formerly with 
the Crescent Jewelers, 731 Sansom St, 
has joined his father, I. Wiseman, a retail- 
er of 1600 Ridge Ave. 

Alexander Haley, employed for a num- 
ber of years as a jeweler by George Ss 
Rublack of 710 Sansom St., died re- 
cently at his home on Woodland Ave. 

W. Wilmot, a retail jeweler of Haddon- 
field, N. J., has sold his present place of 
‘business and expects to move within a 
short time to new quarters on the King’s 
Highway. 

Charles Schaefer, a retail jeweler of 3135 
N. Broad St., has returned from Ocean 
City, N. J.. where he spent the Summer 
in the employ of H. H. Lake, a Boardwalk 
jeweler at the shore resort. 

Having disposed of his store, stock, fix- 
tures and good will to his son, C. H. 
White, Frank White, for 45 years a retail 
jeweler of Weatherly, Pa., accompanied the 
younger man to the city recently to assist 
‘him in laying in his Fall stock of goods. 

M. E. Gordon, of the firm of Aisenstein 
& Gordon, 712 Sansom St., has returned 
‘from the Zionist convention held recently 
in Chicago. Among the many jewelers at 

‘the convention Mr. Gordon remarked J. 
H. Luxemburg, Indiana, Pa., as another 
‘Pennsylvanian in attendance. 

Nathan Simon, formerly of 135 S. 13th 
St, recently opened a new and_ very 
‘beautiful diamond and jewelry shop at 
1510 Chestnut St. The fixtures in the 
new store are exceedingly beautiful and 
‘in harmony with the high character of the 
artistic diamond jewelry carried, to which 
they form a fitting background. 

Abraham Brody, 55 years old, and for 
more than 20 years widely known in the 
jewelry business, died recently at his home. 
‘Mr. Brody conducted a jewelry store at 
532 So. 2nd St. for about 20 years. 
During that period he has also been em- 
ployed as a watchmaker at Wanamaker’s. 
Death was said to be due to a nervous 
breakdown, the result of overwork. 

S. Liberman, one-time jeweler of Phila- 
delphia and later a Utah farmer, as re- 
‘lated several weeks ago in THE JEWELERS’ 
CIRCULAR, has finally reconnected in this 
city in his old line. Mr. Liberman was 
originally reported as looking around for 
a location. He has found it at 730 San- 
‘som St., and has also found a partner in 
a nephew, Samuel Lashof, and the new firm 
is known as Liberman & Lashof. 

The driver of a delivery motor car of 
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J. E. Caldwell & Co., jewelers, Chestnut 
and Juniper Sts., was attacked recently 
by two men who, after beating him, es- 
caped. D. J. Runge, 440 No. Orianna 
St., the driver, said that as he was 
turning into Irving St. on Juniper, two 
men jumped on the running board. One 
hit him with his fist and the other with 
some hard implement, inflicting scalp 
wounds, They ran away immediately with- 
out making an attempt at robbery. He is 
at a loss to account for the attack, which 
is under investigation by Detective Mc- 
Devitt, of the 15th and Locust Sts. 
station house. 


One of the most improved buildings on 
the north side of Sansom St. will be 
that at 719, which is at present under- 
going extensive alteraticns. It was pur- 
chased recently by M. Rosnov, a material 
man who is at present located at 3rd and 
Lombard Sts., but who will move into 
the first floor front of the Sansom St. 
structure when the alterations are com- 
pleted. The changes in the building, which 
has been torn out in front from cellar to 
garret, has resulted in numerous changes 
among the tenants within. Paul Dreer, a 
lapidist, who formerly occupied the first 
front, has changed to the third floor back. 
back, while John G. Bechtel, an enameler, 
who formerly occupied the second floor 
front has changed to the third floor back. 
W. T. Schwank, a manufacturing jeweler, 
who had occupied the first floor rear, has 
left the building altogether and opened up 
new quarters on Walnut Street west of 
8th St. 

The oldest material house in Philadel- 
phia, that of Richard M. Cooper & Son, 
has been dispossessed of its present head- 
quarters at 713 Sansom St., and must 
seek a new location by the first of the year. 
The building has been purchased by Mast- 
baum Bros. & Fleischer, real estate agents, 
for Samuel Lieberman and Samuel Lesher, 
who will establish a new material house at 
that location. Lieberman, it will be remem- 
bered, is an old Philadelphia jewelry man 
who severed his business relations in this 
city some seven years ago and went to 
Utah to establish a pig farm. He re- 
turned several months ago and entered 
partnership with his nephew under the firm 
name of Lieberman & Lesher. The price 
paid for the building at 713 Sansom St. 
has not been made public. It is thought to 
be in excess of $40,000. Lieberman & 
Lesher plan to use the entire first floor and 
the second floor front. The latter will be 
for storage. The sale of the building, one 
of many changes which has been marked 
along Sansom St. in the past month, 
will dispossess another tenant as well as the 
Cooper material house. Louis Wallen, a 
manufacturing jeweler and diamond set- 
ter on the second floor, has also received 
notice that he must vacate on. Jan. 1. 
There are a number of other firms in the 
building which have received no notice as 
yet. As they only have monthly leases, 
however, the silence is not regarded as 
promising. December 1 will be sufficient 
time to notify them to leave. Cooper and 
Wallen had yearly leases. John S. S. 
Cooper, present proprietor of the Cooper 
firm, has at present made no plans for the 
future. 
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Retail jewelers of this city are warned by 
the local police to be careful during the 
holiday period in dealing with strangers 
offering money orders in payment for mer- 
chandise as money order robberies have 
been reported by Government authorities. 

Jewelers are urging shoppers to do their 
Christmas buying early. The Consumers’ 
League has conducted such a campaign here 
for many years. Most of the jewelry stores 
have made arrangements for properly tak- 
ing care of the rush and some of the 
students in the local colleges will be given 
an opportunity to earn money. 

It was with a great deal of interest that 
it was announced the printers’ strike in 
New York had been settled. Many of the 
jewelers here expressed regret at being 
without THe Jewevers’ Crrcutar, feeling 
they said, that they were out of touch of 
the jewelry situation, because of the non- 
appearance of the journal, during the 
period of the strike, 

An accident at the power plant of the 
Duquesne Light Co., threw the business 
district of the city into utter darkness last 
Wednesday, most of the jewelry concerns 
being without light from around 2 P. M., 
until closing time. This has brought up 
the subject of proper lighting in establish- 
ments. Some have only electric light. It 
is believed advisable to have gas also, be- 
cause the accident gave thieves an oppor- 
tunity to reap a harvest. 

Much satisfaction was expressed in this 
city, because of the announcement that 
Frank Perkins, alias “Frank Pearson,” 
wanted for passing about 150 checks in ail 
parts of the country, has been arrested. He 
used the name of the Troy Laundry Ma- 
chine Co., of Chicago, for carrying on his 
fraudulent schemes. Several checks were 
cashed in Pittsburgh. Now that the busy 
season is approaching, jewelers say it be- 
hooves all to be careful as to whose checks 
are cashed. Unless persons are identified 
and are known to be trustworthy, accept- 
ance, it is held, should be refused. 

The Peoria, Ill., Horological School is a 
new addition to the city’s educational in- 
stitutions. It was opened recently in the 
upper floors of the building occupied by 
the Peoria Jewelry Co., 331 Main St., and 
the school now has 25 students of whom a 
dozen or more are returned soldiers and 
one young man recently discharged from 
the Navy. The school proposes to teach 
practical watchmaking, jewelry work and 
engraving, permitting students far enough 
advanced to do practical work for the Pe- 
oria Engraving Co.’s customers, under 
careful inspection of the instructors. It is 
proposed on Jan. 1, 1920 to take over the 
entire third floor of the building at 331 
Main St. for the use of the school and the : 
management declares its intention to equip 
the institution to take care of 150 students. 
C. R. Hart is head of the watch depart- 
ment and Gustave Van Erp is in charge of 
the engraving department. Fred. J. Bahmi ' 
is in charge of the jewelry work depart- 
ment. 
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- ‘Higgins has started in business as 

tc aeanete for himself at 101 Sabin St. 
w The India Ivory Co. has removed from 
128 N. Main St. to larger quarters at 283 


Thurber’s Ave. 
A mortgage ; 
tate of George Briggs has been 
by the Mechanics’ Savings Bank. 
M. Lowe & Co. is the style of a new 
manufacturing jewelry concern that has 
started in business at 309 Eddy St. 

Lorgnette, Inc., has resumed business at 
143 Summer St. under the management of 
C, St. Pierre, president and secretary. 
George T. Reynolds & Son have suc- 
ceeded Reynolds & Remington, dealers in 
welers’ machinery, 54 Friendship St. 
Florence M. Pepper has been appointed 
by the Municipal Court as administratrix 
of the estate of the late George W. Pepper, 

bond of $1,500. 
—* Jewelers’ Product Corp., 92 West- 
field St. is being conducted by Adolph 
Bulova, according to his statement filed at 
the city clerk’s office. 

A mortgage for $3,000 on real estate of 
William P. Pearson in Cranston has been 
discharged by the’ Swedish Workingmen’s 

ssociation. 

The trade name registration of the Lib- 
erty Jewelry Mfg. Co., 33 Eddy St., has 
been cancelled, according to information 
filed at the city clerk’s office. 

The National Mfg. & Electroplating Co., 
16 Calender St. is being conducted by 
A. P. Reynolds. according to his statement 
filed with the city clerk’s office. 

About Nov. 1 the A. B. Mfg. Co., 117 
Point St., will move to new quarters at 183 
Eddy St., where a larger factory and bet- 
ter equipment will be obtained. 

The A. B. Mfg. Co. has removed its 
plant from 117 Point St. to larger quar- 
ters at 183 Eddy St., where they expect to 
be settled by the first of another month. 

Frank E. Jacobus has accepted a position 
with the John T. Moran Mfg. Co., of this 
‘city, and will represent that concern in the 

south. He was formerly with the Gor- 
‘ham Co. 
‘ According to the inventory of the es- 
‘tate of the late Frank Cutter, of A. Holt & 
Co,. filed with the Municipal Court in this 
City, the personal Prgperty amounts to 
$39,151.95. 

William F. Almy, of William F. Almy 
Co., refiners, has the sympathy of the trade 
in the recent death of his mother in 
Brookline, Mass. She was 87 years of age 
and widow of William C. Almy, a former 
manufacturing jeweler of this city. 

A. C. Messler Co. has adopted the novel 
method of meeting the shortage of help by 
employing women for certain hours each 
day. One shift works from 7 to 12 morn- 
ings and another from 1 to 6 afternoons. 


The Gorham Mfg. Co. has completed a 
handsome bronze memorial tablet which 
was dedicated at the First Baptist Church, 
‘at Pawtucket, on Oct. 8. It has been on 
exhibition in the window of Alden R. 
‘Vaughan & Co. 


for $15,000 against real es- 
discharged 


je 


va. Lea 
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Charles Silverman et al has transferred 
to George F. Berkander, a tract of land 
and buildings at Broad St. and Lexington 
Ave.; also four lots and improvements on 
the south side of Lexington Ave., ad- 
joining, 

At the annual meeting of the Anawan 
Club recently, George S. Baker was 
elected president; William A. Schofield 
was chosen secretary and Edward B. 
Hough a director. 

Alexander M. Chadbourne, formerly of 
the Lorgnette, Inc., has started in the busi- 
ness of manufacturing optical goods and 
novelties, with lorgnettes as specialties, as 


the Chadbourne Optical Co, at 82 
Plenty St. 
James M. Lowe, of Lakewood, and 


Ovilla J. Lassiserais and Albert J. Lemrise 
of this city, have filed statements at the 
city clerk’s office that they are the proprie- 
tors of J. M. Lowe & Co., manufacturing 
jewelers, 309 Eddy St. 

Kleiner, Orphin & Bleder Co., 99 Stewart 
St., this city, have filed a certificate of 
registration at the Secretary of State’s 
office of a trade mark, the essential feature 
of which consists of the arbitrary use of 
the letters K O B in a circular form. 

T. Dawson Brown, with Wolcott Mfg. 
Co., who acted as regimental adjutant of 
the 66th Artillery, C. A. C., on the other 
side during the service of that command, 
was unanimously elected president of the 
Veteran Association that was organized in 
this city recently. 

The M. & B. Mfg. Co., to be located in 
this city with a capital stock of $25,000 for 
the manufacture of jewelry and novelties, 
has been granted a charter under the laws 
of Rhode Island. The incorporators are 
Charles F. Mauro and George H. Ray- 
mond, of this city, and Richard D. Fenner, 

. of Cranston. 


Edgar C. Lakey, superintendent for B. A. 
Ballou & Co., Inc., 61 Peck St., made a 
repert to the police recently in which he 
stated that a traveling bag containing 
jewelers’ findings and supplies, was stolen 
from his automobile while it was standing 
in front of the Ostby & Barton building on 
Richmond St. 


Frank Radigan, 68 years of age, of 97 
Potter Ave. while returning from his 
work at the Gorham Mfg. Co.’s plant in 
Elmwood at 5:30 o’clock recently, dropped 
dead on Oxford St. A medical examiner 
pronounced death due to heart failure. He 
had been employed at the Gorham plant for 
a number of years. | 

Among the members of the Guard of 

‘Honor to Cardinal Mercier, of Belgium, 
during his visit to this city recently were 
Governor R. Livingston Beeckman, Col. 
Harry Cutler, Col. H. Anthony Dyer, 
Arthur Henius, Henry D. Sharpe, Jerome 
M. Fitz Gerald, Walter R. Callender, 
Michael J. Houlihan and William A. Viall. 

Charles Kleiner, Horace C: Orpin and 
Emil Bieder, of this city, have filed articles 
of association and‘ received a charter from 
Secretary of State Parker, incorporating 
the Kleiner, Orpin & Bieder Co., to con- 
duct a wholesale and retail jewelry busi- 
ness in this city, succeeding the copartner- 
ship of Kleiner Co., 36 Garnet St. The 
capital stock is authorized at $10,000. 
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A quiet wedding took place recently at 
the home of Mr. and Mrs, Arthur Henius 
on Reservoir Ave., when their daughter, 
Miss Muriel Henius, was united in mar- 
riage to Alfred Buckley, Jr., by Rev. 
Henry Bassett, rector of the Church of 
the Redeemer. The bride was attended by 
Miss Virginia Hough as maid of honor 
and Irving Buckley attended his brother as 
best man. 

Arnold C. Messler, of Pawtucket; Will- 
iam F. Almy, of Cranston, and D. Brad- 
ford Perkins, of this city, are the incor- 
porators of the Pace Sharpener Corpora- 
tion of this city, which received a charter 
from Secretary of State Parker recently 
under the laws of Rhode Island. The 
business is capitalized at $100,000 to manu- 
facture sharpening tools of various de- 
scriptions. 

Frank A. Fitzpatrick, for a number of 
year previous to his retirement from in- 
door work about five years ago, was fore- 
man for the former manufacturing jewelry 
concern of Crossin & Co., died a short 
time ago at St. Joseph’s Hospital this city 
following an operation for chronic ulcers 
of the stomach. He leaves a widow and 
little daughter. His- mother, one sister and 
two brothers also survive him. 

As Patrolman Sullivan was passing the 
Doran building, 70 Ship St., about 3 o’clock 
one morning recently, in looking up the 
fire escape he discovered a window on the 
third floor broken. With another patrol- 
man and the watchman of the building an 
investigation was made when a door lead- 
ing from the shop of the E. N. Cook Plate 
Co. was found open. A search of the 
shop failed to disclose anything disturbed. 

Frank Blakeney, formerly foreman and 
pattern maker for the L. J. Ashen Co., re- 
cently joined forces with the Ostby & Bar- 
ton Co. Mr. Blakeney is well known as a 
jeweler in Providence, New York and 
Newark, where he had been connected with 
some of the best known firms in these 
cities. He has made a specialty of work 
for high grade diamond jewelry and plat- 
inum and white-.gold and will produce this 
line for the Ostby & Barton'Co., on a much 
larger scale than heretofore. Mr. Blakeney 
has been a resident of Providence for some 
years and also has a country home at 
Lakewood, N. J. 

Articles of -ingorporation, were filed with 
the Secretary’ of. State the past week, in 
accordance with the laws of Rhode Island, 
for the incofpération of the C. A, Wilkin- 
son Co. to:zdeal in every kind of personal 
property, including optical goods, jewelry, 
metal products and ornamental articles. 
The incorporatots are Howard H. Wilkin- 
son, of this citys Ralph A. Wilkinson, of 
New York, and E. Butler Moulton, at- 
torney of the firm of Huddy, Emerson & 
Moulton, of this city. The business, which 
is to continue that of C. A. Wilkinson & 
Co., 53 Aborn St., is to have a canital stock 
of $180,000 consisting of $130,000 common 
and $50,000 preferred. This business was 
established in 1896 by Charles A, Witlkin- 
son, who died in May. 1909, since which 
time it has been continued by his sons, 
Howard, Frederick and Ralph Witkinson 
and Detee Wilcox. The latter died in 
February, 1918, since which time his son 
and daughter have held h‘s interests. 
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New French Design Vases 


These decidedly new vases are out 
of the ordinary as to style and har- 
monious symmetry of design. The 
beautifully combined cut and en- 
graved patterns are of conventional 
floral nature, so that they harmon- 
ize not only -with the shape but 
with the use of the article. 


They make a most saleable article 
at this season as they have an 
instant appeal. The vase directly 
under our trade mark is 9 inches in 
height, while the rest are of relative 
sizes to that in this illustration. 





We have a liberal quantity in stock. 


The Libbey Glass Company 


Toledo, Ohio 
Established 1818 
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peat before you this moment stands a_ task pay some one to prescribe for you. It 


wonderful opportunity to make this 
present business harvest a bounteous one. 
From time immemorial the jeweler has 
been the Mecca for seekers after gifts and 
his standing in this respect will in no way 
be lessened—but rather increased—if he but 
remains true to the best traditions of his 
calling, seeking always a broader sphere 
for his usefulness and thus creating new 
ideals for the business as a whole. 

The first and fundamental consideration 
is that you have. things to sell. The ques- 
tion of stock is one that each store must, 
in a way, settle for itself. But there are 
several “staple” matters, so to speak, that 
may be treated more or less specifically and 
to which you cannot give too careful atten- 
tion right up to the last shopping hour. 
These are indicated in the following text 
by sub-heads. After the topics of store 
hints, sales force, windows, and advertis- 
ing are disposed of, department lines are 
briefly touched upon. Use the condensed 
selling talk given in connection with each 
of these divisions as a basis for your show- 
case cards and for your newspaper ads or 
other forms of advertising. You will find 
that your experience will enable you to 
enlarge on the points presented and doubt- 
less other points will come to mind of 
which profitable use can be made. The im- 
portant thing is to concentrate on a desire 
to utilize every tool at your disposal. As 
far as possible keep your mind free from 
too petty details. Get all the reins of your 
business in your hands and keep your mind 
on your drive for big business! 


Store Hints 

Does your store look “warm” or “cold” 
or, in other words, inviting or uninviting? 
Try to inject a little more warmth into 
your decorative scheme this year, for is it 
not going to be a wonderful Christmas? 
Fix up spots here and there that will draw 
people irresistibly to “look” and if they 
get to looking—and everything else is right 
_—they will get to buying. If you feel that 
your own artistic taste is not equal to the 


will pay you. 

Suggestive signs, if neatly executed, and 
“Christmassy” in appearance, will roll the 
profit ball larger. Care must be taken, how- 
ever, not to have your store look like a 
sign-painter’s display room. Use two or 
three larger signs on the walls, and each 
department ought to have one or more as 
your judgment dictates. Take the novelty 
case, for example: Why not feature dis- 
plays of the “better sellers” right out on 
top of the case and have a card with each 
that tells the story more or less complete 
—and the price. Most every manufacturer 
sends you printed matter about his mer- 
chandise and again why not clip from this 


‘literature portions of consumer selling talk 


and neatly paste on a card underneath a 
lettered heading? When a clerk is rushed 
these cards will give information that he 
or she would not have the opportunity to 
give if the prospect could not wait. Then, 
too, as the days go by, your stock records 
will show what items are selling fast and 
you could have a supply of each already 
wrapped behind the case. All this tends to 
make two sales where only one was pos- 
sible under different conditions. (Of course 
we are speaking of novelties—not every line 
can be. merchandised in this manner. 
Watches, for instance, are not handed over 
the counter as fast as the old-time “high 
pitch” man sold his cure-alls to the street- 
corner crowd!) But you get the idea— 
use it where you can. 


Your Entrance 

Does your entrance invite one in?—I 
mean the door itself? I know I would en- 
ter a store behind the pane of the door of 
which was a card worded, say as follows: 

Step in, please. Our stock contains | 

many helpful gift suggestions. We 

will serve you carefully and intelli- 
gently. 

Simple, but it must be sincere. And I 
would think kindly of the humanness and 
neighborliness that inspired the card fac- 
ing me as I went out: 


A Merry Christmas and a Happy New 
Year to you—and thank you for your 
patronage. 


If your store is large enough to warrant 
it, why not station someone to open the 
main door for those entering? A little 
negro boy in uniform comes to mind first, 
but perhaps you can arrange something 
more original, I remember that when the 
boys returned from the Mexican border, 
the local company of the city in which I 
was then, brought back as a mascot a little 
Mexican boy—chubby and bright as a dol- 
lar. What a drawing card he would have 
been had he been engaged to serve at the 
door of some store. 

This “door-man” could also direct shop- 
pers who inquire. for some particular de- 
partment, or else you could place a man 
in a position near the entrance so that 
shoppers would recognize instantly that 
here was someone who could start them off 
right. 

Sales Force 


If you find yourself with an increased 
force it will be well for you to give them 
as intensive a training as possible; Even 
your regular clerks who know the stock, 
can benefit by gleaning facts from manu- 
facturers’ literature, also by bringing their 
imagination into play and so store up mate- 
rial for a more forceful presentation of the 
goods. Then as regards the “green” hands 
—even if it be one person—why not have 
“school” for say 15 minutes or half an hour 
before the store opens, at which time they 
can be informed of the more important 
points in connection with the stock and 
coached along some of the fundamental 
lines of salesmanship. Lots of customers 
want to “know” and if they get an “I-don’t- 
know” in answer to an inquiry they lose 
confidence—and lost confidence begets lost 
sales. Do all you can to create confidence 
in the minds of your prospects. 


Windows 
You judge a person more or less by the 
face, and in like manner will a shopper 
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The needs of merchants have guided 
National Cash Register improvements 


" HAT the merchant needs” 

always has been—and always 
will be—our basic idea in making 
cash registers. 


This business, as it stands today, is 
the result of constant study of mer- 
chants’ needs. 


Every suggestion that we receive is 
investigated. The practical ones are 
adopted and given very exacting 
mechanical tests before they are 
manufactured. 


During the past 10 years we have 
made 6,508 improvements in our 
product. 


These improvements were added so 
that National Cash Register users 
could be supplied with machines that 
would give them the utmost possible 
service. 


Modern National Cash Registers are 
practical, useful, accurate, and durable 
—the best we can make. 


Nationals are now used in 296 lines of business 


The National Cash Register Company, Dayton, Ohio 
Offices in all the principal] cities of the world 
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Storekeeping Department. 


—_——_———__ a 
judge your store by your windows. 
Brighten them up all you can but don’t have 
them “glarey.” So many window lights, if 
they are high, are wasted on the upper at- 
mosphere. Cannot you throw light inwards 
from concealed bulbs close to the pane or 
downwards from a soft but bright hanging 
light with reflector shade? _ The most apt 
comparison I can think of is a drop lamp 
on a table. Every article on the table is 
clearly defined—the rest of the room, out- 
side the concentration of the lamp’s shade, 
is not brought into prominence. The table 
is the “heart” of that room. The articles 
you have displayed in your window is the 
heart of that window. Emphasize them ac- 
cordingly. But more than proper lighting 
is necessary. Tasteful decoration, appro- 
priate choice and artistic arrangement of 
the goods figure largely in the scheme. I 
have looked into windows that seemed to 
hold two thousand items. I became con- 
fused. I have also looked into windows 
that displayed only two or three things: 
a top hat, crown down, with a cane and 
pair of gloves laid across the brim. I im- 
mediately wanted one of the three articles, 
but when lookink into the two-thousand- 
item window I could not decide on a de- 
sire for any one thing. There was too much 
competition for attention. 

One-window . stores. face the hardest 
problem. Either devote the whole window 
to one line at a time—and change the line 
daily or every two days—or divide the 
“floor” area into two, three, or four spaces 
according to size of window. Display a 
different liné in: each space. Stores with 
two, three, four or more windows have 
an easier solution of the problem, I have 
seen a jewelry store with eight windows, 
each one the “silent salesman” for a dif- 
ferent department. 

A departure from a Christmas display 
featuring articles all from one line is to 
arrange groups of gift suggestions “for 
mother,” “for father,” sister, brother, etc., 
etc., taking from each department what is 
appropriate. Every display should carry a 
show-card message of some sort, preferably 
one of suggestion, strong enough to induce 
the reader to stop in for further inspection. 

A great deal more could be written about 
window displays but lack of space forbids. 
A good general formula to follow is to ask 
yourself every time you have a window 
dressed, am I making this display as attrac- 
tive as I possibly can? No matter how 
cold or stormy the weather, will the win- 
dow present such a warm, cozy appearance 
that people will stop to look and get inter- 
ested? If you can do this then your win- 
dows will be working one hundred per cent. 
for you. 








Advertising 

At this season of the year, if at no other, 
should the jeweler ‘advertise. The great 
mass of shoppers are open to suggestions 
and the jeweler should do his share of the 
suggesting if he would get more than his 
share of the business. This sitting tight 
and calmly accepting what trade does come 
may be all very well if you are content with 
that—but I think you are not. I firmly 
believe the jewelry store contains more ar- 
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ticles about which interest advertising 
can be made, than any other line. 

If yours is a “neighborhood” store, the 
chances are you cannot profitably use the 
newspaper for your advertising campaign, 
unless local conditions make your case an 
exception. If the paper’s circulation in 
your section is large enough to pay you in 
spite of the waste circulation around the 
rest of the town—then use newspaper ad- 
vertising. But if you decide the latter is 
out of the question you will have to fall 
back on your windows, supplemented by 
some form of direct advertising. The 
most direct of direct methods is the letter 
—either personally typewritten or processed 
—with perhaps an enclosure or two illus- 
trating and describing some popular ana 
appropriate items for Christmas giving. If 
you have, or can quickly get, the cuts to 
make up a more pretentious folder, so much 
the better. Don’t have the letter too long 
nor the folder too wordy, for the recipient 
will not read a “book.” Write your copy 
easily, naturally, as though you were per- 
sonally speaking it, and above all, write 
sincerely. 

To do this direct advertising you will, 
of course, have to have a mailing list. If 
you have never kept a record of your cus: 
tomers’ names you can make up a list of 
householders generally from the classifica- 
tion, if your local directory lists the names 
by streets, in addition to the alphabetical 
classification. Unfortunately, all directories 
are not so arranged. 

The same principles of copy writing, as 
outlined above for direct work, hold true 
for newspaper copy. Don’t stand on your 
dignity too much during the holiday season. 
Inform the public what you have, why the 
articles are appropriate for gifts, give some 
description and the price, or range of prices 
—all in the most simple, direct, and hu- 
manly interesting way you can. Link up 
your newspaper copy with your windows. 
Interest them first in the paper and the 
public will look in your windows. Interest 
them in the windows and they will in- 
vestigate inside. 

At Christmas you will probably want to 
use larger space once in a while, and it 
would be well to have your border design 
enlarged for use with the larger size. Il- 
lustrate your ads whenever possible, for a 
picture goes a long way to put the story 
across. As the time shortens before Christ- 
mas, and the “spirit” is felt in the air, be- 
gin to use little Christmas ornaments in 
your ads. Your newspaper office undoubt- 
edly has a typefounder’s catalog and this 
will show more or less of a variety of orna- 
ments that will give your ads the desired 
holiday touch. 


When a store that has been using com- — 


paratively small space throughout the year 
comes out with a smashing half or full 
page, it makes an impression on the public. 
If you have been using, say, single column, 
four or five inches deep, right along, in- 
crease this. towards Christmas to double 
column, six or seven inches, then take a 
quarter page, then a half, then a full page 
in the final drive! But in these larger ads 
aim not only for impression—that, alone 
does not sell—but aim also for action. 
These ads, you know, must induce the peo- 
ple to come to your store to buy enough 
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not only to pay for the ads, but to create 
a surplus to salt away as the fruits of your 
hard work. 








A Practice That Kills Prestige 

A‘ advertising practice which is so de- 

structive of public confidence in retail 
stores that it is remarkable that it should 
still be prevalent, was described in a recent 
bulletin of the Better Business Bureau of 
Detroit, says the National Vigilance Com- 
mittee of the Associated Advertising Clubs 
of the World, with which the Detroit 
bureau is affiliated. 

“One purpose of advertising,” says the 
National Vigilance Committee, “is to sell 
goods, to be sure, but it must go further 
than that before it can pay as it should. 
It must also be an influence toward the 
building of good will, and if an advertise- 
ment helps sell goods today on such a 
basis as to destroy confidence, it is a poor 
advertisement, whatever the volume ot 
sales created today.” 

The bulletin from the 
follows: 

“In the course of our work we have 
learned that it is a usual practice among 
buyers to have small quantities of a highly 
desirable article in a lot of merchandise, 
and in advertising this lot for sale men- 
tioned the more desirable articles promi- 
nently:in the advertisement without stating 
that there is a limited number to be sold. 

“This practice will destroy public confi- 
dence in a. storé because those purchasers 
who call at the store early on the day ot 
the sale and select the most desirable varie- 
ties of a lot will be few compared with 
those who follow and are disappointed at 
not finding the desirable items as adver- 
tised. 

“This should be avoided, and when ad- 
vertising such a limited lot, this should be 
plainly stated so as to eliminate any dis- 
pleasure on the part of those who call 
later in the day and find that the items are 
exhausted.” 


Detroit bureau 








Consular Notes. 





During the past few weeks the following 
items of interest to the jewelry trade ap- 
peared in various issues of the Daily Con- 
sular and Trade Reports: 

A company in India desires to purchase 
and secure agencies for the sale of watches, 
fountain pens, pencils, paper, and other 
stationery; also playing cards, confection- 
ery, etc. Payment through banks in India. 
References. For further information regard- 
ing any of these items, communicate with 
the Bureau of Foreign and Domestic Com- 
merce, at Washington, D. C., and refer to 
file No. 31000. 

An American representative in charge of 
a branch office in Cuba is in the United 
States aud desires to secure an agency for 
the sale in Cuba and Porto Rico of wear- 
ing apparel, textiles, boots and shoes, jew- 
elry, novelties, notions, and general mer- 
chandise. References. Information re- 
garding any of these items may be obtained 
by writing to the Bureau of Foreign and 
Domestic Commerce, at Washington, D. C., 
and refer to file No. 30919. 
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perce —12 Months to Pay 


ETS The first payment brings you the sign—you have the 12 months to make 
r if the final payments. Pays for itself many times over— 
™ 
" Ivehad it Iyears 


— Wont Rust, Rot or Fade 
oti enquie-es —NEVER NEEDS PAINTING 


Being made of porcelain enameled steel by a special baking process, 
rain, hail, snow and even fire has no disastrous effect upon the sign at all. 
It is practically indestructible. An occasional washing is all that is 
needed to keep it sparkling like new. It is a sign of which you will 
always be proud, and which will always favorably impress new as well 
as old customers. 

The only expense in operatirig this sign is a few cents a day for elec- 
tricity. The clean white letters stand out plainly and distinctly in the 
daytime as well as nighttime. It acts as a cheerful salesman inviting 
customers to trade with you—it attracts them to your store from blocks 
in each direction. It creates the impression that your store is distinctive. 
Pays for itself many times over. Give new customers a chance to find 
you—put a beautiful porcelain enameled steel sign in front of your store. 
Brighten up for the dark winter days coming. Send for full information. 


Tear Off and Mail Coupon Now 
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FEDERAL ELECTRIC COMPANY 
Representing Federal Sign System (Electric), LAKE AND DESPLAINES STS., CHICAGO, ILL. 


Please send me fullinformation on Porcelain-enameled Steel Sign for my business. Explain your 12-months-to-pay Plan 
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Window Display Wisdom 





Written Expressly for The Jewelers’ Circular. 
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HE window is the most valuable part 
of the entire business floor plan. 3 
How much would an empty store bring in 
the way of rental, if a compartment taking 
in the windows were partitioned off in 
front? It would be practically impossible 
to rent any such a layout for business pur- 
Yet many a merchant fails to make 
d use as he should of his window 





poses. 
as goo’ 
space. . 

Good window displays are among the 
very best class of advertising, and not a 
moment’s consideration should be given to 
showing any article in the windows which 
does not net a satisfactory profit. It is 
mighty poor business to allow any person 
to come along and to persuade you into 
giving the use of your window or windows 
free for a certain period of time, to promote 
the sale of their goods. If they ask the 
market price for the supplies they wish to 
sell you, there is no good and sufficient 
reason why they shoud not pay the market 
price for the use of your window. It is up 
to them to create a demand for the goods 
they wish you to handle. 

All articles which are handled in a retail 
store are cat¥ied for the legitimate profit 
which will be*made upon them, and out of 
this profit overhead store expenses must be 
paid, including a salary or dividends suf- 
ficient that the business head or principal 
may live comfortably and provide for the 
future. 

All ‘articles of goods displayed in win- 
dows,, show cases, or on counters, are 
advertised for the beenfit of the manufac- 
turer as well as the retailer. Therefore 
there is no good reason why he, the manu- 
facturer, should not pay for special adver- 
tis'ng in window space. 


There is possibly one exception to be 
made to this rule, in those particular classes 
of goods, the prices of which are protected, 
and upon which exclusive agencies are 
maintained. Neither does this rule apply 
to public-spirited or patriotic enterprises in 
which all should be willing to assist. 

It is true that a good deal of excellent free 
advertising material of various kinds is sent 
out by certain manufacturers, and it is rela- 
tively easy for the one who is dressing the 
window to put this material in place, 
especially if it is window strips and hand- 
somely colored posters or easel pictures, 
but we should not be too quick to give place 
to this free publicity matter, for we may 
be building business without remuneration, 
for the manufacturer, through our compe- 
titors. 

Suppose, for example, that you put in a 
handsome display of a certain tooth paste, 
or furniture or auto polish, or spot remover, 
or a line of stationery, or any other popular 
class of goods. To this display you add the 
free advertising and give up the use of 
the window for a week. When you walk 
down the street, you find that a notion store 
has a similar layout; down a side street a 
department store has a big display of the 
same goods at cut prices; and at the same 
time somebody comes out with an adver- 
tisement making a special combination 
offer, or other inducement to sell these very 
goods. What about it? Doesn’t it make 
you a little bit hot under the collar that 
you have taken the time and trouble to put 
in this window and to help create business 
for the manufacturer who is manifestly so 
selfish as to be after business anywhere he 
can get it, regardless of the protection due 
the men who handle his line? 


Before you give place to any goods in 
your window, ask yourself this question: 
“Does the manufacturer of these goods pro- 
tect his retailers by maintaining full prices 
nationally on his line?” If. the answer is 
“No,” write to the manufacturer courte- 
ously, tell him that. you have received his 
free publicity, and that it would have given 
you pleasure to use it and to push his goods, 
could you have done so consistently; but 
that the invariable rule of your business is 
to only give special display prominence to 
nationally protected goods. By the time the 
manufacturer got a few thousand such let- 
ters, a bee would be set buzzing in his bon- 
net, and he would begin to reckon up how 
much he was paying for the advertising 
matter going into waste baskets all over 
the country. 

It is frequently the habit of merchants to 
put the stock which comes in upon their 
shelves in its logical arrangement, and with- 
out regard to whether a fair profit is made 
upon it or not. It is only right that lines 
upon which a good profit is made shall be 
given first chance, and that the other lines 
upon which the margin of profit barely 
pays the overhead expense shall only be 
passed over the counter when asked for. 

The average retailer is frequently ap- 
proached by salesmen who present various 
plans for creating a demand for their goods, 
and who feel that the storekeeper should 
give them a show and help them to push 
their line. As a rule, they offer special 
prizes and inducements to get the first lot 
in, often promising newspaper advertising 
and window display material to start the 
goods along. 

The wise storekeeper will be prepared to 
meet such arguments by the reply: 








ADVERTISED LINES PROMINENTLY DISPLAYED BY EBEN WHEELER, SALEM, MASS. 
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Storekeeping Department. 
SS ene 
“I have no interest nor desire, nor do I 
feel any obligation to help you or any other 
manufacturer create a demand among con- 
sumers for goods upon which the present 
and future selling profit are not assured. 
In other words, my friend, if you want me 
to stock your ‘goods and to push them, you 
must make a contract with me that you will 
keep faith and protect the business for me 
which I have built. up for our mutual ad- 
“aioe do not do this, I would rather 
do business with people who see things 
as I do, for how do I know but that 
as soon as I have got a nice business on 
your goods going, that the prices will not 
be cut somewhere near me, and my prefits 
way?” 
> actine only realized it, and would 
organize properly, he would have the iatter 
wholly in his own hands, and would be able 
to control the situation. 

It is poor business policy to permit win- 
dows to be heedlessly trimmed. ‘See that 
the glass is clean, the displays regularly 
changed, that the windows are not over- 
crowded, that the goods are seasonable, that 
the window is well lighted, that the goods 
shown give a fair’ profit, that the setting is 
attractive, and that the lines are protected 
lines. 

Remember that the window gives the 
public a digtinct and correct impression of 
your meth@ds and ideas of doing business. 

Do not fs the one responsible for the 











window dfessing to put in any old thing 
which happens to come handy. Plan win- 
dow designs in advance so that the prop- 
erties for arrangement may be assembled 
with least trouble and expense. Do not 
hesitate to use price marks, for this is half 
the selling power of the goods. Lines which 
we desire to sell because they are profitable 
to us should be given precedence in window 
display, and should be shown often. ‘ Co- 
relate the newspaper advertising with the 
window display, thus doubling the efficiency 
of both. 

Many a successful merchant makes: his 
window display pay his rent, thus giving 
him the rest of his business location free of 
charge. You can do it if you will, but it 
cannot be done without thought and effort. 
A well-dressed window will begin to bring 
trade the first half day, and it will continue 
to bring trade as Icng as people remember 
that window pleasantly. The memory of 
a tastily-dressed window with just enough 
goods properly shown, will be carried longer 
than a window which confuses. 

Use your window display space for all it 
is worth, by studying the effect from differ- 
ent angles outside of the store and from 
different distances, and do not hesitate to 
go to enough expense that you will be able 
to reap a satisfactory harvest therefrom. 

The gardener must use seeds and fertilizer 
and lots of hard work to get his crop. You 
must use intelligence, the right business 
principles, some money, and hard work, to 
make your window pay, but you will find 
it well worth while to do it, because of the 
cash: returns which will come back to you 
if you will only..persist in your .well-doing 
in'ydur wind@w.dispays.- L. G. Herpérr. 
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A Sure Cure for “Nerves” 











Psychotherapy Good for the Business Man, But It Must 
Be Used Discreetly 














467) OCTOR,” he said, “I’ve been dread- 

fully nervous the past year. I have 
traveled much. I have visited dozens of 
physicians. They have given me no help. 
Can you help me?” 

“I can,” said the doctor. “I can make a 
well man of you in less than six months if 
you will do exactly as I tell you.” 

“Tell me what to do,” said the man. 

“Pay me my fee in advance,” said the doc- 
tor, “and then follow my instructions im- 
plicitly.” 

“What is your fee?” asked the man. 

“Are you a wealthy man?” asked the doc- 
tor. 

“I am comfortably well off,” said the 
man, 

“How much money have you at your 
disposal at the present time?” asked the 
doctor. 

“I have $25,000 of available cash,” said 
the man. 

“My fee will be $5,000,” said the doctor. 
“There will be no medicine and no future 
charges.” 

“Isn’t that a pretty steep fee?” asked the 
man. 

“Very,” replied the doctor, “but it is my 
charge. You know whether it is worth $5,- 
000 to you to get well.” 

“T’ll pay it,” said the man. And he did. 

“Now,” said the doctor, “I want you to 
promise me on as solemn an oath as you 
know how to make that no matter how silly 
my treatment may appear to you, no matter 
how ridiculous it may seem to your friends, 
that you will follow it exactly.” 

“I promise,” said the man. 

“Tt is this,” said the doctor as he looked 
squarely at his patient. “Whenever any- 
thing comes up to disturb you, whether it 
be a matter important or unimportant, I 
want you to say, ‘I don’t give a damn,’ and 
I want you to feel, ‘I don’t give a damn.’” 

“What else?” said the man. 

“That’s all,” said the doctor. 

“And do I pay you $5,000 for that?” said 
the man. 


“You have paid it,” said the doctor. “You 
have also made me a solemn promise and I 
expect you to keep it, just as I expect to 
keep my promise that I would cure you.” 
The man smiled. “I'll do it, doctor,” he 
said. 

“Then,” said the doctor, “stand up. You 
gave me $5,000. Are you sorry?” 

“No,” said the man. “J don’t give a 
damn.” 

“Are you sure?” asked the doctor. 

“T said ‘I don’t give a damn’ and I mean 
‘I don’t give a damn!’” said the man, and 
he emphasized it by bringing his fist down 
on the doctor’s table with more energy than 
he had shown for three years. 

“You're getting. well now,” said the doc- 
tor: net 


o” 


The next day a wire came telling the 
man of business trouble. He wired back, 
“I don’t give a damn.” 

A friend unintentionally made a remark 
that under ordinary circumstances would 
have aroused his ire. With more emphasis 
than courtesy he replied, “I don’t give a 
damn.” He came back east. His business 
associates thought him indifferent and 
feared the end was near, In 30 days he 
had gained in weight. In 90 days even his 
most pessimistic friends admitted he was 
perfectly well. 

It might be well if some of our more 
doubting friends could at the present time 
become inoculated with the “I don’t give a 
damn” virus. I am sure it would help 
their cause. When considering the problem, 
however, don’t forget that butter is very 
delectable on hot toast, but quite distaste- 
ful on sliced tomatoes. 

The “Don’t give a damn” habit, though 
beneficial if properly applied, may be equally 
disastrous if adapted in the wrong way. 

The “Don’t give a damn” thought is 
pretty bad for the man who isn’t working 
along the right lines, but it is all right for 
the man who consistently plugs in the right 
direction. 





Ideas 


HE reason some heads are so empty is 
; because things run in one ear and 
come out of the other. This, however, is 
better than having all that comes in the ear 
go out at the mouth. No man’s brain is 
big enough to remember all the details of 
a business that require attention. Every 
department should have a data book, or, 
as it should be called, a want book. When- 
ever a good idea occurs to you, jot it down. 
Get all your facts assembled on a pad in 
front of you. What was that I intended 
to do to make this department profitable? 
You had it right at the right time, but you 
didn’t do it, didn’t make a record of it. 
Man alive, good ideas are scarce, The 
men who are pulling down the big salaries 
and profits are those who have jotted down 
and assembled worth-while ideas. 








“How long should a man keep his arm 
around a girl, do you think?” asked the 
sweet young thing. 

“Until he hears his wrist watch -strike,” 
replied the young man in khaki. 

“Why, wrist watches don’t strike, do 
they?” 

“Of course not.”—Ontario Post. 





“Poor boy, you lost your arm!” a well- 
meaning old lady said to one of our 
returned heroes. “Well, ma’am, I don’t 
mind that-so much,” replied the lad, “but 
it.had a $15 wrist watch on_it!”—Ontario 
Post. 
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Our Sledge Hammer 
Advertising — 


Are you following our 1919 National Ad- 
vertising in the magazines, Mr. Retailer— 
particularly our powerful campaign in the 
Saturday Evening Post? 


You have doubtless seen the series of big full pages 
we have been running in the Post—bold, smashing 
illustrations with a giant pen dominating the page. 


There are still two more pages to run in this series 
in the Post—one the last of November and one the 
early part of December. 


But the Saturday Evening Post is not all—we are 
in a long list of other publications this year— 
Literary Digest, Collier’s Weekly, American Maga- 
zine, Ladies Home Journal, A merican Boy, Harper's, 
Scribner’s, Century, Review of Reviews, World’s 
Work and Atlantic Monthly. 


Would you be interested in further particulars? 


THE CONKLIN PEN MFG. CO. 
TOLEDO, OHIO, U.S.A. 


Beston Chicago San Fr i: Winnipeg, Can. 
59 Temple Pl. 1636Lyttom Bldg. 577MarketSt. 346 Donald St. 









Crescent Filler 
Fountain Pen, 
“Right-to the Point” 
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CIRCULAR 


| ADVERTISING; 


Practical Publicity for the Retailer. 
Written expressly for The Jewelers’ Circular by Robert Francis Nattan. 











Advertise That You ‘Sell Happiness” 

Because the jewelry business is brisk at 
this time, is no reason why extra effort 
should not be made to increase sales. Dur- 
ing this present month an unusual effort 
should be made notwithstanding reigning 
prosperity. A well-known economist in 
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and watches. He could sell almost any- 
thing he said. In view-of all this, there is 
no excuse for any dead stock in these 
times. 

Let your advertising keep before the pub- 
lic’s mind the fact that you sell happiness- 
giving articles. Diamond sales were never 


Dimond, Engagement 


— Ainge ™ 


By Albert S. Semuels 


I have selected what I consider the ideal en- 
pou ring—a half carat blue-white diamond, set i 
fancy gia white gold mounting for an April special at a very 
ttoass have teen prepared, in thane nquiihe erent of, tilinaty-cat 

engaged. 


of vital importance to the young man who is nei 
The price, $225, is less than we have sold them for i 
we were obliged to pay was more than ever belore. ‘The dann ne 


f-carat sizes, varying in weight from. 48/ 
Ghdmadecoemanaak te do 


a are 
/100. I have selected 
for the average young fellow to give—an ideal 


@ good many dollars here other These diamond pe fed 
dhplayed and they will be shown andy whee gee cal to en anmend rings will not be 


Two Other Groups---$100 and $150 


For men who cannot afford to pay quite $225 for an en- i 


ring we have prepared a assortment of 1 
Soak weighing 27/100 to 33/100 at $100, and an- April 
other group averaging about 36/100 at $150.' All ae | Month of 
set in the beautiful new mountings and all are very de- : 
oan eacmeel dame yon ms Diamonds 

i we recently offered Girls whose birthdays 
and it should be thoroughly understood that they are not to occur in Apni should 
be compared with the ordinary run of diamonds that regu- not be overlooked, since 
larly sell at a low price, even lower than these Each | the diamond is 


diamond was selected as worthy of our choice stock—each 
pa naps arg stone and each one guaranteed 


Mail Orders—Charge Accounts wn of the 


Out-of-town customers may have a selection ss iain, 
purchase end plpesdiplagrrssd - on approval without obligation to 








| MoM bare 8 
Stet Va mU@ls {© 2, 
Jewelry 
895 Market St. 








DYNAMIC DIAMOND ADVERTISING 


his reports, announces that the public, 
right now, is in a luxury buying mood, the 
sales of jewelry, automobiles and _ silks 
being particularly large. He advises re- 
tailers, nevertheless, not to be deceived by 
present conditions, but to do everything 
possible to move their stocks quickly. 
This, of course, will redound to the satis- 
faction of all concerned, manufacturer, 
wholesaler and retailer. 

One large retailer told the writer a short 
time ago that the demand in his particular 
location was for a general line of jewelry 





BY A SAN FRANCISCO JEWELER. 


so heavy before in the history of the in- 
dustry, and the increase is not merely in 
money, but in actual turnover. 
Stimulating Silver Sales 

If your silver sales have not been as 
brisk as they should have been, it may 
be your own fault. Perhaps you have not 
advertised the utilitarian side of fine silver 
vigorously enough to the public. Silver is 
not a luxury, but something which will be 
handed down from generation to genera- 
tion and which will always be admired in 
your home. 
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Well chosen silver of artistic pattern will 
be cherished for generations, by yourselves, 
your children and perhaps your children’s 
children. Silver is useful, good to look’ at 


(ff) con: 50 years’ favorable 


connection with the fore- 

‘most diamond importers 
and cutters of the world enables 
us to offer diamond values which 
cannot be duplicated elsewhere. 


E give you the advantage 
iii of purchases made, over 
two years ago—a remark: 

able saving to you. 


CADY 


: RY C 
1009-1011 WALNUT. 
Superior Servite by Mail. Quility for SO Years, 








HED 1670 


t 
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CONFIDENCE—INSPIRING. 


and the metal itself today is more highly 
valued than in many years. 

As a high class wedding gift or as a gift 
for a wedding anniversary silver is unex- 
celled. Your pastor himself, no matter 
what denomination he belongs to, always 


Chinese Jade Jewelry 
MAGS TTENTION is directed toa 98 
3) hensive display of 
genuine Chinese jade-mounted 
jewelry, for men and women, 
including an unusual showin 


g 
of exceptionally well/carved— 


also plain—unmounted pieces, 
of exquisite coloring, just received from our 
representatives in the Orient. 
To indicate the variety: 
fone = a 
i : -20 to 0. 
Necklaces, $75 to $500: 
Earrings, $18:50 to $110. 
Pendants, carved, unmounted, $35. to $225. 
Scarf pins, $16 to $50. 
Pendants, plati 
$150 to $375. 
-A-A:VANTINE-&-CO-Ine- 


FIFTH AVENUE & 39TH ST. 


and di d ing 








HOW A LARGE NEW YORK STORE FEATURED 
_ JADE. 


enjoys a piece of silver. Congregations 
can give silver to their churches and feel 
that it is a gift which will always be ap- 
preciated. Why not suggest these things 
in your advertising? Send out winning 
letters signed by yourself, and not by a 






















Carafe 


THE JEWELERS’ 


BOTTLES—JARS 
CARAFES 
PITCHERS—JUGS 


Everybody is buying ICY-HOTS 
for use when motoring, picnicking, 
fishing, camping, boating, for all 
trips and outings; also for home 
use. Hundreds of people will de- 


mand ICY-HOTS at your store as 
a result of frequent ads appearing 
in the best magazines of nation- 
wide circulation. 


Many Profitable 


Sales Are Yours 


The beautiful 
Carafe Sets will 
appeal instantly to your customers. 
ICY-HOTS give your customers. the 
utmost in service and_ satisfaction. 
Guaranteed, protected against breakage, 
easily cleaned. 

Let us show you how ICY-HOTS will 
make money for you. Write today for 
our dealer proposition and new catalog. 


THE ICY-HOT BOTTLE CO. 


222 West Second St. 
Cincinnati, Ohio 
No. 539 


Motor Restaurant 


ANS: 


ESS KKYVYAK Gan Gas VEY ZT SX RV 


No. 240 
Jar 


new ICY-HOT Jug and® 
grace your store and} 
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No. 372—Ring 


of up-to-date 


plication. 


Case 
(Half Size) 7% x *3y, Inches 


WESTERN TRAY and CASE CO. 


427-29 Plum Street 


Trays 
Cases for retail and whole- 
sale jewelers sent on ap- 


Complete 
Catalogue 


and 


Will Save You Money. 


Cincinnati 
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Locked Corner Wooden Boxes 


for Shipping and Mailing 








Safest contain- 
ers for Silver. : 
ware, Jewelry 
and Watches, 
Complete line 
of Nested Boxes 
and Basswood 
Mailing Boxes 
carried in stock 
at New York. 
Special Sizes 
Made to Order, 
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Bogert & Hopper 


69 Barclay St., New York 


MILLS: 
Orange, Mass. 
Kingfield, Maine 7416 Barclay 


Telephone 
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ee) =Make Your Show Windows Pay Your Rent 


Many Sales are made on the Sidewalk 
_— Window Display Fixtures 


A Wonderful set of Patented Interchangeable Window Display Fixtures 
for displaying Jewelry, Bric-a-Brac, Clocks, Silverware and Etc. Set will give 10 
‘ears Good Service in effective trade pulling window trims. 
The Fixtares you see above are only a very few of the designs that can ba 
set up with the full set, besides hundreds of standard fixtures can be set up. 
Made of Oak, ‘Veathered Finish. The slabs are covered with Black, Purple 
aN THIS CHEST= or Green Velvet. . Set is put up in a Hardwood Hinged Lid Storage Chest, a 
— good place to keep the extrs Younits not in use. There are thousands of sets ia 
daily use. 
No. 11 = Set has 100 Interchangeable Younits For Large Windows, $28.60 
No. 11% Set has 46 Interchangeable Younits For Small Windows, $16.50 


Send for catalog. Established 39 Years. Order direct or thru your Jobber. 
The Oscar Onken Co. 4550 Fourth Street Cincinnati, Ohio,_U. S. A, 


FIXTURES FOR= 


oe) ©] oa 


WINDOW DISPLAYS — 


Fixtures set up without a 




















Trade-Marks of the Jewelry 


and Kindred Trades 





The Jewelers’ Circular Publishing Co., 11 John St. New York 








The Toledo Jewelry Mfg. Co. 


pids- Manufacturers To 


Oo 
High Grade Emblems OHto 















Series No. 11 
Knights of Columbus — 


Write for Pamphlets. 
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Retail Advertising Department 


——— 


SS ———— ee 
rubber stamp. Make your letters human, 
otherwise they will not be read. Learn 
something about those to whom you send 
the letters so that you will know how to 
appeal to them. 

This letter, designed to be sent to a 
committee appointed to present a gift to 
a pastor, may offer a suggestion : 














EAR MR. — 

“Tt occurs to me that I can be 
of service to you in suggesting a suit- 
able gift for our reverend pastor. Of 
course, I shall consider it a great 
privilege if the gift is procurea 
through me. The gift which I have 
in mind is a set of silver candelabra. 
This would be appropriate for an ec- 
clesiastic and would admit of very 
aitractive engraving which would 
really enhance the beauty of the cam- 
delabra. 

“There are some other articles the 
beauty of which, of course, engraving 
does not enhance. If you will call we 
shall confer together and I am sure 
we'll be able to select something very 
appropriate. “sincerely yours; 











Current Advertising 


Any firm is justified in boasting of 52 
years of honest efficient service, and the 
P. H. Caplan Co., Harrisburg, Pa., is show- 





De-Grading Diamonds 


By Albert S. Samuels, 


Do you remember when eggs reached 


90c a dozen last winter, how the corner 


We have had to pay more for our damends than 
in years gone by, but we have not de-graded. If anything, our 
selections are more carefully made, our requirements more exacting. 
Frankly we have advanced our selling prices. Any merchant dislikes to admit 
thes, but we may as well face the facts for the worst 1 yet to come. My study 
pe ga hy nd pgh vena Npg Pree fa yo dh 


We stick to the blue-white diamonds. 
that you can buy larger stones than ours, but here you may be sure 
of the quality . And when you decide to buy a really fine diamond 
you will surely find that ours are sold more reasonably than the same quality 











The Mbcre §. 
nie N\amueis|(@® =, 
COW 
895 Market St. 
ENLIGHTENING 


ing in an impressive manner the develop- 
ment of the business to which it has suc- 
ceeded, and which was started in 1867. The 
Caplan company took over the business of 
William P. Denehey, whose store as it ap- 
peared 50 years ago was illustrated in the 
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, 


Storekeeping Department of the JEWELERS 
Circucar, Feb. 5, 1919. 

The accompanying advertisement which 
has been reduced from a full page, bears 
all the earmarks of progressiveness. “A 
Different Kind of a Jewelry Store” is a 
slogan which has been made well known 
throughout the City of Harrisburg and in 
the suburbs. The new owners of the busi- 
ness have added several well chosen side 
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the proprietor himself waits on them and 
studies their needs and preferences. No 
clerk can have your interests as close at 
heart as the man who owns the store. De- 
pending on the confidence and respect of 
his NEIGHBORS, the local merchant holds 
this confidence by giving real service. 

One of our friends puts it this way: “If 
a man buys his watch from a barber, why 
not go to the jeweler to get shaved? 








Js 52 years ago—two years after the close 
of the great Civil War, William P. Denehey 

established the Jewelry Store at 206 Market street 

and it .has been a Jewelry Store ever since. 


I Nthe early days jewelry stores confined themselves to what 
was known as the strict ipweiryt neath clocks, dia- 


monds, rings, silverware, etc. ittering cut 


glass, English and oonpa China | — ~ft; and metal 


novelties had not in winning a place on the 
shelves and in the diaplay cases of jewelry stores. 
R. DENEHEY won an enviable reputation for quality 
and it is this reputation we striven to maintain 
206 Market St. 


wis |e cerpe me tenn ae George W 
Springer, ee Se ee 
in 1915, when THE P. H. CAPLAN CO, pak pm the 
Springer stocks and then immediately remodeled the in- 
terior and windows and made it one of Harrisburg’s finest 
jewelry stores. 


Tn cerns sien cow wel known te pop 
ple of this city and surrounding towne— 


“A Different Kind of a Jewelry Store” 


We hove tried to be different in every sense of the 


Fy service we want to lead—be second to none—we 
joa do more for our customers than others 
wi 1° 
We have schooled ourselves in seminy by patience 
and have always given our customers the honed 

any price concession which we were fortunate =e | 
we secure by our merchandising methods. 
Our success has not been the sort and edly progres 
success, but rather one of slow 
due to the high character men! our a 
fact that we impress upon ‘ustomers that i's 
satisfactory te recommend Si och and we" 
satis every res 
cheerfully return your mone; 


A oath eerthenciomn ten maine ie 
grade nati advertised lines that tt is a pleasure 
for us to recomtmend. 

As to the matter of price, we are as tow, and lower, © 
than any store in this city. 


vantage of the situation and having things 

for later delivery. 

Please consider this advertisement as a personal invt- 
tation from us to have you visit this “Different Kind of 
a Jewelry Store” when next you happen to be in our 
vicinity. 


%&h DH. CAPLAN CO. 
Diamonds > Watches - Jewelry 
206 MARKET ST., HARRISBURG 





A DIFFERENT KIND OF A JEWELRY STORE WELL ADVERTISED. 


lines, including cut glass, English and 
French china, leather goods and metal nov- 
elties. There is evidently behind this busi- 
ness much vision which, coupled with judi- 
cious publicity methods, will make this one 
of the big jewelry concerns of the industry. 


* * * 


An interesting circular letter sent out re- 
cently by A. A. Bock, Newark, N. J., fol- 
lows: 

A Personal Message 
To Mrs. J. J. Smith: 

Do you realize why folks in this part 
of Newark are trading at the local specialty 
shops instead of at the department stores 
downtown? You've. noticed. it—but have 
you realized just why? 

Simply because they have learned that 
they get the best service in a-store where 


Another—a philosopher—has said, “He 
profits most who serves best.” And he 
might have added, with such a store as mine 
in mind, “And the customer who gets the 
best service profits most.” 

Mine is just that kind of store. My whole 
life is wrapped up in jewelry and jewelry 
SERVICE. One of the happiest days of 
my business life will be the day when you 
come in to get better acquainted with 
Bock’s goods and Bock’s service. Please 
consider this a personal invitation from 

Your neighbor, 
A. A. BOCK. 

There is iad home town feeling in this 
letter, which was written for the jeweler by 
one of the large watch manufacturers. 
Again retailers should be reminded to make 
the most of the advantageous selling aid 
given by many worthy concerns. 
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E wish to take this opportunity of thanking our host of 
customers for their indulgence during the season just 


closing. 


We know that you are sufficiently well acquainted with exist- 
ing labor conditions to understand the reason for our many appar- 
ent shortcomings. 


Our new line for next season will be ready the early part of 
the year and will justify your kind consideration. 


Fishel Nessler Company . ze. 


184 Fifth Avenue 


Manufacturing Jewelers 


New York City 


Established 1886 
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SOMETHING NEW 


Fill Your Wants for a Low Priced Watch 


THE INVENTIC 


The best low-priced guaranteed watches on the market today. 
A lever escapement movement, made on the simple Roskopf sys- 
tem. Every watch is guaranteed against defective material and 
A good time keeper; nothing on the market to equal 
this, at the extremely low price. 
| Order Now! 

No. A471. 
No. A472. 
No. A474. 
No. A477. 


No. A475. 
No. A476. 


Write for our Catalogue containing these movements, mailed to Retail Jewelers only on application. 


165 Madison St. 


Between Fifth Ave. and La Salle St. 
Over Childs New Restaurant, 


en TR UD ND sors alibi adie wa w lle Seas ewes iwen aceon eewk 
eee ee ee EE a ee ee ee ee 
Nickel case, with luminous radium dots and hands, black dial, each.... 
French grade, raised metal case, white dial, each.............ceeeeceee 
Nickel case, luminous full, radio silver dial and hands, each............ 


Nickel case, black dial with luminous full radio hands and figures, each 2.25 


Second and Third Floors 





(THE HOUSE YOU CANT FORGET? Chicago, Ill. 


Wholesale Jewelers and Opticians 
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The Profession of Watchmaking 
and Its Great Advantages 





constructive and educational 


continued s , 
and in turning out 


horology 
of the best thought of the industry. 


James’ article, besides showing the 


enunciated by the technical editor 


Aug. 13, 1919. 
hood. 


the minds of the youth of the _ nation. 
boast of many master 








Written Expressly for The Jewelers’ Circular. 


INTRODUCTORY NOTE.—To meet —— conditions this department hopes to be of 
value, 
more watchmakers. 
as has been pointed out by THE JEWELERS’ CiRcuLaR, it is an economic problem deserving 
The article beginning on this page is by an eminent 
horologist, Prof. James, of the School of Horology, Geneva. 
advantages or 
advocates encouragement of the science from the early years of childhood when the young 
mind is more plastic and susceptible than in later years. 
in an article published 


Prof. James presents sound reasons for the selection of horology as a means of liveli- 
Horology can and should be placed upon the educational map of America, and like 
anything else that is to mature resultfully, the seed should be planted early, that is in 
Thus will we be able in the not distant future to 
horologists of America, 
since been brought to an exceedingly high degree of perfection. 


especially in developing an interest in 
The scarcity of watchmakers at this time, 


It will be noted that Prof. 
horology as a means of livelihood, 


This was the very reason 


in THe JEWELERS’ Circular, 


where the machine-made watch has long 














ATCHMAKING, without contradic- 
tion, is the finest profession that can 
be imagined. 

It is a peaceful, quiet and clean trade, 
free from monotony. All the sciences find 
here their application. In many cases it is 
possible to work at home, amid family sur- 
roundings. 

There is, 
makers, 

It is possible to be a technical watch- 
maker, that is to say an engineer watch- 
maker, knowing from the ground up, the 
theory and practice of watchmaking and 
consequently being able to manage a factory. 

There is the adjusting watchmaker, also 
very highly trained, devoting himself to the 
adjustment of highly accurate watches. 
These two types of watchmakers prosecute 
their studies in a school of watchmaking 
and receive very high salaries. 

Then again there is the artisan watch- 
maker, who, having also followed an ad- 
vanced course of study in a school of 
watchmaking, is likewise capable of making 
a good living. 

There is a demand for watchmakers who 
have devoted their attention to a special 
branch of the profession; they serve a limit- 
ed apprenticeship but are in like manner 
enabled to creditably support their families. 

Then there are the menders of watches 
or repair men. They must undertake pro- 
found theoretical and practical study, so 
that they can calculate and replace any 
watchmaking part. They may travel, estab- 
lish themselves in a large or small town 
and should possess a knowledge of jewelry 
repairing. If intelligent and good workers, 


moreover, a scale of watch- 


such men are assured of excellent business 
in any part of the world, 

There are also watchmaker-mechanics 
who may be subdivided into makers of dies, 
tool makers and makers of small machines 
for watchmaking, All these workmen readi- 
ly find employment. They are in large de- 
thand and make a generous living. The 
young man who has served a good appren- 
ticeship, theoretical and practical, in a horo- 
logical school, can turn his attention to 
various other industries affiliated with 
watchmaking. He can engage in the manu- 
facture of electrical recording instruments, 
of volt meters, ampere meters, of register- 
ing aneroid barometers, of clockwork 
movements for astronomical telescopes, as- 
tronomical regulators, mariners’ compasses, 
instruments for dentists. He may even be- 
come a mechanical dentist. 


It will be seen that the field is immense. 

We have remarked that the watchmaker 
should know various sciences connected 
with horology. Let us see what he should 
know of these sciences and the manner in 
which these sciences should be taught, 

It is indispensable that the teacher be a 
watchmaker, familiar with the theory and 
practice of horology and that he has made 
a profound study of the sciences he would 
teach. 

Let us first take mechanics. The teacher 
will treat of the forces, of the manner of 
conveniently applying them, of speeds, of 
laying out gearings, of calculating wheel 
trains, of the work of the main spring, of 
escapements, of the balance and of its 


balance spring. 
In physics the pupils will learn to know 


of the densities of bodies, lineal expansion, 
the expansion of solids and of liquids, with 
the application thereof to compensating 
balances of watches and mercury pendu- 
lums. 

Metallurgy enables the pupils to acquire 
knowledge of the metals used in watch- 
making, of solders, of precious stones, gar- 
nets, rubies and sapphires. They are in- 
formed in regard to the scientific ruby and 
its manufacture. 


The teacher should give a very exhaust- 
ive course in electricity, the science of the 
future. In the workshops, electricity is em- 
ployed as motive power; electric clocks are 
receiving more and more attention; wireless 
telegraphy is used to transmit the time, etc. 
It is necessary, therefore, for the watch- 
maker to know the fundamental principles 
of electricity, the theory of the dynamo, 
the electric clock and all the apparatus 
connected with wireless telegraphy, gal- 
vanoplastics, as applied to gilding, silver- 
plating and nickel-plating. 

Some knowledge of astronomy, the 
watchmaker should also possess. He 
should know the various methods of tak- 
ing the time, have some ideas in regard 
to cosmography, know what central time 
is, western time, longitude and latitude. 

We now come to the most important of 
all, ranking on an equality with practice. 
We refer to free-hand drawing, that is to 
say, sketching and technical drawing to ex- 
act design. 

Nothing can be executed that has not 
first been drawn. As a matter of fact, it is 
much better to make researches on paper 
than to make parts by groping one’s way. 
It is less costly and not so much time is 
lost. 

To show the form an object should have 
when it shall have been completed, a pers- 
pective drawing is made, or a sketch. To 
explain something to a workman, we have 
recourse to a sketch. To remember an ob- 
ject seen for an instant, we again make a 
sketch. It will be seen that the sketch 
plays an important part. After making a 
rough sketch of a machine, or a part of 
a machine, it should be re-drawn, exactly, 
as a mechanical drawing, with straight 
edge, square and compass, showing the ma- 
chine as seen in elevation, in plain, side 
view and in section, so that all the parts are 
shown. The drawing may be made to any 
suitable scale, but marked with the size to 
which it is to be made. 

For watchmaking parts, it is advanta- 
geous to use the scale 10; for watchmaking 
machines, the scale 1 is generally used. 
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Leather Folding Clocks 




















All our RADIUM clocks and watches are 
licensed under American Radium Co. Patents, 
U. S. Pat. 5.16.05-2.2.09. 





This illustration represents our No. 8406 8 Day, 15 
Jewels, 24 lignes RADIUM “DOXA” movement 
fitted to a black Powdered Morocco case 4 inch square. 


Complete Line of Leather Folding Clocks 
with plain or RADIUM dials and hands 


MOVEMENTS | ‘LEATHER CASES 
1 Day, 7 Jewels, 24 Lignes | Square Morocco and Walrus black. 
; | Square Safian assorted colors. 
1 Day, 11 Jewels, 24 Lignes | Square Pigskin light. 
aise ; | Square Seal-Hairline Seal black. 
1 Day, 11 Jewels, Alarm, 24 Lignes | Square Long Grain Seal black. 
: | Square Ecrase pink-Alice blue-heliotrope-apple- 
8 Day, 11 Jewels, 24 Lignes | green-tan-brown-grey-olive. 
- ; . | Square Ostrich brown. 
8 Day, 15 Jewels, 24-30-36 Lignes | Octagon Ecrase assorted colors as above. 
i. ; : . 7 Octagon Tapir-Calf mode-brown-grey. 
8 Day, 15 Jewels, 24 Lignes, Gilt Dial | Oval Ecrase assorted colors as above. 
8 Day, 15 Jewels, 24 Lignes, with as- Cushion Shape Ecrase pink-blue-heliotrope. 


Square Cut Corners Ecrase pink-blue-helio- 


sorted fancy shaped dials trope. 
: | Square Ecrase with 4-14 karat gold corners, 
8 Day, 15 Jewels, Alarm, 24 Lignes | assorted colors. 


SUSSFELD, LORSCH & CO. 


90-94 Maiden Lane . NEW YORK 
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‘no finished, a copy is made and 
7” Ta ae blue-prints for distribution 


hi uti 
xa the workmen are made, retaining 
& . 

the original drawing. 


A very necessary cou 
matics, embracing geometry, 


jgonometry. . ; 
“7. geometry, the ordinary course as laid 


down in the books is not followed, that 

is. the study of a succession of propositions, 

‘ficult to apply in practice. The various 

methods of drawing: singles is studied 

showing their application to the laying out 
of gears, of escapements, of gauges. 

A specially careful study is made of tri- 

angles, in keeping with their numerous ap- 

lication in tool making. We are, by special 

study, enabled to solve a large number of 

dificult problems in watchmaking. The 
" course is terminated by the drawing of the 
helix, of the ellipse, the parabola, the hyper- 
bole and of spirals. 

In algebra, the teacher will commence 
his course by demonstrating to the students, 
the usefulness of algebra and the necessity 
of calculating in letters, so as to obtain the 
formulae. Then he will teach them to ex- 
tract the value of x in all sorts of equa- 
tions that present themselves in practice. 
When the students are well practiced in this 
work their applications, which are very 
numerous, are taken up, for instance: all 
the calculations of surface expansion, cubical 
expansion of liquids, especially of mercury; 
calculations of compensating pendulums, es- 
pecially with mercury bob, wooden rod and 
other kinds of compensators; calculation 
of thermometers and of curving, calculation 
of milling cutters for cutting gearings, cal- 
culations of pendulum lengths, of balances 
fitted with balance-spring, etc. It will be 
seen that there is no lack of applications. 
A complete course of practical algebra 
could be given without recourse to mythical 
problems, by using only problems that 
occur in horology, in mechanics, in physics 
and in electricity. 

It may be noted that the pupils take 
much greater interest in a course conducted 
in this manner, whereas if they are taught 
for four or five months algebraical addi- 
tion, subtraction, multiplication and divi- 
sion, without being given their applications, 
they will, with rare exceptions, display no 
interest in this kind of exercise. 

A course in trigonometry enables the 
pupils to calculate all the dimensions of a 
lever escapement and consequently to know 
all the measurements necessary in the con- 
struction of this escapement. 

The first indication of the measurement 
of time by clocks, dates from the 10th cen- 
tury, when Gerbert, Bishop of Magdeburg, 
had a clock constructed, operated by means 
of a wheel train and a weight. 

Toward 1370, Charles V, King of France, 
sent for a clockmaker from Germany, to 
make for him, a clock with bells, the first 
concerning which we have authentic details. 

About 1500, some clockmakers had begun 
to make watches at Geneva, but it was not 
until 1587 that horology as an industry 
could be regarded as definitely established 
there. It is to Charles Cutin that we 
owe the establishment of the industry in 
that city. 1589, the horologists of Gen- 
eva united to form a trade organization, 
ufider very strict regulations. 


rse is that of mathe- 
algebra and 
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In 1690, the repeating watch was manu- 
factured. 
For quite a long time, watchmaking was 


carried on in the home, as a family indus- . 


try, father, mother and the children being 
often all occupied in horological work. 
When the work was finished it was carried 
to the patron, who maintained an office in 
the town. 

In 1827, George Leschot introduced the 
use of machines for producing various parts 
of a watch and in 1839 the entire watch 
was produced mechanically, at Geneva. 

Then came manufacturing, the great 
plant which compelled the watchmakers to 
come to work in the factory. 

Nowadays, we are gradually returning 
to the old system, the patrons are again 
giving out the work to be done at home, 
with the object of reducing the general ex- 
Electric power is very easy to ob- 
tain in the home, with the aid of small 
electric motors. This makes working at 
home much easier. We can only regard 
with satisfaction, this new state of affairs. 

From the foregoing we can recognize 
what are the chief advantages offered by 
the profession of watchmaking: lucrative 
and remunerative work, diversity in the 
occupation, application of the different sci- 
ences, facility afforded to each to make his 
own way according to his ability, from 
watchmaker engineer to repair man, and 
the possibility of working at home. 

For all these reasons, I do not hesitate 
to advise parents, solicitous as to the future 
of their children, to start them in watch- 
making. This flourishing industry, I do 
not doubt, has the best days ahead of it. 





An Ingeniously Constructed Musical 


Clock 





An ingenious attachment that may be 
connected to any clock of the hall type, by 
which the clock is made to play a differ- 
ent melody every hour, has been invented 
by A. Wade, an electrician, of Los Angeles, 
(Cal. The clock itself is wound every six 
hours by electricity, while the entire mech- 
anism of both clock and musical attach- 
ment, is operated automatically. The elec- 
tricity is supplied from the ordinary elec- 
tric light socket through a simple trans- 
former. It is possible even to have the 
operating mechanism in one place, the dial 
and the machinery for the hands in another, 
and the chime pipes in still another place. 

A metal band, divided into twelve sec- 
tions, constitutes the music record. Each 
section is perforated in such a manner as to 
close the contacts that produce the par- 
ticular melody of that section. The ham- 
mers that strike the eight pipe keys are 
similar to the ones used in a piano. Each 
melody is played for about thirty seconds, 
and at its conclusion, the hour is struck. 
If the music is not wanted during the night 
hours, there is a way of setting the mechan- 
ism so that the clock remains quiet for 
any number of hours desired. 

This clock is operated solely hy the 
weight of the steel balls. These balls force 
the clock around, the movement being reg- 
ulated by the action of the pendulum. The 
pendulum allows the clock to move at such 
a rate that one ball drops out each minute. 
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That ball follows the course of the run to 
the bottom of the clock and drops into a 
bucket chain at the left, from there being 
raised to the top, where it again starts on 
its round of the clock. 

The adjustment of this clock is so exact 
that if four of these balls were removed 
the clock would lose time, and if more than 
that number were taken out the clock would 
stop. 

This clock is the product of a Frenchman 
and was made almost entirely by hand, 
taking about six years to complete it. 





Getting Better Results 





Catalogs are mailed four times a year to 
the customers of a middle western con- 
cern, and addressed from the regular mail- 
ing list. 

When catalogs are returned marked “un- 
claimed” a letter is sent by first-class mail 
to the customer. A stamped self-addressed 
envelop is enclosed with the letter which 
requests that the addressee furnish his new 
address or explain, if possible, why the 
catalog was not delivered, 

In some instances it is found that the 
catalogs were refused because there had 
been some misunderstanding about the cus- 
tomer’s past transactions. In those in- 
stances an explanation is usually forth- 
coming followed by an adjustment which 
satisfies the customer.—System. 


x *k * 


A Chicago clothing concern has adopted 
a bonus system whereby each man in its 
employ is paid 10% more than his salary 
every month that the sales are greater than 
they were in the same month of the pre- 
vious year. So far, the men have never 
failed to win the bonus; the business is 
steadily increasing —System, 

* * * 


Salesmanship can be taught, is being 
taught. The salesmen should be compelled 
to learn how to sell. This can be done by 
remunerating the better salesmen for their 
knowledge—and the application of that 
knowledge. The salesman’s education is 
never complete. He who thinks he knows 
how to sell often knows the least about 
salesmanship, Salesmanship may be stud- 
ied in the store, in classes of one, two 
or more. Greater efficiency in selling must 
be demanded and losses ‘that are now com- 
mon eliminated—iricreasing the net profit 
to the haberdasher without raising the cost 
to the consumer, It is the same in admin- 
istration and in financing a_ business. 
Knowledge is power—it is profit, net profit. 
—The Haberdasher. 


x * * 


Keeping track of stock is often a trouble- 
some problem. A Chicago jeweler, how- 
ever, has arrived at a satisfactory solution. 

Expensive jewels are displayed in his 
windows; it is sometimes difficult to keep 
track of them when salesmen take them 
from the window to show to customers. 

This merchant instructs the salesmen to 
place a small round tag, about an inch in 
diameter, in the exact place where the 
jewel was. On this small tage the sales- 
man writes the stock number of the jewel, 
the date,«and his initials —System. 
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THE PERFECT WATCH 








A Trial 
Makes a Steady 


Customer 


Ask Your 
Wholesaler 


KONISHI KOTAKUDO & CO. 


MANUFACTURERS AND IMPORTERS 


116 Nassau Street 517 Pacific Block 
New York Seattle, Wash. 
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Swift Justice for “Hold Up” Men 


Three Chicago Crooks Bind and Gag Milwaukee Jeweler, But Are Captured 
Aboard a Train While Attempting to Escape With Valuable Loot 














See 


MiwavKEE, Wis., Oct. 3.—Within four- 
teen hours after three young Chicago band- 
its held up William Schwamke, proprietor 
of a jewelery store at 222 W. Water St. at 
the point of automatic revolvers, and carried 
off valuables worth more than $850, the rob- 
bers were caught, the valuables recovered, 
the captives brought into Municipal Court, 
found guilty and sentenced to serve terms 
of 20 to 25 years in the State Prison at 
Waupun on charges of assault with intent 
to do great bodily harm and robbery while 
armed. m ae 

The astounding swiftness of justice and 
extremely heavy penalties meted out to the 
bandits sound Milwaukee’s warning to the 
rest of the United States that the local au- 
thorities are determined to set an example 
that will stop the invasion of the city by 
outside crooks and put an end to the heavy 
wave of robbery crimes, affecting jewelry 
stores particularly, under which this city 
has been suffering for the last nine months 
with almost uncanny regularity and per- 


sistency. i“ 
The names of members of the trio in- 


The third member of the trio then entered. 
The proprietor was gagged and his arms 
tied behind his back, seated in a chair. One 
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of the robbers remained with him, holding 
a hammer in one hand and a revolver in 
the other, threatening to kill Mr. Schwanke 
if he made so much as a whimper. 

The two confederates calmly removed 
their hats, combed their hair and “tended 
store,” one remaining behind the counter in 
the manner of the proprietor, while the 
other swiftly executed his orders to ran- 
sack the showcases, wall cases and even the 





ROY LITTLE, THE OLDEST MEMBER OF THE GANG 





PAUL HURTH, ONE OF THE ROBBERS 


volved in the Schwanke robbery are: Roy 
Little, aged 25; Paul Hurth, aged 20, and 
Lawrence Walsh, aged 22. All are from 
Chicago, Little and Hurth, who were 
found in possession of loaded revolvers, 
were sentenced to serve terms of 25 years 
each. Walsh, who was not armed, but ad- 
mitted he knew his partners carried guns, 
was punished less heavily, bu: was given 1 
sentence of 20 years. 

While Mr. Schwanke was alone in his 
store on Tuesday evening, Sept. 30, closing 
up his books for thte month, a young man 
walked in and asked to have his watch re- 
paired. While Mr. Schwanke was exam- 
ining the watch a second youth walked into 
the store and asked to be shown some 
rings. As Mr. Schwanke turned to the 
showcase he found himself looking into the 
barrel of an automatic revolver and the two 
visitors quietly ordered him to march to the 
rear of the store at the point of two guns. 





display windows of what appeared to be 
the most valuable and easily concealed 
jewelry, which they stuffed into their 
pockets. 

The first man entered at 8.45 p. M., and 
at 9.05 p. mM. they concluded their work, in- 
formed Mr. Schwanke that if he “squealed” 
they would come back some day and mur- 
der him in cold blood, and left hurriedly. 
The job evidently was well planned in. ad- 
vance and worked out without the least in- 
terference. 

When the robbers went away Mr. 
Schwanke followed them outside in a dazed 
manner and in a short time succeeded in 
rubbing away the gag, which was placed on 
him loosely, as were the ropes binding his 
arms. He called the police station by tele- 
phone and then ran next door to the lobby 
of the Empress Theater for help. Patrol- 
man Richard Buth came by at the moment 
and after getting a few details and descrip- 





LAWRENCE WALSH, WHO RECEIVED A SENTENCE OF 20 YEARS 
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A Complete Workshop | The Jewelers’ BLOWER 


with dust collector, drill, sand blast, furnace ard blower, ingot 
and blowpipe with annealing table. Can be operated by your NOISELESS 
electric light. Runs with ball bearings and to melt with, to 





















uses very little electric current. Does only . 
the best work and will last a lifetime—You use with the 
get it complete as blowpipe. 


shown— just turn 


your current on at oy 
e- 


LEIMAN- BROS 





Many 
Sizes to 
Choose 
From 














LEIMAN BROS. ° oun st. NEW YORK 





WE USE THE CELEBRATED 
a ] Radium 


"RADIUM ) Luminous 
! A ae | Co mpoun d 


Send Us Your Watch and Clock 
Dials to be Luma:-lited 


Manufacturers of watches and clocks who 
entrust this important work to us are 
assured of unvarying results at minimum 
cost. 

We use Luma which contains only radium 
as its activating agent and is the world’s 
best luminous material. 

Our dial painting factories are equipped for 


prompt, efficient service. 
Estimates and information upon request. 


RADIUM DIAL CO 


GENERAL OFFICES- PITTSBURGH, PA. 
LITTLE BLDG., BOSTON - MARSHALL-FIELD ANNEX BLDG., CHICAGO 
501 FIFTH AVE. NEW YORK. 
DIAL PAINTING FACTORIES -PITISBURGH-LONG ISLAND CITY-CHICAGO- BOSTON 
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he robbers hastened through an 
West Water to 2nd St. to 
North Shore & Milwaukee in- 
terurban depot. The 9:15 Chicago limited 

vas just pulling out. The officer clam- 
bered aboard, ordered the train stopped and 
went through the :wo cars. 

In a rear seat, feigning sleep, was 2 sus- 
picious character, whom Patrolman Buth 
ordered to the platform. The youth's pock- 
ets were bulging with their load of stolen 
jewelry. He attempted to draw a gun, but 
was prevented from using it. In the mean- 
time a number of detectives from Central 
Station arrived at the depot. A search of 
the train disclosed another member of the 
trio, trapped. Officers circulaung in the 
crowd outside of the car captured the third 
member of the gang, his pockets also filled 


ith valuables. 
whe bandits were marched back to the 


tions of t 
alley from 
the Chicago, 





WM. SCHWANKE, PROPRIETOR OF THE 
MILWAUKEE STORE. 


Schwanke store, where the proprietor rec- 
ognized the trio, completing the identifica- 
tion. Upon being questioned at the sta- 
tion the youths admitted their guilt. 

The trio was brought before Judge 
Backus of the Municipal Court at 11 a. M. 
Wednesday and within 15 minutes were 
taken back to the police station to be taken 
to the State Prison on Thursday at 6:25 
A. M, 

Mr. Schwanke was the principal witness, 
and after telling his story Judge Backus 
asked the youths what they had to say. 
All three told of their careers in the army 
in France. Little asked to be examined by 
a physician, insisting he was suffering from 
shell shock. Judge Backus characterized 
the excuse as “very feeble,” and said Little 
had disgraced not only himself but the 
American army. Walsh declared he was 
intoxicated or he would never have en- 
tered into the holdup. Hurth said he had 
no intention of harming any one, although 
he admitted his revolver was loaded. 

All asked for leniency for the sake of 
their mothers and fathers in Chicago, but 
Judge Backus told them they should have 
thought of their parents before they en- 
tered into the crime which might have cost 
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the life of the jeweler and_ others. 

“Why do you Chicago bandits insist on 
invading Milwaukee?” asked Judge Backus. 
“Haven’t you heard what we do to Chicago 
crooks up here? I have sent messages 
again and again to Chicago and other big 
cities that we want none of your kind here. 
I feel I am doing Chicago, especially, a 
great service by taking proper care of you 
fellows.” 








SCHOOL OPENS 


Rhode Island School of Design Commences 
Year with Largest Registration in His- 
tory—Museum Receives Many New 
Acquisitions 
Provipence, R. I., Oct. 11—The Rhode 
Island School of Design has commenced its 
school year with the largest registration of 
students in the history of the institution, 
1173 being listed in the various departments, 
according to figures announced in the re- 
port of the executive committee at the quar- 
terly meeting of the trustees held on Weda- 
nesday afternoon. The total registration 

for last year was only 799, 

The phenomenal increase is true, espe- 
cially of the evening classes, and the man- 
agement is finding difficulty in accommo- 
dating the pupils. The continued support 
of the city and State has made it possible 
to award 419 free scholarships, while 16 
more have been provided for by business 
firms and associations. Of the latter the 
Ostby & Barton Co. has furnished six and 
B. A. Ballou & Co., Inc., two. More than 
200 applications for State scholarship have 
been made to the State Board of Educa- 
tion, which could not be approved, as the 
appropriations for scholarships had already 
been distributed. 

Vocational classes have been continued 
with success. Rehabilitation work in the 
textile, jewelry and mechanical design de- 
partments has also been continued with 
success, and at the request of the Federal 
Board of Vocational Education the school 
hopes to offer elementary courses for the 
wounded soldiers only. 

During the Summer the executive com- 
mittee has been busily at work making 
many changes necessitated by the building 
operations that are now in progress. The 
most important of these is the erection of 
the new structure on N. Main St., adjoin- 
ing the Textile building, to the north, that 
is to be used for the housing of the de- 
partment of jewelry and_ silversmithing. 
This department has temporarily been in- 
stalled in Memorial Hall for the present 
school year. The foundations for the new 
jewelry building are nearly all in and the 
work of construction will be pushed as 
rapidly as possible, although it will prob- 
ably not be ready for occupancy before the 
opening of another school year, the latter 
part of September next year. 

Miss Celia J. Hersey has been appointed 
museum assistant and her report shows 
that the attendance at the museum for the 
past quarter was 16,989. Many new ar- 
ticles have been added to the collection in 
the museum, some by purchase, others by 
gifts and loans. Included among the gifts 
and acquisitions were the following: Bead 
work (bag), American, early 19th century; 
German medal, “Sinking of the Lusi- 
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tania”; pair of earrings worn by woman 
of the Kalinga tribe, northern Luzon, Phil- 
ippine Islands; a silver teaspoon, bright 
cut engraving, American, late 18th or early 
19th century; Japanese sword and sheath; 
glass perfume bottle, Roman; three old 
Egyptian objects; image of “Horns,” part 
of rattle and shield of “pasch”; two gold 
watches; English and French gold brace- 
lets; handkerchief holder attached to finger 
ring, American, middle 19th century; Stie- 
gal glass cup and bronze medal, “Peace of 
Versailles,” by Chester Beach. 


DAYLIGHT SAVING 


——_—— 


Board of Aldermen in New York Pass 
Measure to Make Plan Effective in 
Metropolis 


New York has taken the initiative in. the 
east by adopting a measure permanently 
providing for daylight saving. This mea- 
sure was passed a Tuesday, Oct. 14, by the 
Board of Aldermen after that body. had 
received favorable recommendation from 
the committee on general welfare. 

Although the national system of daylight - 
saving was killed in Washington, recently, 
the plan will still continue to prevail in 
Greater New: York. The official time of 
the Metropolis will be advanced one hour 
from the last Sunday in March to the last 
Sunday in September. 

The Aldermen waived objection that the: 





permanent advancement of time in New 


York without regard to the rest of the 
country would cause confusion, Some of 
the objections were that commuters living 
an hour’s journey from New York would 
have to start to work at 7 a. m. in order 
to get here at 9 a. m.; that theatregoers in 
adjoining States, unmindful of the differ- 
ence in time, would arrive an hour after 
the curtains had gone up and that farmers 
complained they would have to begin work 
“while the dew is on the crops.” 

It was asserted that adoption of an in- 
dependent daylight saving law for the city 
would be a safeguard against possible re- 
peal of the State law, which is identical, 
and which is still in force. 

After objections had been discussed it 
was found there were no opposing votes. 
The vote was 53 to 0. Alderman John 
Wirth, of Brooklyn, said he was skeptical 
about the practicability of having daylight 
saving in “spots.” He suggested that an 
effort ought first to be made to induce 
New York, New Jersey and Connecticut 
to agree to it. He asked to be excused from 
voting. 

Arguments were made by Alderman 
William T. Collins, chairman of the Com- 
mittee on General Welfare, that the public 
had been accustomed to the daylight sav- 
ing during war time and wanted to con- 
tinue it. He said the board heretofore 
had gone on record as favoring it in a 
plea to President Wilson to veto the repeal 
bill passed by Congress. 

Alderman Fred Smith, of Brooklyn, de- 
clared an hour ef sunlight a day meant 
Alderman 
Bruce M. Falconer contended the action 
of New York would give influence to the 
National Daylight Saving Association °in 
extending the custom throughout the east. 
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Refining 
Certainties 


—thru Us 


N turning your waste into dollars, 
the results you want are assured 
on every sweep shipment you 

send our way—all that comes from 
a brainy direction born of a 61 year 
experience—all that modern methods 
scientifically applied can possibly as- 
sure—all that an_ internationally 
known name for fair, square service ® 

implies—all this and MORE is un- nN e r S 
varyingly secured from us—we're e | 


“the Refining House of Certainties.” 


Send your next *sweeps our Gold 


“| way—a wise tryout you'll never 
regret. 


& 
*Sweepings, polishings, bench sweeps, filings, Silver 
plated scrap, old scrap, old gold jewelry, silver m 
Platinum 


MADE IN GOLD, SILVER ANDO BRONZE 


FiERPERS Bros. 


SETTING MAKERS 


EST. I86S 





MEUCe 





18 CRAWFORD ST. NEWARK, N. J. 
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L. LELONG & BRO. 


Refiners of Precious Metals 


Assayers and Sweep Smelters 


PULL 

















H ALSEY, MARSHALL 
AND NEVADA STREETS 


NEWARK 
New JERSEY 





HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 


SHIP TO EITHER PLANT 


E 
= 
2 
= 
= 
= 
z 
= 
z= 
' 
= 
= 
= 
— 
= 
: 
= 
= 
: 
= 
E 
= 
E 
e 
c 
= 
E 
E 
= 
= 
E 
= 
E 
E 
E 
= 
E 
E 
E 
. 
E 
: 





AUUUEQNLUUNNLONAUNENUOSNNUUNEAOGNOONOTOU ENT EOU NOONE 


: Soe IMUM MLL eCPM CUPP 
HUARURSAADELYHAD ERAN UNION ATU MEPSAONEGUUACAAU AEN SOOUATAAAEGEUATTAAU AAS UU ESEL LEAN NEA SAA EAN NEN NENA LENA NENA SUN TOTO AUTH NAA EANNU EAU ANO ETA 


= 
H 





